Evermore Global Value Fund
A Letter from the Portfolio Manager
“Europe has shown it is able to break new ground in a special situation. Exceptional situations require exceptional
measures.”– Angela Merkel, Chancellor of Germany on passing the largest European Union stimulus package
in history
Dear Shareholder:

David Marcus
Portfolio Manager

Before I get started with my review of 2020, I would like to wish you all the best for a happy, safe, healthy, and
prosperous New Year. We have all experienced one of the most challenging periods of our lives and I am certain you
will join me in looking forward to 2021 bringing improved health and financial security to all, but especially to
those individuals who are most vulnerable.

2020 – what a year! As the year kicked off, we saw sheer panic from all the unknowns about the COVID-19 virus
and its ultimate impact. This created substantial volatility in the global markets. By March, we were routinely seeing days when the U.S. and
international indices were down anywhere from 3%, 5%, even 10% or more. And then, the stimulus started. I recently saw a report that
indicated a historic $20 trillion of total quantitative easing was unleashed by global central banks in 2020, which pushed interest rates lower
and injected record levels of liquidity into the markets. This unprecedented policy easing stabilized financial markets and brought the most
accommodative financial conditions on record, which drove the rapid, but inconsistent, global recovery in the second half of 2020.
The Work-From-Home stocks became all the rage. Value investors gave clipped cheers as they thought value was back ... then value was not
back ... then it was back again. The era of the Robinhood accounts (zero commission stocks and options trading) was born and grew up rapidly.
It has continued largely unabated into 2021. By the end of the year, with a vaccine in distribution, suddenly investors cared little about things
like valuations. They just wanted to push their capital to where they saw growth or the potential for growth. We saw an unexpected revaluation
of all kinds of companies in the travel/hospitality/sports sectors.
In effect, the world changed in 2020, and especially the investment world. Although it was a tough year for the Evermore Global Value Fund
(the “Fund”), finishing down single digits for the year was a long way forward from the extreme drawdown we experienced in the first quarter
and into April.
So, how did our investment team react to this unprecedented situation? First, we sat down, rolled up our sleeves, and revisited every security
in our portfolio line by line. Our goal was to try to determine if this global storm was going to merely delay our investment thesis for each of
our holdings or completely change it so that the investment no longer made sense. We concluded that this massive upheaval in the markets
would likely have a positive impact on some of our names, a negative impact on our commodity-driven names, and a minimal impact to the
rest. After a thorough review and analysis, we moved pretty quickly to either exit or reduce our exposure to those holdings we thought would
experience a significant negative impact.
I am proud of the extensive work we did reappraising all of our investments, which we continued to periodically do throughout the course of
2020. The end result was that we exited 17 positions and added 10 new positions during the year.
As we did this, the complexion of the portfolio evolved. Specifically, we reduced our maritime exposure, and we exited a variety of commoditydriven businesses, and those that had exposure to the consumer. On the new position side, many of them had qualities that we, as value
investors, desire so much – paying a value price and getting a high-quality business with compelling growth prospects, and significant catalysts
underway or on the horizon.
Our top equity holdings today, including Modern Times Group, Atlantic Sapphire, Nordic Entertainment Group and MagnaChip, all fit this
bill of Value, Growth, high quality business and catalysts. They were among our best performers for the year and we continue to have high
expectations for them going forward. For more on the top contributors to and detractors from Fund performance in 2020, please see
Management’s Discussion of Fund Performance, which follows this letter.
Our Views on Brexit
One of the questions I get all the time from our investors is, “what ultimately happened with Brexit last year?” Here is the bottom line – Brexit
has hurt and will continue to hurt the United Kingdom (“UK”) more than the European Union (“EU”). The Christmas Eve agreement they
reached leaves many questions unanswered and sets the stage for continued UK - EU negotiations. However, after 4.5 years of uncertainty,
there was absolutely relief in the market that the two sides were able to strike a last-minute deal that at least allows for tariff- and quota-free
trade in manufactured goods. In my opinion, this was extremely important and may likely outweigh the potential short-term disruptions from
remaining question marks. But, make no mistake, Brexit has changed the lives of the UK people. For example, just last week, Mastercard
and other credit card companies announced that they will impose a new 1.5% charge on the total transaction value for every online credit card
payment from the UK to the EU. This goes up from 0.3% at the moment, and for debit card payments, the fee will jump from 0.2% to 1.15%.
The bottom line is that fees are going up substantially.
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The competitive sports sector will also be severely impacted by Brexit. We all know how big soccer is in Europe. The many Football Clubs,
as they call soccer in Europe, will now face a wave of new rules that will inconvenience them. Travel between the UK and EU countries will
have a lot more friction, and the rules around the trading and hiring of players and managers have already changed dramatically and with real
consequences.
It is early in the transition, but I expect we will see a lot of issues continue to surface in the coming months. However, out of problems often
come investment opportunities. We only have one investment in the UK right now, but it is not inconceivable that we find more in the
months and years ahead.
Stimulus – a Powerful Catalyst for Value Creation
The pandemic has brought an unprecedented level of central bank action in attempt to limit the economic impact to businesses and citizens
around the globe. The European response has been especially noteworthy.
At its December 10th meeting, the European Central Bank (“ECB”) implied they would do whatever it takes to ensure very favorable financing
conditions for households, companies, and sovereigns. This sounded a lot like the Mario Draghi statements after the European Financial
crisis, and we believe those statements today just as much as we did then.
Last year, we talked at length about the EU/EC stimulus package, and we wrote a white paper about it. Today, the stimulus plan has passed
several hurdles and looks to be much closer to being applied. This will be a panacea for many people, companies, and countries.
We believe that medical progress, coupled with record support from monetary and fiscal policy, is setting the stage for a rapid rebound in global
and European economic activity starting this Spring. Fueled partly by pent-up demand for consumer services, we are of the mindset that growth
rates could surprise to the upside once lockdowns are eased.
COVID-19 really was the moment that the EU began to finally work together. They have done a lot of planning and put a comprehensive
stimulus program together, including something similar to the U.S. Paycheck Protection Program, initiatives for buildings to become “greener,”
the digitalization of their economies, and new health initiatives that will focus on disease prevention, crisis preparedness, and stockpiling
medicines. When the stimulus is finally deployed, we believe that it will lift many, many boats.
The Potential Impact of COVID-19 Vaccinations
As 2020 wrapped up, we saw the deployment of two COVID-19 vaccines get underway. This was truly a remarkable medical achievement.
While historically it has generally taken 10+ years to develop an effective vaccine, Moderna, along with several of their peers, designed one in
weeks after getting the DNA of the virus. This is just amazing, and, according to the medical reports we have read, we do believe that life could
improve notably by the end of this year. Our view is that the gradual reduction of COVID-19 cases, hospitalizations and deaths should
significantly boost economic activity in virus-sensitive and restricted businesses and households. Although logistical issues still exist with the
manufacturing, deployment, and provision of the vaccines, based on the speed of the rollout we have seen in places like Israel, we believe these
issues are surmountable.
Risks and Opportunities
Generally, the primary downside risk we are watching is whether the new mutations of the coronavirus offset vaccination progress or fail to
reverse the spread of COVID-19 before a third wave hits.
The second major risk that concerns us is surprise inflation. A recent report we read showed that a surprise inflation surge could force central
banks to tighten early, although their forecasts said this is highly unlikely for 2021 or even 2022. However, some prominent economists
believe that an additional U.S. stimulus package that is too big could cause inflation in the nearer term.
Finally, we have concerns about political instability in Europe and Asia. Angela Merkel’s term ends in September, and there is no clear
indication yet of her successor in Germany, while aspects of geopolitics like the goings on in China, Russia, Iran, Turkey, and North Korea
also merit some attention.
If virus mutations, inflation, and/or political instability occur, getting back to some form of normal regarding social life and broad economic
activity could be delayed and a real recovery may not begin for at least another year.
On the flip side, we see real possibilities that 2021 could turn into an exceptionally good year for the global economy, and especially our
favorite investment environment, Europe. As many of you are aware, I have been positive about Europe for years, but today I am unusually
positive for several reasons. First, I am optimistic that the pandemic will become less of a drag on the global economy as the provision of
vaccinations continues to grow at a fast pace and we get past the summer. Second, I believe export-oriented Europe stands to benefit from
calmer foreign trade policies. Third, now that Brexit has been semi-sorted-out, the end of uncertainty could unlock some real investment into
European supply chains. Clear rules are a good thing. Fourth, I believe the €750 billion EU recovery fund is a big step forward despite some
short-term wrangling. Businesses involved in the digitalization of the continent, or those that will benefit from their Green Deal, should
thrive with an influx of investment coming their way. In addition, the stimulus should delay a wave of bankruptcies beyond what France and
Germany have already done with respect to allowing businesses to postpone bankruptcy filings. And, even if some businesses stumble and have
to file for bankruptcy protection, it is likely that there will initially be more small businesses, rather than medium- and large-sized businesses,
that will go through reorganization. All of this combined makes me feel like Europe is sitting on a coiled spring.
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We believe there is incredible pent-up demand, the sort we would expect to see coming out of a major recession or wartime. We are seeing
evidence of consumer resilience, increased savings rates, and demand to use it. For European businesses, we believe we are in the “sweet spot,”
where valuations are generally lower than the rest of the developed world, and there could be several years of robust growth ahead. In our
opinion, Europe is finally ahead of the game. Their plans are thoughtful and well laid out. Even pre-pandemic, Europe was already a market
that was ripe with undiscovered special situations (e.g., growing activism, M&A, breakups and spinoffs, restructurings, etc.). We believe that
these tailwinds are now going to be amplified by the catalysts mentioned above, and that the future is bright again.
Year-End Portfolio Highlights
The Fund ended the year with approximately $281 million in net assets and 35 issuer positions, with the top 10 Fund positions representing
55% of its total net assets. As of year-end, 66.2% of the Fund’s net assets were in micro- and small- capitalization (up to $2 billion) companies;
16.9% were in mid-capitalization (between $2 billion and $10 billion) companies; and 14.6% were in large-capitalization (> $10 billion)
companies. Set forth below please find the following geographic and strategy classification breakdowns (shown as a % of Fund net assets) as
of year-end.
Region Exposure

Strategy Classification

Country Exposure

Throughout the course of 2020, the Fund initiated 10 new positions and exited 17 portfolio positions. Below is a discussion of several of the
Fund’s investments we initiated in 2020.
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Aker BioMarine AS (AKBM NO)
We initiated our position in Aker BioMarine AS (“ABM”) during the second quarter. Based in Norway, ABM had been wholly owned by Aker
ASA prior to its initial public offering (“IPO”) in late June, whereby approximately 20% of the company was listed on the Norwegian Merkur
exchange. The Fund participated in this IPO, which we believe was completed at a compelling valuation given the company’s clear market
leadership, strong management, and long runway of demand growth for its high-margin products.
Krill are paperclip-sized crustaceans that sit squarely at the bottom of the food chain. While they can be found in all the world’s oceans, they
gather in massive swarms in Antarctic waters, which is the only economically viable area for krill fishing. Krill oil and krill meal have long
served a role in aquaculture feed, but in recent years have become “superfoods” of sorts for the unique forms of omega-3 fatty acids they
contain, and their association with heart, joint, and brain health. For instance, whereas the fatty acids (DHA and EPA) in fish oil are in
triglyceride form, the same fatty acids in krill oil are found in the form of phospholipids, which is widely believed to help increase their
absorption and effectiveness. Further benefits unique to krill oil include: (1) the antioxidant astaxanthin, which has been shown to have
anti-inflammatory properties; (2) choline, which supports proper cell structure and promotes cardiovascular, liver, and cognitive health; and
(3) an ability to reduce “bad” cholesterol (LDL) levels among users.
ABM has three krill harvesting vessels and captures approximately 70% of the world’s krill catch, whereas the remaining 30% is shared among
13 vessels from all the other operators. This clear scale advantage is actually not due to vessel size, but around know-how and ABM’s unique
processing technologies aboard its ships that allow for the removal of significant water weight from the harvest (ABM holds 76 industry
patents). The result is an operation with unmatched cost and carbon footprint efficiencies. The $200+ million combined price tag for each
of a harvest and support vessel appears to us as cost prohibitive for a total market this modest in size. And as a result, we do not expect fights
over market share, and that price competition will stay muted for the foreseeable future.
Once harvested, ABM converts its krill into feed additives as well as krill oil, the latter through its Houston, TX processing plant which produces
fully 80% of the world’s krill oil. Already with significant control over the raw material, ABM moved to vertically integrate with its 2019
acquisition of Lang Pharma Nutrition. With Lang, ABM brought in-house a full service, mass market private label and corporate brand
manufacturer for dietary supplement and pharma nutrition products. Founded in 1984 and based in Rhode Island, Lang has built strong
relationships with retailers such as Walmart, Target, CVS, Walgreens, Sam’s Club, and Costco. The end result is margin stability: retailers
purchase branded krill oil under contracted pricing and terms from the firm that has long helped to manage the broader—and very profitable—
vitamin and supplement category for them. And on the cost side, some 65-70% of the company’s costs are fixed (and with a hedging program
in place for a portion of its expected fuel consumption). As a firm with considerable experience investing in aquaculture, we at Evermore find
this type of stability to be extremely unique within the industry.
Pro-forma for the IPO, the company had a quarter-end enterprise value of 12 billion Norwegian Krone (NOK). Looking out to 2024, we
believe the company can generate north of NOK 2 billion in earnings before interest, taxes, depreciation and amortization (“EBITDA”),
which includes zero EBITDA contribution for the valuable brands it is building – Kori krill oil and QPAWS dog food. It also excludes any
contribution from its for-human-consumption protein business which shows significant promise. We believe the combination of its leading
market share and margins, backdrop of significant growth, strong and ESG-aligned management team, and real optionality around investments
in new ventures over the medium term, creates a situation that will reward shareholders for years to come.
Cadeler A/S (CADLR NO)
The Fund initiated its position in Cadeler during the fourth quarter. Cadeler is a $330 million market cap operator of offshore wind farm
transportation and an installation contractor. The company also provides wind farm maintenance, construction, decommissioning, and other
tasks within the offshore wind industry. Over the past few months, we have spent a lot of time with management during the pre-IPO phase
to share our constructive thoughts around the IPO pricing, valuation approach and our views about the players in this industry.
Headquartered in Denmark, Cadeler is one of the few pure play offshore wind installation vessel operators with a fleet of two installation vessels
currently on the water and one modern newbuild. Since 2010, the company has installed over 280 wind turbines and 400 foundations,
making it the largest preeminent offshore wind installation company with over 50% global market share. Founded in 2008, Cadeler was
100% acquired in 2010 by the Swire Pacific Group, a Hong Kong-listed holding company and was formerly named Swire Blue Ocean. As a
result of liquidity needs by Swire Pacific Group (to address financial issues in its underlying companies), Cadeler was publicly listed this past
November on the Oslo Bors. Swire Pacific now owns 47% and a new strategic partner, BW Group, came in as a cornerstone investor on the
IPO at the same terms. The BW Group is a well-regarded maritime and green-related holding company managed by the long-term oriented
value creator, Andreas Sohmen-Pao.
With wind turbines getting larger and the European Union’s strong stance on the renewables and green initiatives (see Evermore’s recent white
paper regarding the EU/EC stimulus plans), we believe that the need for bigger wind turbine capacity will grow substantially over the next
5 to 10 years. The majority of offshore wind farms being installed today have turbines of 8-to-10-megawatt capacity with the next generation
turbines from Vestas and Siemens increasing to 10-to-12-megawatt capacity. By 2030, it is likely that turbines will need to be substantially
larger, at 20 megawatts or more, in order to meet the EU requirements for carbon footprint reduction. Offshore wind capacity is expected to
increase by a factor of 6 times by 2030.
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Given the limited supply of modern vessels to handle such increased capacity, Cadeler is extremely well positioned to be the beneficiary of this
global structural shift to green initiatives. At the IPO price of NOK 23.50 per share, we initiated our position in Cadeler at below 4x our
estimate of 2021 EBITDA. The company has already secured over $330 million in backlog for the next five years with good visibility for the
next two years.
Eos Energy Enterprises, Inc. (EOSE US)
The Fund initiated its position in Eos Energy Enterprises, Inc. (“Eos”) during the fourth quarter. Eos is a $1.2 billion market capitalization
(on a fully diluted share count basis) designer and manufacturer of stationary, large-scale, and modular zinc-based battery systems sold to
electric utilities, power producers, and industrial energy end users. Its batteries are predominantly used to store renewable power generated
during low demand “off-peak” hours, and discharge at times of higher demand and/or elevated spot electricity prices. Secondarily, in areas
with unreliable grids or grids that are prone to rolling brownouts (as California has been experiencing), Eos solutions can provide uninterrupted
backup power supply for industrial customers. Based in Edison, New Jersey, the company came to market in November 2020 via its merger
into a special purpose acquisition company (or “SPAC”), B. Riley Principal Merger Corp. II (old ticker: BMRG US), in a deal that left Eos
with approximately $130 million of net cash.
Until now, the small installed base of grid storage battery capacity in the U.S. has utilized lithium-ion batteries, with technology largely
piggybacking off developments made for electric vehicle applications. But given the risks of fire in high temperature climates among other
drawbacks (including supply chain fragility/complexity, and difficulty in end-of-life battery recyclability), lithium-ion has proven to be
technologically challenging for grid storage applications, keeping a lid on the pace of deployments. Zinc-based chemistry on the other hand,
like that found in the Eos Aurora solution, can operate in much wider temperature ranges than lithium-ion, with no practical risk of fire. Eos
also offers a fully domestic supply chain, better recyclability, and a slower discharge rate. As a result, despite lithium-ion’s clear advantages in
certain important metrics like density and round-trip-efficiency, its specific drawbacks mean that in a number of applications (or regions) Eos’
offerings ultimately yield a lower total cost of ownership to its customers.
Eos has a solid first-to-commercialize advantage within its zinc chemistry niche. We expect this, along with an extremely efficient “build as
we need it” approach to manufacturing capacity, has potential to translate to a leading market share within a rapidly growing field. Global
energy consultancy, Wood Mackenzie, for instance, projects 31% annual growth in deployed battery storage systems over the next decade,
reaching 740 GWh installed capacity globally by 2030. While the company is in the very early stages of its revenue ramp, its sales pipeline
and backlog are growing steadily. With over 130 active engagements on potential projects, Eos has disclosed that at the end of 2020 it had an
opportunity pipeline of over $3 billion. At the time of its merger into the SPAC, Eos projected it would generate $50 million and $269 million
in revenue for 2021 and 2022, respectively. We believe the company will comfortably exceed these levels given the pace of revenue conversion
and pipeline growth it has experienced since the completion of the merger. Grid storage batteries are sold with multi-year warranties. Thus,
we believe the very act of going public (complete with a bolstered balance sheet, audited financials, and a “brand name”) has helped assuage
concerns of customers that might otherwise be reluctant to enter into long term agreements.
Shares of Eos have been a phenomenal performer in the short period the Fund has owned them, having appreciated by more than 100% at
year-end. With such high rates of revenue growth (management expects annual topline growth of nearly 400% through 2024 in its Base Case
projection), admittedly it is difficult to value the business with a high degree of precision. However, based on our expectations, the Fund paid
no more than 3x 2024 projected EBITDA for what we expect to be a fast-growing, and politically popular industry.
Bottom Line
Although 2020 was a difficult year for the Fund, we go into the New Year with extreme confidence in our current portfolio, which is the result
of the important portfolio construction changes we made throughout the year to address the impact of the pandemic. Although we continue
to find compelling special situation opportunities in the U.S., we believe the European business climate over the next five years will be unlike
any period investors have witnessed in decades. The economic response by the EU to the COVID-19 pandemic is the biggest-ever effort of
cross-border solidarity and sends a strong signal of internal cohesion. While so many institutional investors have given up on Europe in recent
years, we believe the significant EU stimulus package combined with the increased restructuring and M&A activity (not to mention
American-style entrepreneurialism) we are seeing across the region will create compelling investment opportunities for many years to come.
Thank you for your continued support and confidence. We wish you and your families a safe, healthy and prosperous 2021.

David E. Marcus
Portfolio Manager
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Management’s Discussion of Fund Performance
2020 was a very difficult year for the Fund. After two extremely tough quarters to start the year, the Fund posted solid investment returns in
both the 3rd and 4th quarters. Still, shares of the Evermore Global Value Fund (the “Fund”) ended up down for the year. For the year ended
December 31, 2020, Institutional Class shares of the Fund were down 6.78%, while its benchmark indices were all up for the year – the MSCI
All Country World Index ex USA (“MSCI ACWI ex USA”) was up 10.65%, the MSCI All Country World Index (“MSCI ACWI”) was up
16.25% and the HFRX Event Driven Index (“HFRX ED”) was up 8.89%.
Investment Performance for the Year Ended December 31, 2020

Four of the top five contributors to Fund performance in 2020 were European companies (two of which were Swedish) and one was a U.S.
position. Three of the top five detractors to Fund performance were European companies and two were U.S. companies. The Fund’s foreign
currency forward contract positions significantly detracted from Fund performance in 2020, while portfolio hedges contributed to Fund
performance. The largest contributors and detractors to Fund performance (aside from forward contract positions) for the year were:
Top Contributors to Fund Performance
Modern Times Group MTG AB (Sweden)
Nordic Entertainment Group AB (Sweden)
IAC/InterActiveCorp (U.S.)
Gamesys Group plc (U.K.)
LPKF Laser & Electronics AG (Germany)

Top Detractors From Fund Performance
Scorpio Tankers Inc. (Monaco)
Scorpio Bulkers Inc. (Monaco)
Par Pacific Holdings Inc. (U.S.)
Kraton Corp. (U.S.)
Frontline Ltd. (Norway)

Please find a discussion below about the two largest contributors and two largest detractors to Fund performance in 2020.
Modern Times Group MTG AB (MTGB SS)
Modern Times Group MTG AB (“MTG”) was the largest contributor to Fund performance in 2020. MTG is a $1.2 billion market cap,
Sweden-based holding company with Esports competition and gaming assets. There were several notable developments and milestones achieved
during the year. Starting in the first half of year, an activist German Fund, Active Ownership Capital, started to build a position in MTG,
ultimately amassing an 8.5% stake. It is likely that Active Ownership Capital will push for board representation to accelerate the transformation
of MTG’s undervalued assets. There were substantial changes made to the board of directors, which now includes three new, highly credentialed
professionals that can provide fresh perspectives.
MTG has secured several strategic media rights deals in 2020 including: (1) a one-year agreement with Epic Games for a new Fortnite
tournament series, (2) a one-year deal with HUYA, the largest live game streaming platform in China, to be the exclusive digital media partner
of major Esports competitions for broadcast and live streams in China, and (3) another landmark streaming deal with DouYu, the next largest
live game streaming platform and HUYA’s direct competitor. HUYA and DouYu are both majority-owned by Tencent, one of the leading media
powerhouses in China. In October, HUYA announced it entered into a merger agreement (proposed by Tencent) to acquire DouYu in an allstock transaction. The transaction is expected to close during the first half of 2021, which will create a game streaming behemoth with more
than 300 million users in China and a combined market value over $10 billion. We believe these strategic media rights deals with HUYA and
DouYu are likely a precursor to a potentially bigger strategic partnership with the parent, Tencent. In addition, MTG completed the merger
and restructuring of its Esports businesses, ESL and Dreamhack, to improve efficiencies and realize cost savings.
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There were substantial management changes that took effect in September. Maria Redin was promoted to CEO (who previously was the CFO
since 2015 and has been with MTG since 2004) and Lars Torstensson was appointed as CFO and will also continue his role as head of investor
relations. As we have written in past quarterly commentaries, we surmised the management changes may lead to an acceleration of strategic
initiatives. In November, MTG announced that it concluded its strategic review, which was temporarily suspended at the onset of the pandemic
crisis. The company will focus on growing both the Esports and gaming verticals organically and through acquisitions. The negative overhang
has now been removed as investors were concerned that management would prematurely sell gaming assets to focus solely on Esports (or vice
versa) before maximizing total value creation for shareholders.
In early December, MTG announced the acquisition of Hutch Games, a UK-based, leading developer of free-to-play mobile racing games
focused in the very attractive midcore gaming segment. Hutch holds a diversified game portfolio (F1 Manager, Top Drives and Rebel Racing),
IP licenses that will complement MTG’s current portfolio, and a strong pipeline of new titles planned for launch in 2021 and 2022. MTG
is paying $275 million with another $100 million earnout based on reaching certain thresholds over the next few years. We view the implied
purchase price multiple to be attractive at 11x 2021 EBITDA (earnings before interest, taxes, depreciation, and amortization) estimates and
provides MTG with an immediate 20% EBITDA uplift for the gaming segment. The transaction was funded by a rights issue which received
strong support from MTG’s largest shareholders, including Evermore.
Similar to the clean-up of the Esports segment by merging ESL and Dreamhack into a newly combined entity (ESL Gaming), MTG has
restructured the gaming assets. Ahead of the Hutch acquisition, MTG first increased its ownership in Innogames from 51% to 68% by
exercising its call option and then transferred 100% of Innogames and Kongregate into a new holding company called MTG Gaming. MTG
will own approximately 72% of MTG Gaming, which will be the new platform for future acquisitions in gaming. We believe the Hutch
acquisition underscores MTG’s clear strategy to drive value creation through organic growth and strategic acquisitions under the new
management team. We also believe MTG has multiple paths for shareholder value creation and is extremely well positioned to take advantage
of M&A opportunities as both the gaming and Esports industries evolve.
IAC/InterActiveCorp (IAC US)
IAC/InterActiveCorp (“IAC”) was the Fund’s second largest contributor to performance in 2020. IAC is a holding company, with equity stakes
in Angi Homeservices (ANGI US), Vimeo, Dotdash, Care.com, and many other internet and technology-based businesses. As described in
our fourth quarter 2019 shareholder letter, we entered 2020 with a long position in the IAC “stub” – that is, a long position in IAC against
short positions (commensurate to their stakes) in Match Group (MTCH US) and ANGI. The extreme volatility in the second quarter
presented us with an opportunity to cover our short positions and we realized an aggregate gain on that side of the trade. On the long side,
IAC rallied strongly into, and following, the spinoff of its stake in MTCH on June 30th. We remain shareholders of IAC as several catalysts
remain on the horizon; most notably, IAC’s planned spinoff of Vimeo, slated for the second quarter of 2021. And, with about $3 billion of
net cash, management has plenty of firepower to deploy in the quarters to come.
Scorpio Tankers (STNG US)
Scorpio Tankers, one of the world’s largest product tanker operators, was the largest detractor from Fund performance in 2020. At the start
of the year, we saw the beginning of a fight brewing between Saudi Arabia and Russia pertaining to oil production cuts. With no agreement
in place, both countries escalated the situation by announcing retaliatory substantial production increases to incredible levels. In our view, we
believe there might have been ulterior motives to destroy the U.S. shale industry by pushing the price of oil to such dire levels where it would
be clearly uneconomical to produce for the US competitors. Then, with the global lockdown directives to thwart the spread of COVID-19,
the price of oil effectively imploded.
With record levels of oil being produced, the demand for oil rapidly waning and limited onshore storage capacity filling up quickly, there was
no place to store the excess oil. The only viable solution for the excess oil was to charter oil tankers for floating storage which led to tanker rates
surging to unprecedented levels. We saw the perversely positive impact on spot rates at the end of the first quarter and beginning of the second
quarter which pushed rates higher to unprecedented levels. However, Saudi Arabia, Russia and OPEC+ eventually agreed to cut oil production
which led to the contango trade to dissipate fairly quickly, which negatively impacted spot rates and, in turn, Scorpio Tanker’s stock price.
Par Pacific Holdings Inc. (PARR US)
Par Pacific Holdings Inc. (“Par”) was the third largest detractor from Fund performance in 2020. As the pandemic unfolded, the investment
case for Par Pacific seemed to have become overwhelmed on a few fronts. Most prominently, on the volume side, lockdowns lead to swift and
prolonged demand destruction for refined fuel products in Par’s markets. This includes gasoline across its entire system, and in the case of
tourism-dependent Hawaii, jet fuel. As a fixed cost business, underlying gross profit per barrel swiftly swung negative. And while we suspected
Par would ultimately make it through to the other side, we were less certain as to what the balance sheet might look like when the company
got there. The Fund ultimately exited the position during the second quarter and realized a loss on the investment.
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As of December 31, 2020, the Fund’s ten largest issuer positions were as follows:
Issuer
Modern Times Group – B Shares
Atlantic Sapphire AS
Emergent Capital Inc.
Nordic Entertainment Group
Magnachip Semiconduct
Aker Biomarine AS
Tikehau Capital
LPKF Laser & Electronics
KKR & Co Inc-A
IAC/InterActiveCorp

Country
Sweden
Norway
USA
Sweden
South Korea
Norway
France
Germany
USA
USA

% Net
Assets
12.33%
9.99%
6.54%
6.28%
4.00%
3.47%
3.34%
3.20%
2.97%
2.94%

At year-end 2020, the Fund’s cash position stood at approximately 2.25%.
Opinions expressed are those of Evermore Global Advisors and are subject to change, are not guaranteed and should not be considered investment advice.
Past performance does not guarantee future results.
Earnings growth is not representative of the Fund’s future performance.
“EBITDA” is the acronym for earnings before interest, taxes, depreciation and amortization.
“Market Cap” is the market price of an entire company, calculated by multiplying the number of shares outstanding by the price per share.
“Cash Flow” is the total amount of money being transferred into an out of a business, especially as affecting liquidity.
“Free cash flow” is earnings before depreciation, amortization, and non-cash charges minus maintenance capital expenditures.
“Return on Equity” is a measure of the profitability of a business in relation to the equity.
“OPEC” – Organization of the Petroleum Exporting Countries
While the Fund is no load, management fees and other expenses still apply. Please refer to the prospectus for further details.
Mutual fund investing involves risk. Principal loss is possible. Investments in foreign securities involve greater volatility and political, economic and currency risks and
differences in accounting methods. Investing in smaller companies involves additional risks such as limited liquidity and greater volatility. The Fund may make short
sales of securities, which involve the risk that losses may exceed the original amount invested in the securities. Investments in debt securities typically decrease in value
when interest rates rise. This risk is usually greater for longer-term debt securities. Investment in lower-rated, non-rated and distressed securities presents a greater risk
of loss to principal and interest than higher-rated securities. Due to the focused portfolio, the fund may have more volatility and more risk than a fund that invests in
a greater number of securities. Additional special risks relevant to the fund involve derivatives and hedging. Please refer to the prospectus for further details. This report
is not authorized for distribution to prospective investors unless accompanied or proceeded by a current Evermore Global Value Fund summary prospectus or prospectus
which contains more complete information about the Fund’s investment objectives, risks, fees and expenses.
Please refer to the Schedules of Investments for complete holdings information. Fund holdings and sector allocations are subject to change at any time and are not recommendations
to buy or sell any security.
The MSCI All-Country World ex-US Index (MSCI AWCI ex USA) is a free float-adjusted market capitalization index that is designed to measure equity market performance
in the global developed and emerging markets, excluding the US. The Index consists of 45 developed and emerging market countries. The Index is net of foreign withholding
taxes on dividends.
The MSCI All-Country World Index (MSCI AWCI) is an unmanaged index comprised of 48 country indices, including 23 developed and 25 emerging market country indices,
and is calculated with dividends reinvested after deduction of holding tax. The index is a trademark of Morgan Stanley Capital International and is not available for direct
investment.
Hedge Fund Research, Inc. (HFR) utilizes a UCITSIII compliant methodology to construct the HFRX Hedge Fund Indices. The methodology is based on defined and
predetermined rules and objective criteria to select and rebalance components to maximize representation of the Hedge Fund Universe. The HFR Event-Driven (Total) Index is
being used under license from Hedge Fund Research, Inc. which does not approve or endorse Fund.
It is not possible to invest directly in an index.
Must be preceded or accompanied by a prospectus.
From its inception through December 31, 2019, the Evermore Global Value Fund was distributed by Quasar Distributors, LLC. Quasar Distributors, LLC is affiliated with U.S.
Bancorp Fund Services, LLC and U.S. Bank N.A. Effective January 1, 2020, the Evermore Global Value Fund is being distributed by Compass Distributors, LLC. Compass
Distributors, LLC is an affiliate of Foreside Financial Group, LLC.
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Evermore Global Value Fund
A Letter from the Portfolio Manager
“The single greatest edge an investor can have is a long-term orientation.” – Seth Klarman
“Twenty years from now you will be more disappointed by the things you didn’t do than by the ones you did
do. So, throw off the bowlines. Sail away from the safe harbor. Catch the trade winds in your sails. Explore.
Dream. Discover.” – Mark Twain
Dear Shareholder:

David Marcus
Portfolio Manager

What a difference a year makes! After coming off a very tough 2018 fourth quarter, and despite continued concerns
about tariffs, trade wars, a China slowdown, a global economic slowdown, etc., the Evermore Global Value Fund
(the “Fund”) rebounded nicely in 2019 with Institutional Class shares returning 25.41% to Fund shareholders.

Many of the stocks that caused the most pain in 2018 were ones that created the most value in 2019. One sector
in particular– the marine transport sector – contributed the most to the Fund’s performance in 2019, as Scorpio Tankers, Frontline Ltd.,
Hapag-Lloyd AG, Star Bulk Carriers, Genco Shipping & Trading, and Scorpio Bulkers all generated significant gains. Atlantic Sapphire,
the land-based Salmon farming group, which was a top performer for the Fund in 2018 was once again a top contributor to performance in
2019 as the company continued to achieve its milestones and moves towards initial production of Atlantic Salmon from its Homestead, Florida
megaplex sometime around August 2020.
The Fund’s performance in 2019 directly benefitted from taking advantage of the extreme weakness in stock prices in the fourth quarter of
2018 and adding opportunistically to a substantial number of the Fund’s portfolio names. I have always been a strong believer in buying stress,
panic, fear, and especially when investors think “this time is different”. This is true when there is stress in the overall stock market or when
there is stress in a specific company. In the long run, we believe stressful periods of time may create compelling investment opportunities.
As mentioned above, one of the Fund’s big winners in 2019 was Hapag-Lloyd AG, the global container shipping and logistics company. Our
investment in Hapag-Lloyd provides a great example of what we like to do at Evermore – take advantage of a stressful, misunderstood special
situation. Hapag-Lloyd was one of our first major investments in the maritime sector. In 2015, investment bankers in Europe reached out
to us and told us that a 25% shareholder (travel company TUI AG) in Hapag-Lloyd, which at the time was a privately-controlled business,
was electing its option to force the initial public offering (“IPO”) of the company as a means to exit their position. New management at TUI
AG quickly saw there were zero synergies between a travel and tourism service operator and a containership and logistics business. Moving
people around, they concluded, was not the same as moving goods around. At the time, the whole maritime sector, including containerships,
dry bulk carriers, and tankers, was going through a very stressed downturn.

The bankers were initially contemplating an IPO price in the low €50s1 per share, which we quickly concluded was of no interest to us. We
had the opportunity to meet the CEO, Rolf Habben Jansen, who we thought was solid and had an excellent grasp of the company, as well as
the entire containership industry and its players. Over the next few months, we continued to meet with management whenever they were doing
a roadshow or conference to learn as much as we could about how the industry worked. Even with these regular meetings with institutional
investors, the company was unable to get the IPO done at the initial target price range. We told them that if they ever did the deal at around
€20 per share we would be interested. Slowly, but surely, the offering was pulled and then re-offered in the market. Eventually months later,
the IPO was announced at a revised offering price of €20 per share. Around the same time of the offering, the company was consolidating a
previously announced merger with the largest containership group in Chile called CSAV. We initiated our position in Hapag-Lloyd at this
offering price. In fact, AP Moller-Maersk, the largest container operator and logistics company, issued a profit warning on the day when
Hapag-Lloyd’s IPO launched in the market. The Hapag-Lloyd offering was what we like to call a “cold” IPO.

With a very aggressive operational and financial restructuring ahead of them, we would challenge the management whenever we saw them at
conferences or analyst events. Impressively, the company kept hitting their announced milestones. They cut hundreds of millions of euros in
operating costs, refinanced their debt at lower interest rates, and then announced a merger with one of the largest players in Saudi Arabia, called
UASC. While the stock sold off and was eventually down about 30% from the €20 IPO price, we continued to add to the position. We had
concluded that Rolf Habben Jansen and the CFO, Nicolás Burr, were excellent managers and very under-rated by the market. Over the next
three years they transformed the company. We stayed with the investment, added to it as it traded lower, as we believed there was a real
accretion of value at the company. Our view was that the underlying business was becoming more valuable, yet the stock price either lingered
or went lower. As investors and the markets finally realized what was happening at the company, the stock went through a major revaluation.
The company improved cash flows substantially and worked aggressively to drive down the total debt and interest cost. In spite of no material
fundamental improvement in the industry, the stock moved from one where we had a significant loss out of the gate, to one where we had a
substantial long-term gain for our investors at our exit during the third quarter of 2019.
Opportunities like Hapag-Lloyd are what the Evermore investment team and I continually look for on our many trips to Europe, attendance
at conferences, meetings with management teams, or by voraciously poring through news articles, research reports and company financials.
___________________
1

At a U.S. Dollar to Euro exchange rate of 0.8915 on December 31, 2019, low €50s would translate to mid-high $50s and a price of €20 would translate to $22.43.
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Year-End Portfolio Highlights
The Fund ended the year with $595 million in net assets, 42 issuer positions and the following region, market capitalization and country
exposures (as a % of Fund net assets):
Region Exposure

Market Cap Exposure

Country Exposure

Throughout the course of 2019, the Fund initiated 8 new positions and exited 13 portfolio positions. Below is a discussion of several of the
Fund’s investments we initiated in 2019.
Modern Times Group (MTGB SS)
The Fund initiated a position Modern Times Group (“MTG”) in the first quarter of 2019. Shortly after our purchase of MTG, the company
initiated a spin-off of its Esports and gaming assets (and kept the parent company name, MTG), while the legacy broadcasting and Pay TV
businesses became Nordic Entertainment Group (“NENT Group”). They started trading as independent standalone companies in April
2019. Interestingly, NENT Group traded up about 50% post the spinoff, and MTG traded down precipitously, only to then recover to only
be slightly down for the year.
The CEO of NENT Group, Anders Jensen has done an excellent job in building and growing the group. He has built an excellent management
team and has taken advantage of the rapidly changing Nordic media landscape. In late October 2019, NENT Group announced that it would
combine its Viasat Pay TV unit with Telenor’s Canal Digital group with each company owning 50% of the new company. NENT Group will
manage the merged group. It is expected that the deal will close sometime in 2020. In our opinion, this deal is a game changer as it brings
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together two rival businesses and allows for dramatic synergies. This deal was over 15 years in the making as previous management was just
not able to make it happen, which is a testament to the leadership of CEO Anders Jensen. With the media sector changing so rapidly, we believe
combinations, acquisitions and spin-offs of all kinds are now on the table for NENT Group.
In the case of MTG, the company announced in October 2019 a strategic review of its gaming segment to find the best way to crystalize value
for shareholders. We continue to believe that MTG, with its growing Esports and gaming businesses, as well as its net cash of over 30% of its
market cap, continues to be misunderstood. We would like to see the company list its shares in the U.S. where a significant percentage of its
current business and potential growth lies.
The Walt Disney Company (DIS US)
We initiated our position in The Walt Disney Company (“Disney”) in the second quarter of 2019. Disney is an interesting situation (and a
bit of an outlier for us as we do not routinely find opportunities among U.S. mega caps), as there were a number of catalysts underway at the
company. Following the company’s acquisition of assets from 21st Century Fox in 2018, Disney is today embarking on a major corporate
transformation as they go all-in on building out their direct-to-consumer services, including their flagship streaming business, Disney+. After
being initially slow to embrace video streaming, the company has changed course and is today being extremely aggressive (Disney’s takeover
of Hulu is a good example). We believe the company now understands they can control their own destiny, and in the entertainment industry,
no one else has the scale of anything close to that of Disney.
The goal of Disney+ is to be the new core for Disney, enabling the company (for the first time ever) to know exactly who interacts with its
content, how frequently, in what categories, and through which characters. In our opinion, the streaming business should increase consumption
of Disney’s content, drive additional sales of its other products and experiences, disintermediate its traditional channel partners (like travel
agencies, movie ticket sellers, and other retailers) and improve margins across their businesses.
Disney has always been an intellectual property ecosystem play. It’s Theme Parks division, for example, does nearly 100% more revenue than
its Studio group, but the latter drives the former. Everything flows together, starting from theatrical releases. Disney’s catalog and character
libraries are enormous. In addition to all the Disney and Pixar characters, they own the Marvel Comics universe, they bought Lucasfilm and
Star Wars, and so their stable of characters has expanded into the thousands. We envision many opportunities ahead even if Disney uses but
a fraction of this character base.
Beyond Disney+, they also have a whole host of other potential new businesses that we are not counting in our valuation, such as co-branded
credit cards launched in theme parks, etc. We also expect the company to spinoff assets as they continue to digest and integrate the pieces
acquired from 21st Century Fox.
Excluding the approximately $3 billion in fiscal year 2020 costs that Disney will incur in building out Disney+, we acquired our first shares
when the stock was trading at less than 15x next year’s expected earnings per share, hardly a rich valuation for perhaps the most dominant name
in entertainment. Given the addition of a more subscription-based business model, we believe Disney could follow the same path as others
who have gone down a similar road, such as Microsoft and Adobe.
Gamesys Group PLC (GYS LN)
The Fund initiated its position in Gamesys Group PLC in the third quarter of 2019. Gamesys is a $1.0 billion market capitalization UK-based
operator of real-money online bingo and casino games worldwide. The Fund initiated its position in July 2019 via an accelerated book build
process, in which a bank placed a large block of stock overnight at a sizable discount to that day’s closing price. Prior to its late-September
2019 name change, Gamesys was formerly known as JPJ Group PLC (“JPJ”), and had actually been a subsidiary of privately held Gamesys
Limited (“GL”) until GL sold the JPJ business in 2015. However, in a deal announced in June 2019 (which closed in September 2019), JPJ
acquired its former parent, reuniting the customer-facing components of the business historically performed by JPJ (customer acquisition,
retention, and service) with the technology platform (game development and backend information technology) that had been retained by
GL. The combination will allow for better data sharing, which is expected to lead to stronger revenue growth as well as margin expansion over
time. Through the deal, Gamesys kept the CEO of GL, Lee Fenton, to lead the combined company. Given his rich history in the online gaming
space, we believe this represents an upgrade in leadership.
Despite the game-changing acquisition, pessimism rules the day as Gamesys operates in dynamic regulatory and tax environments that have
posed some significant challenges in key markets like the U.K. While adding cost and operational complexity to Gamesys and other larger
established players, we believe that these industry-wide burdens are already proving to be insurmountable for subscale players in the sector and
is leading to a “thinning out” of the competitive landscape. This should ultimately serve to benefit scaled operations like Gamesys, which enjoys
high customer loyalty and, in what is a highly scrutinized industry, abides by the highest commitment to responsible gambling standards.
Shares were purchased in the Fund at just 5 times our estimate of next year’s Free Cash Flow (“FCF”), levels we believe are compelling, given
this is a growth story. As far as catalysts go, as mentioned, the company just closed on the transformational GL acquisition. Given that the
purchase price was partially paid in newly issued shares, the company’s now larger market capitalization is expected to make shares eligible for
inclusion in the FTSE 250 index, creating natural demand for shares. Further, the company is expected to rapidly de-lever through a mix of
FCF generation and earnings before interest, taxes, depreciation and amortization (“EBITDA”) growth. Once financial leverage is brought
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down, Gamesys will consider stock buybacks if shares remain materially undervalued. While we never base an investment thesis on the prospect
of industry consolidation, we do note that merger and acquisition activity in the sector has been heating up. For instance, on October 2, 2019,
Flutter Entertainment announced the acquisition of The Stars Group in a deal worth more than $6 billion.
IAC/Interactive Corp. (IAC US)
IAC/InterActive Corp. (“IAC”) is the majority owner of both Match Group (“MTCH”) (78% ownership) and ANGI Homeservices (“ANGI”)
(84% ownership), and the owner-operator of several other internet-based businesses. The company was formed in 1995, when Barry Diller
took a controlling stake in Silver King Communications, an owner of 12 UHF television stations. Since then, the entity has followed a triedand-true playbook for its portfolio companies: buy, build, scale, and ultimately spinoff. Along with ANGI and MTCH, several other notable
companies have emerged from IAC including Expedia (EXPE US), TripAdvisor (TRIP US), Home Shopping Network (today Qurate Retail
– ticker: QRTEA US), and TicketMaster (today Live Nation – ticker: LYV US).
In the fourth quarter of 2019, we initiated a long position in the IAC “stub” – that is, a long position in IAC and short positions in both MTCH
and ANGI (commensurate to IAC’s ownership in those two stocks). While we are not at all looking to express a negative investment thesis
on either MTCH or ANGI, we believe the value of the “stub” assets is clearly not recognized by the market and have structured the trade
accordingly. Below are highlights of several businesses represented in the “stub”:
– Vimeo – With over 1.2 million paying subscribers, Vimeo is the leading professional video platform for editors and small/medium sized
businesses to upload, share, and manage their content across the internet. Through both internal initiatives and M&A this business has
undergone a major transformation over the last several years, and growth has accelerated. We expect more than $200 million in sales in
fiscal year (“FY”) 2020.
– Dotdash – With more than 90 million visitors per month, Dotdash is comprised of a host of content-based websites such as Verywell,
Lifewire, Investopedia, and Brides. This business has seen growth accelerate meaningfully in recent years under new leadership and
generated approximately $40 million in EBITDA in fiscal year 2019.
– Mosaic Group – The key growth driver of IAC’s Applications segment, Mosaic, operates more than 40 mobile apps, including Apalon
products, Daily Burn fitness collective, leading translation app iTranslate and top spam-blocking app RoboKiller. Mosaic has almost
4 million paying subscribers and generated approximately $200 million in sales in fiscal year 2019.
– Turo – IAC purchased a minority stake in this business for $250 million in 2019. Turo is a car sharing marketplace where travelers can
rent cars from a community of local car owners. Along with IAC (who is the company’s largest shareholder), investors include Daimler
and BMW iVentures.
– Care.com (CRCM US) – IAC announced its intentions to purchase CRCM in December 2019 for an enterprise value of about
$500 million. CRCM is the world’s largest online marketplace for finding and managing family care. Consensus estimates are calling
for CRCM sales to grow at a double-digit compound annual growth rate (“CAGR”) through 2022.
We believe this investment is timely given that IAC will fully separate its remaining stake in MTCH with a spinoff slated for the second
quarter of 2020. After adjusting for the moving parts of the transaction (namely a debt transfer from IAC to MTCH and a probable $1.5 billion
secondary sale of MTCH shares by IAC prior to separation), we estimate MTCH represents about 70% of IAC’s market cap. With that, we
expect that this spinoff will help highlight the value that remains at IAC.
As for ANGI, management has chosen to keep this business inside of the IAC complex for the time being. Nonetheless, IAC management
has indicated time and again their aim is not to build empires, and in the reasonable future we expect ANGI to fully separate from IAC.
At year-end, we estimate that the “stub” assets are trading at a negative $6 per IAC share after accounting for net cash. Conservatively, we derive
a $40 per share value for these assets. With a pending catalyst in the upcoming separation of MTCH, we believe IAC shares will begin to reflect
this hidden value in the coming quarters. Moreover, at this time, we expect to remain IAC shareholders for years to come, as management
has a demonstrated history of long and successful capital allocation, business development, and corporate restructuring. We believe post
MTCH separation, IAC will be left with an enormous net cash position; when all is said and done, we estimate IAC will have about $4 billion
of cash and virtually no debt at June 30, 2020. While we fully expect management to continue executing M&A deals, we would also expect
substantial share buybacks when IAC’s share price is materially undervalued.
Although this investment was initially established as an arbitrage trade, we believe it will evolve into a long-term opportunity that will compound
attractively given Barry Diller’s history of creating significant value for shareholders.
The Case for Focusing on Europe
While we are a global value investor, the fact is that we have had a very high focus on Europe since the inception of the firm. And in spite of
Europe being a tomorrow story for so many years (some would say decades), our special situations focus has helped us find and invest in an
extremely broad range of investment cases in the region since the inception of the Fund.
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The punchline is that while we have been talking about “Why Now?” for Europe for years, it was always based on various break-ups, spinoffs, various restructurings at an ever-accelerating pace across the region. We believe the stars are lining up for European special situations like
never before based on the confluence of the following factors:
• Valuation gap – European equities are trading at a huge discount to their global counterparts, but especially to U.S. equities (see chart
below)
• Shareholder activism – was previously largely hit or miss in terms of effectiveness, but now is accelerating and actually seeing results as
activist investors have finally realized that Europe is different from the U.S.; activists are working their way onto boards and nomination
committees to help effect change from the board level; it is still early days, but the steadily increasing number of campaigns over the last
few years and the early signs of results are encouraging (see chart below)
• Private equity – Record levels of capital raised by private equity specifically for investments in Europe (see chart below)
• Low/negative interest rates – companies have been continuously refinancing balance sheets at lower and lower rates; the reality is that
companies going through strategic change generally are not debt financed at the lowest rates; however, as their financials improve, they
keep coming back to restructure their debt, which transforms their cash generation
• Strategic buyers are gobbling up competitors or buying companies to bolster existing product lines or service offerings – in what has been
a low/no growth environment, companies are buying growth

Source: Bloomberg

Total Number of Activist Campaigns in Europe

Source: Bloomberg
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Private Equity Activity in Europe

Source: Pitchbook – 2019 Annual PE Breakdown

Bottom Line
We believe the Fund is well positioned heading into 2020. At year-end, 67.4% of the Fund’s portfolio was invested in European special
situations and we think that several tailwinds exist to help drive performance next year. First, and most important, our portfolio positions
continue to trade at significant discounts to our estimates of their intrinsic values and have catalysts at work that we believe can create meaningful
value for shareholders in the coming quarters and years. Second, as discussed above, with European stocks trading at historically low valuations
relative to the S&P 500, we believe that an improving economic environment and a continuing trend of positive central bank moves will
make European companies more attractive to investors and therefore begin to help narrow the aforementioned valuation gap, which should
accrue to the benefit of our European positions. Finally, a significant portion of the Fund’s portfolio remains invested in European shipping
stocks. As the new International Maritime Organization (“IMO”) 2020 sulfur emission regulations for shipping transportation companies
went into effect on January 1, 2020, we believe that our shipping stocks are poised to perform extremely well in this new regulatory
environment, especially when accompanied by rising commodity prices.
Year-end 2019 marked the 10-year anniversary since we started the Fund and almost 11 years since the idea for Evermore Global Advisors was
hatched by Eric LeGoff and me over a lunch in Summit, New Jersey during the depths of the financial crisis. We have come a long way, yet
we are a young firm and believe that we are barely in the early innings of the opportunity for us to continue to build and grow the firm on the
simple foundation of creating value for our investors.
Thank you for your continued support and confidence.
Wishing you a healthy, happy and prosperous New Year!

David E. Marcus
Portfolio Manager
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Management’s Discussion of Fund Performance
After a very tough fourth quarter of 2018, and despite continued investor concerns regarding trade wars, tariffs and a China/global economic
slowdown, the Fund posted strong performance in 2019, as some of the stocks that were the largest detractors to Fund performance in 2018
became the biggest contributors to Fund performance in 2019. This was certainly the case with many of our maritime sector positions. For
the year ended December 31, 2019, Institutional Class shares of the Evermore Global Value Fund (the “Fund”) were up 25.41%, the MSCI
All Country World Index ex USA (“MSCI ACWI ex USA”) was up 21.51%, the MSCI All Country World Index (“MSCI ACWI”) was up
26.60% and the HFRX Event Driven Index (“HFRX ED”) was up 9.96%.

Four of the top five contributors to Fund performance in 2019 were European companies (two of which were Norwegian); one was an Asian
position. All five of the top five detractors to Fund performance were European companies (four of which were Norwegian). The Fund’s foreign
currency forward contract positions contributed to Fund performance in 2019. The largest contributors (aside from forward contract positions)
and detractors to Fund performance for the year were:
Top Contributors to Fund Performance
Scorpio Tankers Inc. (Monaco)
Atlantic Sapphire AS (Norway)
Frontline Ltd. (Norway)
MagnaChip Semiconductor Corp. (South Korea)
Constellium SE (France)

Top Detractors From Fund Performance
Codere SA (Spain)
Ice Group ASA (Norway)
Northern Drilling Ltd. (Norway)
Magseis Fairfield ASA (Norway)
Borr Drilling Ltd. (Norway)

Please find a discussion below about the two largest contributors and two largest detractors to Fund performance in 2019.
Scorpio Tankers Inc. (STNG US)
Scorpio Tankers Inc. was the largest contributor to the Fund’s investment performance in 2019. With a market cap of $2.3 billion, Scorpio
Tankers is one of the largest product tanker operators in the world and has one of the youngest fleets entirely comprised of product tanker assets
(over 100 vessels).
Throughout the year, incremental oil demand continued to be strong in the U.S., which was a net exporter of seaborne crude. There was also
a confluence of events (i.e. drone attacks on the Saudi oil installments, sanctions on China’s state-owned shipping group COSCO and Iran)
that occurred in the late third quarter/early fourth quarter of 2019, which resulted in crude tanker (VLCC) spot rates to skyrocket from
$30,000 per day to $300,000 per day. As a result, the product tanker market has started to see the benefit of spillover effects from the crude
tanker market.
The product tanker market also improved significantly during the third and fourth quarters of 2019 as the prolonged refinery maintenance
finally came to an end. In late September 2019, Scorpio Tankers increased its tanker market exposure through the acquisition of Trafigura’s
19 product tankers. The company also maintained its quarterly $0.10 dividend per share, or 1% annualized yield, and has approximately
$122 million remaining in the share buyback program.
Lastly, impacts of the International Maritime Organization (“IMO”) 2020 regulatory changes are now starting to be felt by the broader market
including 1) widening spread between low and high sulphur fuels; 2) shortage of compliant fuels; 3) longer delays retrofitting scrubbers; and
4) historically low order book. In our view, we believe Scorpio Tankers is well positioned to be a beneficiary of one of the best long-term tanker
setups that we have observed in the last 20 years.
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Atlantic Sapphire (ASAME NO)
Atlantic Sapphire (“Sapphire”) was the second largest contributor to Fund performance in 2019, with its shares appreciating approximately
87%. Shares have performed well as the company continues to make significant progress at its Homestead, Florida “Bluehouse” facility. Once
fully online (the first harvest is slated for August 2020) the company will be the only scale player in the fledgling land-based salmon farming
industry.
It appears the world is fast approaching its natural limits of Atlantic salmon farming volumes under traditional net pen systems. Nevertheless,
demand growth continues unabated, with markets such as the United States and China leading the demand creation. A tight supply situation,
along with increasing costs to fight sea lice and disease at traditional farms, have pushed salmon prices higher. As a result, the rationale for
land-based is extremely robust. Once Homestead comes online, we believe it will be able to sell its fish at a heathy premium to peers. Not
only will its product be free of antibiotics and microplastics but given Sapphire’s proximity to its US-based customers, its fish will also be 5-7
days fresher, on average, than competing products in the marketplace. In addition to a higher selling price, we expect the company should
have real cost advantages once ramped. For one, it will get to capture the inherent transportation costs embedded in landed salmon prices
from Norway and Chile. Furthermore, Sapphire should not see the same direct and indirect costs competitors must expend to fight unfavorable
biological developments (sea lice, disease, algae blooms, etc.).
The year was quite eventful for Sapphire. Notable developments included: (1) continued strong biological performance across the fish placed
into its Homestead facility; (2) uninterrupted progress on the next stages of facility construction; (3) an equity raise of approximately $90 million
to accelerate further stages of capacity growth at Homestead; (4) the establishment of a joint venture to help capture value from salmon
byproducts; (5) the signing of a long term feed supply contract; (6) the demonstration of stable biological key performance indicators and more
consistent commercial harvest levels at Sapphire’s Danish test facility; and (7) the appointment of Runar Vatne, a well-regarded Norwegian
businessman, to Sapphire’s board of directors. Ultimately, despite shares having appreciated considerably since the Fund’s first purchases, we
continue to believe they do not reflect the significant levels of free cash flow the company should be able to generate in coming years.
Codere SA (CDR SM)
Codere SA was the largest detractor to the Fund’s investment performance in 2019. The Fund owns the restricted shares of the company, which
are subject to a shareholders’ agreement and, as a result, infrequently trade amongst other shareholders that are also subject to said agreement.
Codere is a $326 million market cap gaming company headquartered in Spain with operations in Europe and Latin America. Founded in 1980,
the company primarily operates gaming machines, bingo halls, casinos, racetracks and sports betting locations in Spain, Italy and Latin America.
In October 2019, the company announced that it discovered accounting inconsistencies relating to its subsidiaries in Panama, Mexico and
Colombia. An independent specialized consultant, Alvarez & Marsal, was retained to further assess the situation. In November 2019, the
forensic investigation concluded the impact was isolated to the first half of 2019 resulting in a total negative impact of €16.5 ($18.5) million.
No other geographies or periods were affected. The employees that were involved with the accounting inconsistencies are no longer with the
company. The internal controls were enhanced, and additional layers of protection were immediately implemented. As a result of this issue,
the company’s year-end EBITDA guidance was revised downward to €250 – €255 ($280.4 – $286.0) million for 2019.
Despite the underperformance in Codere listed shares and Codere restricted shares, there were some notable positive developments throughout
2019. The company started to report its nascent Online segment on a standalone basis in the first quarter of 2019, as the full commercial
launch for Mexico started in the first quarter of 2019 and for Colombia started in the second quarter of 2019. In addition, the Company
continued to successfully implement its business plan, which included the acquisition of slot route operations in Spain and the recent renewal
of its partnership with football club Real Madrid through 2022 with an extension option for an additional two years.
Ice Group ASA (ICE NO)
Ice Group ASA was the Fund’s second largest detractor from performance in 2019, with its shares declining 60% during the period. Ice
Group is the third largest telecom operator in Norway, operating from a low-cost “challenger” position. Despite the weak stock market
performance, operationally, the company has performed reasonably well against its business plan, having recently reached more than a 10%
market share in Norway. With high customer satisfaction rates, low-prices, and an extremely supportive regulator that wants to foster
competition, we believe in management’s ability to drive the company to its stated 20% market share target over time.
Unfortunately, though certainly as expected, the company is not yet in a self-financing position and has debt on its balance sheet. We believe
the depressed stock price has more to do with shares being less liquid in combination with the expectation of future capital raises, rather than
the company’s intrinsic value. While we are frustrated with the share price development, we remain steadfast in our belief in the long-term
value of a number 3 player within the Norwegian wireless landscape.
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As of December 31, 2019, the Fund’s ten largest issuer positions were as follows:
Security
Atlantic Sapphire ASA
Scorpio Tankers Inc.
MagnaChip Semiconductor Corp.
Nordic Entertainment Group
Modern Times Group – B Shares
Frontline Ltd.
Fagron
Constellium SE – Class A
Vivendi SA
S&T AG

Country
Norway
Monaco
South Korea
Sweden
Sweden
Norway
Belgium
France
France
Austria

Sector
Consumer Staples
Industrials
Information Technology
Communication Services
Communication Services
Industrials
Health Care
Materials
Communication Services
Information Technology

Weight
6.37%
5.72%
4.11%
4.04%
4.01%
3.97%
3.92%
3.87%
3.39%
3.31%

At year-end 2019, the Fund’s cash position stood at approximately 0.3%.
Opinions expressed are those of Evermore Global Advisors and are subject to change, are not guaranteed and should not be considered investment advice.
Past performance does not guarantee future results.
Earnings growth is not representative of the Fund’s future performance.
Cash Flow – the total amount of money being transferred into an out of a business, especially as affecting liquidity.
Return on Equity – A measure of the profitability of a business in relation to the equity.
While the Fund is no load, management fees and other expenses still apply. Please refer to the prospectus for further details.
Mutual fund investing involves risk. Principal loss is possible. Investments in foreign securities involve greater volatility and political, economic and currency risks and
differences in accounting methods. Investing in smaller companies involves additional risks such as limited liquidity and greater volatility. The Fund may make short
sales of securities, which involve the risk that losses may exceed the original amount invested in the securities. Investments in debt securities typically decrease in value
when interest rates rise. This risk is usually greater for longer-term debt securities. Investment in lower-rated, non-rated and distressed securities presents a greater risk
of loss to principal and interest than higher-rated securities. Due to the focused portfolio, the fund may have more volatility and more risk than a fund that invests in
a greater number of securities. Additional special risks relevant to the fund involve derivatives and hedging. Please refer to the prospectus for further details. This report
is not authorized for distribution to prospective investors unless accompanied or proceeded by a current Evermore Global Value Fund summary prospectus or prospectus
which contains more complete information about the Fund’s investment objectives, risks, fees and expenses.
Please refer to the Schedules of Investments for complete holdings information. Fund holdings and sector allocations are subject to change at any time and are not recommendations
to buy or sell any security.
The MSCI All-Country World ex-US Index (MSCI AWCI ex USA) is a free float-adjusted market capitalization index that is designed to measure equity market performance
in the global developed and emerging markets, excluding the US. The Index consists of 45 developed and emerging market countries. The Index is net of foreign withholding
taxes on dividends.
The MSCI All-Country World Index (MSCI AWCI) is an unmanaged index comprised of 48 country indices, including 23 developed and 25 emerging market country indices,
and is calculated with dividends reinvested after deduction of holding tax. The index is a trademark of Morgan Stanley Capital International and is not available for direct investment.
Hedge Fund Research, Inc. (HFR) utilizes a UCITSIII compliant methodology to construct the HFRX Hedge Fund Indices. The methodology is based on defined and
predetermined rules and objective criteria to select and rebalance components to maximize representation of the Hedge Fund Universe. The HFR Event-Driven (Total) Index is
being used under license from Hedge Fund Research, Inc. which does not approve or endorse Fund.
The FTSE 250 Index is a capitalization-weighted index consisting of the 101st to the 350th largest companies listed on the London Stock Exchange. Promotions and demotions
to and from the index occur quarterly in March, June, September, and December. The Index is calculated in real-time and published every minute. The index is a trademark of
the Financial Times and Stock Exchange.
Morningstar World Stock Category – an international fund having more than 20% of stocks invested in the United States.
It is not possible to invest directly in an index.
Past performance does not guarantee future results.
“EBITDA” is the acronym for earnings before interest, taxes, depreciation and amortization. “Market Cap” is the market price of an entire company, calculated by multiplying
the number of shares outstanding by the price per share. “Free cash flow” is earnings before depreciation, amortization, and non-cash charges minus maintenance capital
expenditures.
Must be preceded or accompanied by a prospectus.
From its inception through December 31, 2019, the Evermore Global Value Fund was distributed by Quasar Distributors, LLC. Quasar Distributors, LLC is affiliated with U.S.
Bancorp Fund Services, LLC and U.S. Bank N.A. Effective January 1, 2020, the Evermore Global Value Fund is being distributed by Compass Distributors, LLC. Compass
Distributors, LLC is an affiliate of Foreside Financial Group, LLC.
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Evermore Global Value Fund
A Letter from the Portfolio Manager

“Success is not built on success. It’s built on failure. It’s
built on frustration. Sometimes it’s built on Catastrophe.”
– Sumner Redstone, Former Executive Chairman of
Viacom and CBS
Dear Shareholder,

David Marcus
Portfolio Manager

For the year ending December 31, 2018, the Evermore
Global Value Fund, Institutional Class shares, were down
20.92%. Of this total, 19.76% of the decline occurred
during the fourth quarter.

2018 was looking like a mediocre year with performance generally running between
up or down 3% through most of the year through the end of the third quarter. Then,
as the markets sold off on a variety of fears globally, we experienced the significant
drawdown in the fourth quarter.
The list of investor concerns that appears to be driving the markets is long:
–
–
–
–
–

Global Economic Slowdown
China Slowdown
U.S. Real Estate Cycle
Italy Crisis
Interest Rates

–
–
–
–
–

Brexit/U.K. Govt. Stability
Trade War/Tariffs
Emerging Markets Imploding
Trump Tweets
Oil Price Volatility

Some of these concerns will have a real impact on markets and valuations, but history
repeatedly has shown that most are just passing issues that may eventually create more
opportunity. We are strong believers in buying crisis and selectively doing so has served
us well over many years. There are lots of people out there now calling for some sort
of looming recession. Are they on to something? Are they chicken littles, fearing the
sky is falling? Time will tell. We try to avoid the noise and the incessant end of the
world conversations. A multi-year view gives us the ability to focus on only the types
of situations with real corporate change that attract us and not be driven by a very
short-term view.
One of the most concerning areas is the issue of the China slowdown. Investors
question how deep it might be and how it could impact markets and perceptions
globally. It is possible that a China slowdown could result in a global slowdown,
interest rate changes, currency moves, etc. Like the U.S., we believe that what happens
in China can now be very impactful to the world economy.
Ultimately, our priority is always on the value we are getting for the price we are
paying. When the discount is wide enough, we are interested. We want to understand
what could happen to close or widen this valuation gap. This is why we focus on
value with catalysts rather than just value on its own.
3

Europe has been a perennial under-performer over the last few years despite the
valuation discounts vs. the U.S. and other markets. Thus, while it is certainly not the
only place we look to find potential investments, we believe it offers the most fertile
ground today to find compelling special situations. In the chart below, it is notable that
European markets generally traded in line with the U.S. markets from 2000 until
2011. Then they began to significantly diverge when U.S. markets accelerated, and
Europe had a number of false starts. This was in spite of the Quantitative Easing
program conducted by the European Central Bank (“ECB”) throughout this period.
Although a large percentage of the Fund’s net assets are invested in European
companies, please note that there is a distinction between “buying Europe” and buying
companies that are based in Europe. Most are global players with businesses around
the world. While Europe has underperformed as a group, special situations including
break-ups, spin-offs, restructurings and others, have caused certain companies to do
extremely well, yet many remain undervalued. And, when investors careen towards
sheer panic and just want out, as they did in the fourth quarter of 2018, asset values
become meaningless. The downward spiral in stock prices was exacerbated by the
fact that investors submitted their redemption notices in funds of all types that needed
to sell portfolio positions to accommodate these cash calls.
The gap between performance of Europe and the U.S. has been
substantial since the financial crisis but really exploded after 2011

Source: Bloomberg
SPX Index – The S&P 500 Index is a market-capitalization weighted index of the 500 largest U.S. publicly
traded companies
SXXP Index – The STOXX Europe 600 is a stock index of European stocks and is available in several
currency and variant combinations
MSPE Index – The MSCI Pan-Euro Index is a subset of the broader MSCI Europe Index. The index
comprises large and liquid securities with the goal of capturing 90% of the capitalization of the broader
benchmark.
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The valuation gap tells an even more compelling story over the same
period, and for Europe, we are back to 2013/2014 valuation levels:

Source: Bloomberg
MSCI Europe Value – MSCI Daily Total Return Net Value Europe USD index
MSCI US Value – The MSCI USA Value Net Total Return Index is a free-float weighted equity index

While the last few months have really taken down valuations globally, companies in
Europe have just been crushed, which has widened the valuation gap further. As
depicted in the chart below, European investments have represented a major portion
of the Fund’s net assets since inception.

Source: Morningstar Direct

The volatility over the last few months has been dramatic for the Fund, painful at
times, but also positive for the opportunities it presented. Although it is a
disappointment for us to report negative returns, we embrace the extreme uncertainty
in the markets. We use any period of extreme moves in one of our portfolio holdings
to revisit and review our perspectives on the business. We take this time to revisit our
thesis, valuation, timing, quality of catalysts, and, to do a fresh sanity check. We have
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added to many of our positions at lower and lower prices. We do not look at the last
three months as anything more than an opportunity to take advantage of the gift of
more attractive valuations. And, as if they needed more of a wakeup call, there is now
even more pressure on many companies to quicken the pace of transformation to
unlock value. This will likely be a precursor to an increase in announcements of
strategic change globally. We are already seeing this in several of the Fund’s holdings
where management has accelerated some key strategic initiatives.
If history has proved one thing over and over, it’s that the best time to buy is when it
seems as though everyone is selling. We believe that this is an excellent time to be
investing in the markets where we traffic. However, it is vitally important to remember
that restructurings and corporate strategic changes take time, something, as long-term
investors, we have plenty of.
The pain for our Fund during the year and especially in the fourth quarter was felt
across many of our holdings as investors were taking multiples off the prices of these
stocks. However, there were some incredible bright spots along the way. We’ll cover
both ends of the spectrum in this letter.
Portfolio Highlights
As of December 31, 2018, the Fund had 44 issuer positions and $507.5 million in net
assets, much of which continued to be invested in European special situations (see
Region and Country Exposure charts below).
Region Exposure
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Country Exposure

Before discussing specific investment highlights from each region, I’ll cover two
specific sectors, Fish Farming and Maritime, in which the Fund has made significant
investments.
Sector Investment Highlights: Fish Farming
There is just not enough wild catch salmon (and various other fish) to feed the growing
demand globally. Salmon farming has been an area of focus for us over the last few
years and we have spent a lot of time in Norway and Chile especially. Norway is the
center of the universe for fish farming and we have gotten to know the key players
there in the industry while making several salmon farming investments that turned out
to be extremely profitable. This past year we were able to invest in the new listing of
Salmones Camanchaca, and participated in a capital increase at Atlantic Sapphire.
These two holdings will be discussed in the Management’s Discussion of Fund
Performance section of this annual report.
Sector Investment Highlights: Maritime
“When the market goes to hell, it’s more of an opportunity than a problem”
– John Fredriksen, Norwegian oil tanker and shipping magnate
When investors exit industries, we get interested. This is what happened in a variety
of maritime related situations over the last few years. The performance this year,
however, was decidedly disappointing with gains only in Frontline and Star Bulk
Carriers and declines in the rest of our maritime positions. The lion’s share of these
declines materialized in the fourth quarter.
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Dry bulk, containerships, tankers, product tankers, offshore services and vehicles have
become a fertile ground for us over the last few years. As we have pointed out previously,
we had always avoided these types of cyclical/commodity related businesses. We only
decided to dip our capital into the water when the sector began imploding. It sort of
“smelled” like low tide. We view this area as an asset play that is evolving into a cash
flow and earnings story. Over time, we have become more knowledgeable and engaged
in the sector and have been able to “price” certain recap situations where new equity was
being issued to refinance company balance sheets. We have also been able to invest in
certain situations where public companies were using the new capital in addition to
proceeds from the sale of older assets, to refresh their fleets. For example, Genco
Shipping & Trading is one such case. This stock was down substantially before we
became a shareholder and has continued to decline. Yet, the company has aggressive
management and is well underway with implementing tight cost controls, a shift to a
younger, more modern fleet, and solidifying its balance sheet. In the case of Scorpio
Tankers, a stretched balance sheet provided us with an opportunity to initiate a position
after the stock sold off precipitously in 2018. Today, the stock is trading at a price we
believe represents a substantial discount to the company’s high-quality asset value.
One of the reasons we own a good number of maritime positions is that their market
caps are relatively small. We invested across a variety of companies with different
characteristics to take advantage of the highly compelling discounted valuations in
this sector. There are significant changes underway that should have a positive impact
on the sector. For example, regulatory changes like International Maritime
Organization (“IMO”) 2020 regulations will force most ships to retrofit with Sulphur
scrubbers to address the new fuel emissions guidelines. Many companies in the group
have announced they will invest the capital necessary to address these changes. We
expect many older ships to be scrapped during 2019 (after record breaking levels in
2018), which should radically reduce the number of ships available globally, especially
given the low number of new ship build orders that have been placed sector-wide.
We further believe that the consolidation in the sector will accelerate in the short to
medium term. Already, Songa Bulk, which we owned before the merger, and Star
Bulk, have merged to create one of the largest players in the dry bulk space. We expect
that this is just the beginning of more such deals.
European Investment Highlights
“I learnt not to be desperate in bad times and am
learning not to be bullish when times are good.”
– John Elkann, Chairman and CEO of Exor
“I am not here to make cars, I am here to make money.”
– Sergio Marchionne, Former CEO of Fiat Chrysler Automobiles
Fiat Chrysler (FCA IM). We view this investment as an enhancement to our
investment in Exor NV, the Agnelli Family’s holding company that is controlled by
John Elkann. We wanted to increase our exposure to this group in a place where we saw
the most opportunity among its holdings. The stock is incredibly cheap for a few
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reasons. First, shares came under pressure after a skeptical response to the 2022 targets
the company issued during this past summer’s Capital Markets Day. Second, concerns
abound related to tariffs on automobiles and their inputs, as well as anti-U.S. rhetoric
in China impacting FCA’s fledgling base of sales in the country (despite being owned
by FCA, the Jeep brand conjures the spirit of American individualism). And lastly, the
death of the company’s dynamic leader, Sergio Marchionne caught the market off guard.
Mr. Marchionne was a true value creator whose record was excellent; many have argued
that there was no replacing him. We believe his lieutenant, Mike Manley, has been well
groomed and has been given a tremendous opportunity to make a name for himself.
The company is not immune to global trade spats and a weakened global automotive
market. However, we see the company outperforming the market (for instance, FCA’s
U.S. sales grew 14% year over year in December, driven by strong performance at
Jeep and Ram) and believe future choppiness is more than baked into the shares. The
bottom line is the stock trades for between 2 and 3 times the company’s targeted
earnings in 2022, and we believe that the company’s balance sheet is set to significantly
improve in the years ahead. We see significant parallels with the company’s 2014
Capital Markets Day where analysts and investors maintained severe doubts over the
company’s 2018 targets, only up to the point where it was impossible to ignore the fact
that they’d hit them all.
But, we are frankly not certain the company will be independent by the time 2022
comes around. FCA recently announced the sale of its auto parts manufacturer,
Magneti Marelli, to KKR (another Fund holding), and in thinking about this decision,
we ultimately believe that the company may very well be slimming down in
preparation for an industry-changing merger or sale.
Magseis Fairfield (MSEIS NO). Evermore participated in Norway-based Magseis’
recent capital raise to fund its acquisition of the Seismic Technologies business from
within Houston-based Fairfield Geotechnologies to create what is now known as
Magseis Fairfield. With a pro-forma market capitalization of approximately
$325 million at year-end, we believe the company is in a clear leadership position
within the Ocean Bottom Seismic (OBS) surveying industry. Specifically, the
company manufactures and sells nodes (and their associated automated delivery
systems) designed to sit at the ocean floor during collection of seismic data, rather
than the conventional streamer method of being dragged behind a vessel. Increasingly,
offshore E&P companies are shifting seismic budgets toward OBS for the simple
reason that it’s a much better mousetrap for certain applications, provides for fuller
pictures of underground formations, and, quicker paybacks when compared to
conventional seismic shoots. Magseis’ technological leadership combined with
Fairfield’s industry-leading sales team and customer relationships should fit together
nicely to secure a near-monopoly position for some time. Considering the strong
cash flow coming from the company’s $355 million backlog, and 2019 shaping up to
be a year of tight OBS node supply, we view the company’s estimated 3.25x earnings
before interest, taxes, depreciation, and amortization (“EBITDA”) 2019 multiple as
being punitively low, even in a lower oil price environment.
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Codere SA (Off-Exchange and Listed Shares). Codere SA is a €795 million
($910 million) market cap gaming company headquartered in Spain with operations
in Europe and Latin America. The company was founded in 1980 by the Martinez
Sampedro family and primarily operates gaming machines, bingo halls, casinos,
racetracks and sports betting locations in Spain, Italy, and throughout Latin America.
At just under 5x EBITDA, the company is the cheapest gaming business of significant
scale globally.
Since emerging from a reorganization in April 2016, the founding family/management
refinanced the existing debt and acquired minority stakes that Codere did not own to
further clean up the structure, and improve the liquidity position, of the company. In
January 2018, the Board decided to replace Jose Antonio Martinez Sampedro (the
founder) with a new CEO, Vicente di Loreto, a seasoned industry veteran who previously
was the head of Codere Latin America. While we hold the Martinez Sampedro family
in high regard and applaud their efforts to turn around the company, we believe this
management shift is a difficult, but necessary, change in order to transition the company
from a post reorganization phase to a turnaround and strategic growth phase. The
founding family continues to retain a meaningful 20% stake in the company.
The share price performance of the listed shares has been disappointing this past year.
We largely attribute this to Board-related battles and limited free float as the bulk of
the equity only trades in an off-exchange or “gray” market. Trading in this market is
subject to an existing Shareholder Agreement between the founders and a number of
strategic (vulture) investors that took a control block during the reorganization of the
company (which wiped out 98% of the existing equity back in 2016 as the creditors
took control of the company). We expect another round of changes at the
management level and ultimately a harmonization of the gray market and listed shares
that should contribute to a substantial revaluation of the stock price.
Since becoming the CEO in January 2018, Vicente di Loreto has been getting
acclimated to his new position and has limited his engagement with shareholders and
investors. In a short period of time, new management has identified and realized
approximately €30 million ($34 million) of run-rate cost savings. However, currency
headwinds in Argentina, which accounts for over 30% of EBITDA, as well as investor
risk aversion to Latin America, have been pressuring the share price. We continue to
maintain high conviction in our investment in Codere and opportunistically added
to our position during the year.

NN Group (NN NA). NN Group (“NN”) is a €11.7 billion ($13.4 billion) market
cap life and non-life insurance company based in the Netherlands. It is the leading
Dutch insurer in the Netherlands and has market leading positions in select European
markets (e.g., Poland, Hungary, Romania and Turkey). NN also has an asset
management business and a corporate-owned life insurance book in Japan that is
currently in runoff mode.
We have been involved in this company since the initial public offering (“IPO”) in July
2014 when it spun out of its former parent company, ING Groep NV. As part of its
restructuring plan, ING was forced to sell NN as partial repayment for its bailout by
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the Dutch government. Given our existing investment in ING at the time, we were
able to quickly assess the investment opportunity in NN including the potential
negative implications surrounding its unit-linked policies, which we believe caused
the IPO to be mispriced.
There have been many milestones achieved since initiating our position. NN’s book
value from its ongoing business and net operating return on equity (“ROE”) have
grown substantially. Management has successfully achieved a €200 million ($229
million) cost savings a year ahead of schedule that was announced at the IPO.
Subsequently, the company completed an additional €120 million ($137 million)
cost savings initiative, which was completed ahead of schedule. In mid-2017, NN
acquired its next largest competitor, Delta Lloyd which was transformative in nature.
The integration and cost synergies are well under way having achieved about 70% of
the €400 million ($458 million) in synergies and appear on track to complete the
initiative ahead of the 2020 target.
While the stock has performed well since the IPO, we believe the recent drawdown
presents a great opportunity to add to this position. NN continues to generate strong
cash flows with cash at the holding company level having grown to approximately
€1.5 billion ($1.7 billion). We believe that management will continue to aggressively
cut costs, fully integrate Delta Lloyd and repurchase additional shares. Bottom line:
NN continues to be one of the cheapest insurers in Europe with an excellent
management team in place with a focus on significantly increasing shareholder value.

Aurelius AG (AR4 GY). Aurelius is a €980 million ($1.1 billion) market cap,
Germany-based private equity firm that seeks to buy non-core, non-performing
orphaned assets often from large conglomerates and works on turning the companies
around and then selling them. The company will only acquire businesses when the
problems are the kind they have the expertise to solve. They do not typically pay
much, if anything, for these assets and even sometimes get paid to acquire assets. We
believe that Aurelius’ founder and CEO, Dirk Markus, is a proven value creator, who
will continue to selectively take advantage of the special situation opportunities arising
from the high level of restructuring activity in Europe as well as opportunities that
Brexit may present. Of note, Aurelius does not take in any outside capital. They fund
deals with their own balance sheet, which is currently well capitalized with €291
million ($333 million) of net cash as dry powder for new acquisitions.
In spite of 2018 being an eventful year for Aurelius, which included 10 new
acquisitions (of which seven were bolt-on transactions to the existing portfolio
companies) and a strong and improving operational performance in the portfolio, the
stock has underperformed during the latter half of the year. We believe this apparently
unwarranted reaction can be attributed primarily to two factors. First, investors have
been myopically focused on asset dispositions. As with private equity type investors,
there is a period for investing and there is a period for harvesting. During 2017 and
the first half of 2018, there were several successful exits. For example, in 2017 Aurelius
sold its portfolio company, SECOP for 11 times its invested capital over seven years,
which was the largest investment exit in Aurelius’ history. Management has been
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consistently focused on shareholder value and has paid significant dividends of €4.00
($4.58) per share in 2017 and €5.00 ($5.72) per share in 1H 2018. With limited
visibility for potential near term exits in the pipeline, we believe that investors have
dismissed this stock during Aurelius’ “investing” phase of the cycle. Second, the
various macroeconomics concerns outlined earlier (Brexit, trade war, political situation
in Italy, etc.) have weighed down the share price. We believe these risks should not
present any serious issues for Aurelius or the underlying companies in its portfolio.
Notably, Aurelius acquired Office Depot Europe in late 2016 for what we believe to
be a de minimis amount. We believe this investment, which is the biggest transaction
in Aurelius’ history, is currently not captured appropriately in its net asset value. We
believe management is on track to successfully restructure the business to achieve
2-4% margins on revenues of €2 billion ($2.3 billion). Assuming a modest multiple,
the imputed value for Office Depot Europe could be substantial, ranging from €200
($229 million) to €400mm ($458 million) in enterprise value.
We have taken advantage of the weak periods this past year to opportunistically add
to our position. The company has been doing the same, as they have completed a
number of stock buyback programs in 2018.
S&T AG (SANT GY). Evermore first invested in shares of S&T, an Austria-based
information technology company, late in 2017 when the company required funding
to complete the buyout of acquisition target, Kontron. S&T’s CEO, Hannes
Niederhauser, is an engineer by training, but has demonstrated a knack for buying
mismanaged assets on the cheap, and successfully turning around these businesses. In
Kontron, not only was S&T buying an ailing hardware business that would fit in well
with S&T’s existing software overlays, but Niederhauser was getting back a business
he had actually once owned and run (prior to his sale to private equity, which ran the
business poorly). Trading at a significant discount to peers in the embedded
computing space, we believe S&T is poised to benefit dramatically from the Industrial
IoT (IIoT) revolution, that is, selling systems and associated software to allow its
enterprise customers to save money and find new revenue streams. While recent
volatility in the company’s share price is likely related to the general weakness in “tech”
amid a well-documented Chinese inventory correction, we believe this pessimism is
misplaced. In fact, the company has recently stated that it sees no slowdown nor
reduction in customer order rates and introduced encouraging 2019 financial
guidance. This muted level of cyclicality is not surprising given S&T’s IIoT systems
offer very compelling paybacks to customers— investments that, in our opinion, make
sense in both good and bad times. Furthermore, we believe Foxconn, the company’s
primary shareholder (~26%) will serve to help lower S&T’s manufacturing costs, help
grow Asian revenues, and may one day seek to acquire the entire company.
U.S. Investment Highlights
KKR (KKR). KKR is a U.S.-based $18 billion market cap private equity and
investment company. It is a leading alternative asset manager with total assets under
management of about $190 billion. The company traces its roots back to 1976 when
founding partners, Henry Kravis, George Roberts, and Jerome Kohlberg, launched
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their first private equity fund with $120,000 in capital. While the KKR brand is well
known on Wall Street as a private equity shop, in fact, the firm manages substantial
other assets in real estate, infrastructure, private credit, and hedge funds, among other
asset classes.
In particular, we are attracted to KKR because of its sizable balance sheet and
management’s approach to capital allocation. KKR has about $11 per share in net cash
and investments on their balance sheet, representing more than 50% of the firm’s
market capitalization. Additionally, management pays only a modest dividend,
electing to recycle the vast majority of earnings back into the business, including
investing in KKR investments and seeding new businesses. We believe this strategy
is much different than their U.S. counterparts, which pay the majority of their
earnings out in distributions. Such a structure allows KKR to fund their own
investments, without being beholden to the credit markets to secure financing. This
will prove to be extremely important in the years ahead as the cost of capital increases
with higher interest rates.
Recently, the company converted from a partnership to a C-corp. We believe this
change in corporate structure will open the shares to a multitude of new investors. As
a publicly traded partnership, KKR was an off-limits investment for many active
investment managers and indexes as the firm issued Form K-1s to investors. As
shareholders, our interests are clearly aligned with KKR management, since employees
(including Kravis and Roberts) control about 40% of the company’s shares
outstanding. Additionally, a further ~$2.2 billion is invested or committed in KKR
private equity funds by individual KKR employees. Clearly, this is a firm that eats its
own cooking. On a simple sum-of-the-parts basis, whereby we value the balance
sheet, fee generating income, and performance income separately, we believe the stock
is significantly undervalued.
DowDuPont Inc. (DWDP). DowDuPont was created in September 2017 as the first
step in a process of “merge to break up”. In step one, Dow Chemical and DuPont
combined to create powerhouse verticals in specialty chemicals, agriculture chemicals
and commodity chemicals businesses. Now that the various verticals have been
combined, in step two, they will be peeled off and distributed to shareholders, which
will create three dominant and independent companies that are national champions in
their respective industries. We believe there is an enormous amount of shareholder
value that will be created throughout this process. The architect and overseer of this
compelling transformation is Ed Breen, an executive whose experience in large scale
break-ups provides a textbook fit for his current role as CEO. DWDP represents a
highly compelling and timely investment given a series of well-defined catalysts over
the next 12 to 24 months. Such catalysts include spin-offs, asset sales and a massive
operational restructuring. With recent investor day events and the Securities and
Exchange Commission (the “SEC”) filings over the last few months, we expect investor
complacency towards DWDP shares to abate, and the market to begin focusing its
attention on valuing each of the three spin-off companies more in-line with their
respective comparison companies. Moreover, given a materially under-levered balance
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sheet and the potential of further spin-offs from new DuPont (DD), which is an
amalgamation of four unassociated businesses, we believe there will be plenty of value
creating levers for the new management teams to pull once each spun off company
begins operating on its own.
Asian Investment Highlights
MagnaChip (MX). South Korea-based MagnaChip trades on the NYSE. Evermore
continues to believe shares in MagnaChip are materially undervalued. Despite
recently reporting record financial and operational performance in its Power and
organic, light emitting diode (“OLED”) business units (which has been the trend over
several quarters), the market has instead chosen to focus squarely on its Foundry
Services business segment, which has been negatively impacted by industry-wide
weakness of late. However, with a market capitalization of just $235 million and
trading at just 4.75x trailing EBITDA, the market appears to be underestimating the
company’s leadership position within the growing OLED panel display driver market,
as well as its strong Power Component business. We have long said that, when valuing
companies with many business units, capital markets often make the mistake of
ascribing the multiple appropriate for the company’s worst segment to the entire
enterprise. This can be frustrating in cases where this dynamic persists for extended
periods. However, in the case of MagnaChip, we believe the company will ultimately
seek to sell its foundry business, which would serve to both improve the company’s
balance sheet and hopefully allow shares to re-rate to a more appropriate multiple.
Closing Thoughts
Despite being a frustrating year, 2018 did provide opportunities. Of course, it is
always disappointing to go through a drawdown period like the one in the fourth
quarter. But at the same time, when we see these companies that are cheap, have real
strategic change underway with catalysts for value creation, we do get excited about
buying in the midst of the carnage. We continue to believe in the quality of the assets,
the valuations and the potential for the unlocking of value across the portfolio. In
fact, I will go one step further. Our cautiously optimistic view is that our current
portfolio is just about as cheap a portfolio of special situation investments as we have
had since we started investing in early 2010.
The headlines are scary. Should a coordinated and significant global slowdown take
hold, we understand that many of our holdings will not be spared from impact. But
that does not mean we will be scared into panic selling. Instead, we will assess the
impacts a real slowdown, or other specific risks, may have on our investments, and
whether associated price declines are warranted. In our experience, they often are not.
Whether significant drawdowns are driven by forced selling as passive strategies see
outflows, hedge funds forced to sell into redemptions, or something else, we don’t
know. But we do know that buying dollars (with catalysts!) for 60 cents can work.
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In times like these, it’s easy for money managers to embrace defeatist attitudes.
However, we believe that the unique culture we’ve built at Evermore, hard work (with
more than a bit of levity) and an unwavering and consistent investment process that
does not fall victim to the whims of the markets, has been an asset to the firm and
our investors. Everyone on the investment team has been through market cycles in
their careers, and we remain upbeat and confident in our process and portfolio.
Thank you for your continued support and confidence.
Wishing you a healthy, happy and extremely prosperous New Year!
Sincerely,

David E. Marcus
Portfolio Manager
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Management’s Discussion of Fund Performance
In 2018, the Fund suffered its worst year of performance since its inception in 2010.
Almost all of the negative performance can be attributed to the 4th quarter when
global markets saw significant volatility and broad declines in stock prices. For the year
ended December 31, 2018, Institutional Class shares of the Evermore Global Value
Fund (the “Fund”) were down 20.92%, while the MSCI All Country World Index ex
USA (“MSCI ACWI ex USA”) was down 14.20%, the MSCI All Country World
Index (“MSCI ACWI”) was down 9.42% and the HFRX Event Driven Index
(“HFRX ED”) was down 11.68%.
Three of the top five contributors to Fund performance in 2018 were European
positions; one was a Latin American Position; and one was a U.S. position. Two of the
top five detractors to Fund performance were European positions; two were U.S.
positions; and one was an Asian position. The Fund’s forward foreign currency contract
positions contributed to Fund performance in 2018. The largest contributors (aside
from forward contract positions) and detractors to Fund performance for the year were:
Top Contributors
Salmones Camanchaca (Chile)
Atlantic Sapphire (U.S.)
Star Bulk Carriers Corp. (Norway)
Fagron (Belgium)
Frontline Ltd. (Norway)

Top Detractors
Enzo Biochem Inc. (U.S.)
Navios Maritime Partners LP (Greece)
ICE Group AS (Norway)
Kraton Corp. (U.S.)
MagnaChip Semiconductor
Corp. (South Korea)

Salmones Camanchaca S.A. (SALMON NO) is a Norwegian Krone (“NOK”)
5.9 billion ($700 million) Chilean farmer and distributor of salmon and trout. Shares
were up 95.2% for the year since their listing in February 2018, which made our
investment the largest contributor to Fund performance for the year. Shares trade on
the Oslo Børs (with a dual-listing in Santiago), and Camanchaca remains controlled
and majority-owned by the founding Fernández and Cifuentes families. The Fund
participated meaningfully in Camanchaca’s IPO, acquiring more than 5% of the
company’s shares. Price was not the foremost consideration of the company’s board;
instead it sought long-term oriented shareholder partners with substantial prior
experience investing in aquaculture.
Shares priced at a substantial discount to Norwegian peers, despite a superior growth
profile as the company continues to reclaim farming sites it had previously rented to
third parties. We believe there are two primary reasons for this discount. First, given
this was the first Chilean salmon farmer to list its shares on the Oslo Børs, we believe
the Nordic bankers handling the deal may have been motivated to underprice the deal
to ensure strong price appreciation out of the gate. This might entice other Chilean
farmers to list in Norway, generating healthy fees for these banks. Second, the largely
Norwegian investor base in salmon companies have had a long-ingrained skepticism
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of the Chilean salmon farming industry’s ability to maintain rational production
volumes in good times (and not over produce). We believe investors failed to see that
a much more stringent Chilean regulatory environment and significant industry
consolidation would lead to limited supply growth, more rational players, and good
fish biology.
In spite of its solid performance, the stock continues to trade at a significant discount
to peers. Strong management, a long term, stable main shareholder and
opportunities to reinvest in a variety of operational efficiency measures, as well as
capacity additions, causes us to believe that Camanchaca is well-positioned to reward
investors for years to come.
Atlantic Sapphire (ASAME NO), a NOK 4.4 billion ($500 million) market
capitalization land-based Atlantic salmon farmer, headquartered in Norway, but with
its primary assets in Denmark and the U.S., was the second largest contributor to
Fund performance in 2018. It continues to be a compelling value at current prices.
We meaningfully participated in Atlantic Sapphire’s equity raise in April 2018 and
the stock was up about 69% since our initial investment. This investment follows
other successful investments we have made across the salmon sector, including Marine
Harvest, Grieg Seafood, and Salmones Camanchaca, through which we have grown
increasingly confident that the industry faces long-term structural supply deficits.
Atlantic Sapphire’s offering raised approximately $70 million, which has been
earmarked to complete the Phase 1 build-out (approximately 10,000 tons of capacity)
of the company’s Homestead, Florida land-based aquaculture facility. Importantly,
the company believes that between internally-generated cash flow and borrowings, it
will be able to reach Phase 3 (approximately 90,000 tons of capacity) without any
additional share offerings. Whereas traditional Atlantic salmon farmers utilize net
pens along coastal waters for the “grow out” phase of their fish, land-based farmers
employ large on-shore tanks that feature recirculating, filtered, and temperaturecontrolled sea water. This level of control ideally achieves increased yields, reduced
costs, and higher realized prices. This stems from: (1) circumventing expensive-tofight biological risks, including sea lice, algae blooms, Salmon Rickettsial Syndrome
(SRS), and unfavorable temperatures inherent during the traditional sea-based grow
out phase; (2) producing salmon near demand, thereby lowering transportation costs;
and (3) marketing a locally-farmed, fresh and antibiotic-free product that may
command a market premium. While there are a few land-based farmers making
headlines, we believe Atlantic Sapphire is years ahead based on its techniques,
technologies, and experience. Even if others find success, we believe land-based
salmon farming will not become a winner-takes-all market and thus envision this
being a long-term Fund investment.
After more than a year following the company during its Over the Counter (“OTC”)
listing, facility visits, and extensive meetings with the executive and operations teams,
our confidence in the success of Atlantic Sapphire has continued to grow. As the
company makes progress according to its plan, we believe it will be on a path to
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generate more than $500 million in annual EBITDA as they conclude Phase 3 (5-6
years out) from its current Danish and U.S. asset base alone. Should this come to
fruition, the company’s shares could trade at multiples of the current price. Based on
the more conservative initial phase of expected production, the company is trading at
a mid-single digit multiple of EBITDA.
While far from being fairly-valued, the company’s share price has recently begun to
incorporate some of the significant progress the company has made toward its
commercialization milestones.
The largest detractor to performance for the year was Enzo Biochem (ENZ), a
U.S.-based clinical labs business. It has been on both our biggest contributor and
biggest detractor lists at various times over that period – frustrating for sure. The
company’s primary assets include its specialized clinical labs business, a robust patent
portfolio that has generated substantial cash from various litigation, and the net cash
which is over 35% of the market cap. Additionally, the core operating business is
rolling out compelling new testing agents that will be licensed to other labs and one
of their largest patent cases will go to trial at the beginning of the second quarter of
2019. We believe that this is an extremely cheap stock on a sum of the parts valuation
and we continue to have high conviction in this holding, though we lightened up to
take losses on some of our higher cost stock.
Our position in Navios Maritime Partners (NMM) was the second largest detractor
to Fund performance as investors were concerned about the shipping sector generally,
and Navios specifically. Navios is led by someone we think is one of the savviest deal
makers in the shipping industry, Angeliki Frangou, who we have gotten to know well
over the last few years. When distressed sellers materialize, Ms. Frangou wants to take
advantage and aggressively bid for ships. However, investors had expected a focus on
cash flow generation and dividends. As bargain hunters ourselves, we believe that we
understand Ms. Frangou and her motivation. Ultimately, we believe we will be
rewarded for the young fleet of modern ships and the company’s solid management.
The stock is one of the cheapest dry bulk shipping businesses in the entire sector.
ICE Group AS (ICE NS) was the third largest detractor from Fund performance in
2018, as shares declined about 47% in the fourth quarter alone. ICE Group is the
third largest telecom operator in Norway with additional business in Sweden. We
acquired our stake several years ago in what was a poorly-managed listing on the
Norway OTC market to raise capital to fund the acquisition of telecom assets. These
assets were part of a forced sale from one of the incumbent operators as demanded by
the telecom regulator in Norway. What started off as an asset purchase that came
with a modest telecom business has evolved into a compelling telecom operator. In
Q4 2018 the company spun off to shareholders its international partnerships into a
new company called Net1 International Holdings AS (we continue to own this
interesting group of telecom interests in Indonesia and other countries in the region).
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Operationally, the company continues to track well against its business plan. For
example, in just a few short years, the company has grown to nearly an 8% wireless
market share in Norway with very high customer satisfaction rates. With that said,
the company is not yet in a position where its cash flows are sufficient to cover capital
spending to support its continued growth. The company has never made it a secret
that it would need to raise a significant amount of equity capital, but unfortunately
it picked one of the most volatile markets in recent memory to move toward its IPO
on the Oslo Stock Exchange. After a drawn-out roadshow where new shares were to
be offered within a NOK 40 – 58 range (significantly below where the most recent
trades in the stock had taken place) in December 2018, the company decided to
postpone the offering, citing market conditions. While we are frustrated with the
share price development, we remain steadfast in our belief in the long-term value of
the number three player within the Norwegian wireless landscape.
As of December 31, 2018, the Fund’s ten largest issuer positions were as follows:
Top 10 Holdings (36%)

At year-end 2018, the Fund’s cash position included Short-Term Investment – Money
Market Fund of 1.2% and Securities Held as Collateral on Loaned Securities of 5.5%.

Opinions expressed are those of Evermore Global Advisors and are subject to change, are not guaranteed
and should not be considered investment advice.
Past performance does not guarantee future results.
Earnings growth is not representative of the Fund’s future performance.
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While the Fund is no load, management fees and other expenses still apply. Please refer to the prospectus
for further details.
Mutual fund investing involves risk. Principal loss is possible. Investments in foreign securities involve
greater volatility and political, economic and currency risks and differences in accounting methods.
Investing in smaller companies involves additional risks such as limited liquidity and greater volatility.
The Fund may make short sales of securities, which involve the risk that losses may exceed the original
amount invested in the securities. Investments in debt securities typically decrease in value when
interest rates rise. This risk is usually greater for longer-term debt securities. Investment in lowerrated, non-rated and distressed securities presents a greater risk of loss to principal and interest than
higher-rated securities. Due to the focused portfolio, the fund may have more volatility and more risk
than a fund that invests in a greater number of securities. Additional special risks relevant to the
fund involve derivatives and hedging. Please refer to the prospectus for further details.
Please refer to the Schedules of Investments for complete holdings information. Fund holdings and sector
allocations are subject to change at any time and are not recommendations to buy or sell any security.
The MSCI All-Country World ex-US Index (MSCI AWCI ex USA) is a free float-adjusted market
capitalization index that is designed to measure equity market performance in the global developed and
emerging markets, excluding the US. The Index consists of 45 developed and emerging market countries.
The Index is net of foreign withholding taxes on dividends.
The MSCI All-Country World Index (MSCI AWCI) is an unmanaged index comprised of 48 country
indices, including 23 developed and 25 emerging market country indices, and is calculated with dividends
reinvested after deduction of holding tax. The index is a trademark of Morgan Stanley Capital International
and is not available for direct investment.
Hedge Fund Research, Inc. (HFR) utilizes a UCITSIII compliant methodology to construct the HFRX
Hedge Fund Indices. The methodology is based on defined and predetermined rules and objective criteria
to select and rebalance components to maximize representation of the Hedge Fund Universe. The HFR
Event-Driven (Total) Index is being used under license from Hedge Fund Research, Inc. which does not
approve or endorse Fund.
Morningstar World Stock Category – an international fund having more than 20% of stocks invested in
the United States.
It is not possible to invest directly in an index.
Past performance does not guarantee future results.
“Cash Flow” measures the cash generating capability of a company by adding non-cash charges (e.g.
depreciation) and interest expense on pre-tax income. “EBIT” is the acronym for earnings before taxes and
interest. “EBITDA” is the acronym for earnings before interest, taxes, depreciation and amortization.
“Market Cap” is the market price of an entire company, calculated by multiplying the number of shares
outstanding by the price per share. “Net Debt” is a company’s long term debt less its cash and equivalents.
“Free cash flow” is earnings before depreciation, amortization, and non-cash charges minus maintenance
capital expenditures. “Enterprise Value/EBITDA” is a financial ratio that measures a company’s return on
investment and is commonly used to compare companies within an industry.
Must be preceded or accompanied by a prospectus.
The Evermore Global Value Fund is distributed by Quasar Distributors, LLC. Quasar Distributors, LLC
is affiliated with U.S. Bancorp Fund Services, LLC and U.S. Bank N.A.
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Evermore Global Value Fund
A Letter from the CEO

Dear Shareholder,
Last year was another strong year for Evermore Global
Advisors, LLC and the Evermore Global Value Fund (the
“Fund”). Despite the fact that we hedge the Fund’s
currency exposure and the Euro was up over 14% against
the U.S. Dollar, the Fund’s Institutional Class shares ended
2017 with a strong 19.01% return. While the median fund
Eric LeGoff
CEO, Evermore Funds Trust in Morningstar’s World Stock Category had net outflows
of over $1.3 million1 in 2017, the Fund had net inflows of
2
over $153 million during the same period. The Fund ended the year with about
$607 million in net assets and the firm ended the year with approximately $1.13
billion in total assets under management.
As we have discussed before, engagement with corporate management teams is critical
to our investment process. Through our visits to Europe, attendance at brokersponsored investment conferences, meetings in our offices, or phone conversations,
our investment team had over 300 substantive conversations with corporate
management teams in 2017. Although the nature of our interaction with
management of our portfolio companies has almost always been cooperative and
consultative, we are always ready to push and strongly express our views to corporate
management and board members when necessary. Fortunately, this has only occurred
on a limited number of occasions over the years.
I am pleased to announce that over the past seven months we have grown our
employee infrastructure significantly with the addition of a trader, senior research
analyst, junior research analyst, and operations director. Additionally, we have made
major investments in trading, compliance and operational systems in 2017. We
believe we are well positioned as an organization to grow and continue to deliver solid
investment returns to our investors.
David Marcus and I continue to be extremely appreciative of the efforts of our
employees, Board of Trustees, advisors, and service providers. As always, I would like
to thank the following service providers for their support over the past year: U.S.
Bancorp Fund Services, LLC (Fund administrator, accountant, transfer agent); U.S.
Bank N.A. (Fund custodian); Quasar Distributors LLC (Fund distributor); Lyndhurst
Investment Partners, LLC (third party marketing firm); Drinker Biddle & Reath LLP
(Fund counsel); Jay Haas and Douglas Tyre of Cipperman Compliance Services, LLC
_____________
1 Source: Morningstar Direct
2 Source: U.S. Bancorp Fund Services, LLC AIS accounting system
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(former and current Chief Compliance Officer and compliance services provider);
ISS (proxy voting services provider); Gary M. Gardner LLP (counsel to the Fund’s
independent trustees); Ernst & Young LLP (Fund auditor); Olmec Systems, Inc.
(technology support provider); Tiller, LLC (marketing communications provider);
JConnelly, Inc. (public relations and marketing provider); Eze Castle Software (order
management and compliance systems provider); Advent Software (portfolio
management software provider); and Bloomberg (market data provider).
And finally, the entire Evermore team would like to thank you, our shareholders, for
the continued support and confidence you have shown us. We wish you all the best
for a healthy, happy and prosperous 2018.
Sincerely,

Eric LeGoff
CEO, Evermore Funds Trust
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Evermore Global Value Fund
A Letter from the Portfolio Manager

“Our job is to find a few intelligent things to do, not to
keep up with every damn thing in the world.”
– Charlie Munger
Dear Shareholder,
Global markets had a solid 2017, with U.S., European and
Asian markets all showing positive gains. U.S. markets in
particular had a strong year, one with a marked lack of
David Marcus
volatility. In fact, U.S. equities delivered positive returns
Portfolio Manager
in each month of 2017, the first time this has happened
since 1958. We are optimistic that tax reform should provide the U.S. economy with
tailwinds over the next several years, although the jury is still out on how much of
corporate tax savings and repatriation of foreign earnings will result in higher
employment, productivity and wages.
Once again in 2017, Europe continued to be our investment team’s primary focus
area, as the Evermore Global Value Fund (the “Fund”) increased its exposure to
European special situation investments to over 70% of the Fund’s net assets by yearend. We saw a sea change in investor sentiment about Europe in 2017, as financial
pundits turned bullish about the prospects of European GDP growth and monetary
policy, and the difference in valuations between U.S. and European companies. We
also saw this optimism flow down to many of the corporate management teams we
met with this year. They are more excited about their future prospects than I have
ever seen in my 25+ years as an investor. But, it is our job to sift through this
enthusiasm to find and invest in those companies and management teams that can best
execute their restructuring and strategic plans in an improving macro environment and
ultimately deliver significant value to shareholders.
To that end, during the year we met in person or by phone with over 150 different
companies, and we had multiple conversations with many of them in order to
determine if we should invest in these managers and the businesses they run. When
you add in all the follow-up conversations, the number of company touches we had last
year grows to well over 300. We are not looking for secrets in these conversations; we
are trying to determine if a particular person or management team is of good character
and judgment and if we believe they have what it takes to get value from their stock to
the shareholders. We like to say that we are not just buying horses, we are buying
jockeys. You need the right horse, but without the right jockey, you will often be
disappointed. Value investing is so much more than just doing the math. It’s a package
deal of the situation, its backstory, the numbers and, most important, the people.
In 2017, we saw substantial gains across a wide variety of investments ranging from
our maritime related holdings (e.g., Scorpio Bulkers, Safe Bulkers and Hapag-Lloyd)
to our family-controlled holding company compounders (e.g., Bolloré and Exor) to
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our financial and operational restructuring investments (e.g., Kraton, Enzo Biochem
and Emergent Capital). On the downside, Ambac Financial Group and Frontline
were the leading detractors to Fund performance in 2017. I will discuss a number of
these holdings in the Management Discussion of Fund Performance section of this
Annual Report.
It is important to note that the Fund hedges its exposure to currencies by shorting the
relevant currencies against the U.S. dollar. In this way, we are not making a currency
call at the portfolio level. We let the performance of the securities we own speak for
itself. In years where currencies weaken against the U.S. dollar, the Fund’s investment
performance is positively impacted by currency hedging. In a year like 2017, where
the Euro was up over 14% against the U.S. Dollar, the Fund’s investment returns were
negatively impacted due to currency hedging. Despite this negative impact, the Fund
posted another strong year of absolute performance.
The chart below shows 2017 investment performance for the Institutional Class shares
of the Fund (“EVGIX”), HFRX Event Driven Index (“HFRX ED”), MSCI All
Country World Index ex USA (“MSCI ACWI ex USA”), MSCI All Country World
Index (“MSCI ACWI”), and Morningstar World Small/Mid Stock Category Average3.
Evermore Global Value Fund
Performance for the Year Ended December 31, 2017

The performance data quoted represents past performance and is no guarantee of future
results. Current performance may be lower or higher than the performance data quoted.
Investment return and principal value will fluctuate so that an investor’s shares, when
redeemed, may be worth more or less than their original cost. Performance data current to
the most recent month end may be obtained by calling 866-EVERMORE or
(866-383-7667). The Fund imposes a 2% redemption fee on shares held for 90 days or
less. Performance data quoted does not reflect the redemption fee. If reflected, total returns
would be reduced. In 2017, the Fund’s Institutional Class and Investor Class had gross
expense ratios of 1.25% and 1.50%, respectively.
_____________
3 The Morningstar World Small/Mid Stock Category Average is the average total return of the 152 funds
in the Morningstar World Small/Mid Stock Category for the one-year period ending December 31, 2017.
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Portfolio Characteristics as of December 31, 2017
The Fund ended the year with 35 issuer positions (not including hedges), the top 10
of which represented 41.8% of the Fund’s total net assets. As the Market Cap Exposure,
Geographic Region Exposure and Active Share4 charts below depict, the Fund’s
portfolio construction does not correlate to either the Fund’s primary benchmark –the
MSCI ACWI ex USA – or funds in the Morningstar World Small/Mid Stock category.

Source: Morningstar Direct; data as of 12/31/17
* Shown as a % of invested portfolio. Market capitalization and geographic region exposure are subject
to change.

_____________

Source: Morningstar Direct; data as of 12/31/17

4 The Active Share metric is used to measure the active management of mutual funds. Specifically, it is
the measure of a percentage of stock holdings in a portfolio that differ from the benchmark index
holdings, in this case the MSCI All-Country World Index. An Active Share of 100 or over indicates no
overlap with the benchmark index holdings.

7

Below are our year-end strategy classification breakdowns5 for our portfolio holdings,
which we believe help present an informative picture of our concentrations.

Source: Morningstar Direct

Historical Fund Geographic Exposure
The following chart shows how the geographic exposure of the Fund has evolved since
the inception of the firm. European exposure has continued to grow given the breadth
of cheap stocks with catalysts we are finding. Asia exposure has also grown, albeit
slower, but we believe will increase over the next couple of years. Finally, U.S. exposure
has declined significantly as valuations are not as attractive as in other parts of the
world. Our mandate is purely opportunistic and we can go anywhere, but as can be
seen in the chart, Europe and Asia are consuming more and more of our time.

_____________

Source: Morningstar Direct

5 Strategy classification breakdowns are shown as a percentage of invested assets.
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More on Why Europe?
I made my first investment in Europe around 1993. I was 27 and had “discovered”
Sweden. I got a passport and visited Stockholm. Sweden was in the throes of a real estate
driven banking crisis. The currency was un-pegged, the markets sold off precipitously and
foreign investors had largely left the market. The government was bailing out the banks.
There is a phenomenon we have seen repeatedly – that during a crisis investors want the
comfort of home, so they sell out and go back to their home base. Not me! I firmly
believe that as an investor the last place you want to be during a crisis is in the comfort
of home. I want to immerse myself in the crisis to investigate what sort of opportunities
might arise from the crisis. It is not necessary to buy right away, but I have seen time and
again that crisis brings opportunity. Some of the best investments that I have ever made
were when it looked like it was the worst time to invest during a particular period. Today,
some of the strongest banks in the world are the Swedish banks that were virtually dead
back in those early days of my investment career.
Today, Europe is not experiencing the type of devastating crisis that existed in the
early 1990s or during the financial crisis of the late 2000s; however, many of the same
characteristics exist in companies across the region. Over the past year or so, there has
been a lot of talk of investing in Europe, but in many cases it has been just talk. Yet,
the facts are that companies have woken up. The financial crisis created an
environment where European governments had to allow companies to make strategic
changes that they previously could only dream of doing. Now, many of these
companies are refocusing on their core operations. They are selling or spinning off
their non-core businesses. They are being held accountable by boards and shareholders
with much less willingness for the status quo and a “tomorrow” approach. Generally
speaking, European companies are behind the U.S. in terms of operational efficiencies,
but they are starting to make strides to catch up. We are seeing it happen with a wave
of real improvement. The first generation of these changes is done. Companies like
ThyssenKrupp and Telecom Italia are shedding their old ways. They are cutting out
layer upon layer of management. They are selling assets, creating partnerships and
joint ventures to minimize capital expenditure spending. They are merging their way
out of a business or pushing lower margin businesses together with former competitors
to create more strategic businesses. This is not wishful thinking investing. It is really
happening. Our job is to understand the nature of the change to determine if these
catalysts are going to create enough shareholder value to be of interest to us.
Our Focus on Family-Controlled Companies
One area that has been a strong focus of mine for almost 30 years is companies that
are family controlled conglomerates or holding companies where there is a dynamic
value creator at the helm. With a main owner, companies generally will take a longer
term approach to creating shareholder value. This tends to frustrate the shorter term
investors who want near term performance and do not really care about long term
compounding. These companies tend to trade at a discount to the sum of their parts
and have cranked out compelling total returns to shareholders over time. We do not
just want any family controlled group. As previously discussed, there must be the right
people at the top. Many family controlled situations are not of interest to us if they
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tend to favor their own interests at the expense of the other shareholders, or if the
family is more focused on collecting dividends and not really leading the company to
growth and solid returns. Fund portfolio companies like Bolloré, Exor, Ackermans
& van Haaren, Eurazeo and others have generated substantial returns for our
investors over many years. Each takes a real owner’s mentality and focus on generating
capital gains. They are aligned with shareholders and do not seek to take advantage of
them. In order to determine which of these companies are worthy of an investment,
we must do a lot of work to vet the track record and history of the main shareholders.
Investment Spotlight – Hapag-Lloyd AG
Hapag-Lloyd is a Germany-based leading container shipping company. We made our
initial investment in Hapag at the time of their IPO in November 2015. This was the
type of IPO we like to look at, a cold one.
What the market saw:
The company’s debt was a bit high, the cost of their debt in terms of interest expense
was way too high, the business was in transition, and management was reasonably
new. On top of that, the company was in the middle of a transformative merger with
a competitor that was almost the same size. Industry fundamentals were horrible.
What we saw:
We saw a company that was forced to do an IPO by a large shareholder whose primary
business had nothing to do with shipping/transportation and wanted to move on –
code for: motivated seller. The company’s announced plans were very clear – cost
cutting and a focus on debt reduction. Further, we saw several opportunities for the
company: (1) an opportunity to significantly bring down their interest expense;
(2) even assuming no industry recovery or further deterioration of industry
fundamentals, an opportunity to take advantage of a rapidly consolidating industry.
In short, we took our time to get our arms around the businesses, made draconian
assumptions on the industry and ultimately concluded that in spite of all the haircuts
to valuation and expectations for the business that we built into our analysis, this was
a very compelling investment opportunity. So, we started buying the stock around
€20 ($24) per share. Over the next few months, the stock fell to around €15 ($18)
or so. We nibbled all the way down. The stock price ended 2017 at €33.50 ($40.2)
per share. So, on our average cost we are up almost 100%. Since our initial
investment, the company has cut interest expense by refinancing their high cost debt.
They started aggressively paying down the total debt as well. They made yet another
large acquisition, which resulted in Hapag becoming the 5th largest container shipping
player in the world. The cost cutting and focus on operating costs has delivered more
than their initial targets. The key is that we saw an attractive set of assets and a strong
CEO that were both under-appreciated by the market. There are so many situations
like this out there. The critical part is the catalyst and management due diligence and
character assessment we do. We believe this investment continues to have substantial
potential from here and is really just now being rediscovered by investors in spite of
its €5 billion ($6 billion) market cap.
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2017 in Review
The first quarter of 2017 was a solid start to the year for the Fund and generally for
U.S. and global markets as well. The “Trump Rally” continued unabated in spite of
increased foreign policy concerns regarding the situations in Syria and North Korea.
European markets were up nicely overall in the face of the initial steps by the U.K.
(triggering Article 50) to kick-off the process to leave the European Union (EU). The
most significant gains in the Fund’s portfolio were generated from its European
holdings and in particular, from its marine transportation holdings, which produced
3 out of the top 5 contributors to performance in the quarter. On the negative side,
the Fund’s biggest hit to performance came late in the first quarter after a short-selling
research boutique, issued a report stating why they had taken a new short position in
Aurelius Equity Opportunities SE, the German private equity investment firm and a
holding of the Fund. By year-end 2017, Aurelius stock had rebounded back to prereport levels. The Fund added three (3) new issuer positions in the first quarter –
MagnaChip Semiconductor Corporation (U.S.), a designer, manufacturer, and seller
of analog and mixed-signal semiconductor products; Navios Maritime Holdings Inc.
(Greece), an owner and operator of container and dry bulk vessels; and Songa Bulk
AS (Norway), a dry bulk shipping company. The Fund exited one position in Q1 –
Fidelity National Information Services, Inc. (U.S.), a financial software company,
with a nice long term gain.
Global markets enjoyed a strong second quarter, supported by a generally positive
corporate earnings season, improving economic data, and easing of political risks in
Europe with the election of Emmanuel Macron as President in France. The Fund
also had solid performance during the quarter, with many of our European positions
once again leading the way. While the Fund’s marine transportation holdings had
been big contributors to performance in the first quarter, several of the Fund’s
detractors to performance in the second quarter were holdings in this sector. The
Fund ended the second quarter with two new core positions – Constellium NV
(Netherlands), a downstream aluminum alloy producer with a global network of
facilities and Navios Maritime Containers (Norway), a container shipping company.
During the second quarter, the Fund exited two (2) positions – Selvaag Bolig ASA
(Norway) with a solid long term gain and Barnes & Noble Education with a small
loss, as we became uncomfortable with the direction in which management was
addressing the challenges emerging in its business.
The third quarter was marked by one catastrophic hurricane after another, increased
tensions with North Korea, and continued divisiveness in the U.S. Global markets
seemed to turn a blind eye and generally posted strong returns in the third quarter with
European markets leading the way. Likewise, the Fund enjoyed another strong quarter
of performance, with contributions from portfolio positions across all geographic
regions. On the macro front, Eurozone unemployment fell to its lowest level since
2009 and German Chancellor incumbent Angela Merkel won re-election in yet
another closely monitored national election. Our investment team made two
additional trips to Europe during the third quarter, and had an opportunity to meet
with dozens of corporate management teams, as well as with a number of our portfolio
companies. The consensus outlook from these companies was extremely optimistic
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and they generally showed a level of enthusiasm that I have not seen in Europe for
quite some time. The Fund purchased two new positions in the third quarter –
Emergent Capital, Inc. (U.S.), a Florida-based life settlements company for which
we were a major participant in its recapitalization, and Xperi Corporation (U.S.), a
California-based research and development incubator, engaged in developing and
licensing technologies within semiconductor manufacturing, as well as delivering
audio and imaging solutions across home, mobile, and automotive markets. During
the third quarter, the Fund exited four positions – Marine Harvest ASA (Norway),
Mutares AG (Germany), Nobina AB (Sweden), and Retail Holdings Inc. (Hong
Kong). With the exception of Mutares (which was a small loss for the Fund), the
other three positions exited were outstanding performers that produced significant
long term gains for Fund shareholders.
Fueled by strong corporate earnings reports and the impending (and actual) passage
of the largest tax reform legislation in more than three decades, U.S. markets
continued to climb in the fourth quarter, while European markets showed mostly
modest declines. The Fund had a slightly negative quarter of performance (-0.95%),
which underperformed its benchmark indices. The Fund added three (3) new issuer
positions during the quarter – Borr Drilling Ltd. (Norway), which owns and operates
12 drilling rigs designed to drill in water depths of up to approximately 400 feet;
Nilfisk A/S (Denmark), which produces and sells indoor and outdoor cleaning
equipment around the world; and S&T AG (Germany), which develops, implements,
and markets IT hardware, solutions, and services primarily in Germany, Austria,
Switzerland, and Eastern Europe. During the fourth quarter, the Fund exited two
(2) U.S. positions and one (1) European position. We decided to exit our long time
investment in Ambac Financial Group common stock at a substantial loss, largely
due to the devastating impact Hurricane Maria had on Puerto Rico. This event
exacerbated an already precarious debt situation and brought in a new level of
uncertainty and risk. We assessed the opportunity cost of remaining in the position
for an extended period and ultimately decided to re-deploy the capital to other
compelling situations. We sold our position in Indra Sistemas, an IT services and
solutions company based in Spain, as the catalysts in this classic restructuring case
largely played out as we had expected in our original thesis. We exited this position
with a substantial gain. Finally, we decided to sell our position in Par Pacific
Holdings, Inc. at a modest gain. Although the company continues to be well-run,
we saw early signs in the fourth quarter of a tightening crack spread environment,
which will ultimately pressure refining margins. Further, the prospects of U.S. tax
reform forced us to reassess the value of the company’s net operating loss carryforward.
Overall, 2017 was another excellent year for the Fund and its shareholders. We
continued to find compelling under-researched, misunderstood, and undervalued
special situations throughout the year and are excited to see what 2018 will bring.
Closing Thoughts
2017 wrapped up the 8th year for the Fund, which launched on Jan 1, 2010, and
almost 9 years for Evermore Global Advisors overall. Eric LeGoff and I began putting
together Evermore Global Advisors during the darkest days of the great financial crisis
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– March 2009. Our mutual fund friends thought we were crazy to build a business
with a mutual fund at its core in an environment with over 15,000 mutual funds
already in existence. Our hedge fund friends thought we were crazy to build a mutual
fund firm and walk away from the performance fee type of business that I had been
managing previously. The bottom line is that most people thought we were crazy. We
took the idea to our old mentor Michael Price. He encouraged us to follow our guts,
to tune out the naysayers, and just focus on making money for our clients (the ones
we hoped to have if we ever got the business going). Our game plan was simple –
charge a mutual fund fee and focus on preservation and growth of capital, while
bringing together all of our combined experience from our years growing up in the
mutual fund industry, managing hedge funds, doing private equity, building various
financial services businesses, participating on corporate boards, helping set corporate
strategy, gaining operating experience, and building an extensive global network of
bankers, families and individuals that control businesses.
The punchline is that we ended last year with $1.13 billion in total firm assets under
management, $607 million of which was in the Fund.
We are again cautiously optimistic as we start the New Year, as we see opportunities
across our portfolio, but especially with European-domiciled companies that are
transforming their businesses by engaging in an unprecedented level of operational and
financial restructurings, including asset sales, spin-offs and mergers. These are some
of the catalysts we look for in our search for misunderstood, under-researched, and
undervalued special situation investment opportunities. Throughout 2017, we had
over 300 touches with corporate management teams of predominantly European
companies; as I discussed earlier in this letter, there is a level of confidence and
excitement by corporate management teams that I have not seen in many years. We
believe that this will translate into the creation of significant value for shareholders.
While a majority of our investments over the past several years have been in European
companies, we continue to find compelling special situation investments in the U.S.
and Asia. We are excited about the prospects of finding more attractive opportunities
in Asia in the coming years. In our opinion, the region will experience the same
catalysts and valuations.
We continue to build our team, having added a trader, senior research analyst, junior
research analyst and an operations director over the past seven months. We believe
these key additions to our infrastructure positions Evermore Global Advisors to
continue to deliver attractive non-correlated absolute returns to our shareholders. We
thank you for your confidence and support and wish you all a healthy, safe, happy and
prosperous New Year.
Sincerely,

David E. Marcus
Portfolio Manager
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Management’s Discussion of Fund Performance
Despite being negatively impacted by the fact that we hedge the Fund’s currency
exposure and the Euro was up over 14% against the U.S. Dollar, the Fund posted
another solid year of absolute performance in 2017. For the year ended December 31,
2017, Institutional Class shares of the Evermore Global Value Fund (the “Fund”) were
up 19.01%, while the MSCI All Country World Index ex USA (“MSCI ACWI ex
USA”) was up 27.19%, the MSCI All Country World Index (“MSCI ACWI”) was up
23.97% and the HFRX Event Driven Index (“HFRX ED”) was up 6.48%.
We once again saw gains across the portfolio, across regions and across industries, and
had very few positions that detracted from Fund performance during the year. Global
markets had another strong year, with U.S. markets leading the way as the so-called
“Trump rally” didn’t skip a beat. In fact, U.S. equities delivered positive returns in each
month of 2017, the first time this has happened since 1958. Continued strong
corporate earnings throughout the year along with the prospect of massive tax reform
and tax cuts were the primary drivers of the U.S. market. An improving macro
environment and an abundance of corporate activity helped drive stock market gains
across Europe and Asia.
Four of the top five contributors to Fund performance in 2017 were European
positions and; one was a U.S. position. Two of the top five detractors to Fund
performance were European positions; two were U.S. positions; and one was an Asian
position. As mentioned above, the Fund’s foreign currency forward contract positions
also were a major detractor to Fund performance in 2017. The largest contributors
and detractors (aside from the forward contract positions) to Fund performance for
the year were:
Top Contributors

Top Detractors

Scorpio Bulkers Inc. (Monaco)
Kraton Corp. (U.S.)
Bolloré SA (France)
Hapag-Lloyd AG (Germany)
Eurazeo SA (France)

Ambac Financial Group Inc. (U.S.)
Frontline Ltd. (Norway)
Barnes & Noble Education (U.S.)
Selvaag Bolig ASA (Norway)
K1 Ventures Ltd. (Singapore)

A short discussion on several of the contributors and detractors follows.
Scorpio Bulkers Inc. (SALT US) was the top contributor to Fund performance in
2017. The company is an owner and operator of a fleet of modern mid to large dry
bulk vessels, specifically Ultramax and Kamsarmax vessels. During the year, the
company took delivery of newbuild vessels and Scorpio now owns a total of 55 vessels.
Shares rebounded from earlier in the year when temporarily weaker pricing in the
iron ore and coal markets fueled negative investor sentiment. During the fourth
quarter, the company aborted a contemplated $80 million equity raise where proceeds
were to be used to acquire compellingly cheap secondhand tonnage. It is our
understanding that the lead investment bank on the deal had mismanaged the process.
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While the market did not react favorably, we commend management’s discipline and
decision to not move forward with a pricing level that would have been unnecessarily
dilutive to existing shareholders.
We believe Scorpio Bulkers is one of the best positioned companies to benefit from
the recovery in the dry bulk market. We further believe industry fundamentals
continue to improve with daily rates and asset values steadily rising while new supply
remains constrained. We continue to maintain our high conviction for Scorpio
Bulkers and opportunistically added to the position during the year.
Kraton Corporation (KRA US) was the second largest contributor to Fund
performance in 2017. Kraton is a specialty chemicals company that produces and
sells styrenic block copolymers (SBCs) and other engineered polymers in the Americas,
Europe, the Middle East, Africa, and the Asia Pacific.
At the time of the Fund’s first purchase of Kraton in Q4 2016, the market appeared to
be focused squarely on challenges that came to light during the company’s Q3 earnings
release that October. These included emerging competitive pressures in the adhesives
business, raw material volatility stemming from a late-year price spike in butadiene,
and end-market weakness in the pine-based Chemical Intermediates business.
While these were all real headwinds, we assessed them as either temporary in nature
or within management’s ability to address. Instead, what we chose to focus on amidst
the noise was Kraton’s ability to generate free cash flow and de-lever post its Arizona
Chemical acquisition. With our first shares purchased at valuation of 6.7x
EV/EBITDA, but with 4.6x turns of leverage, we believed any value shift from debt
to equity would be enormously positive for the stock price. We further believed that
any multiple expansion the market afforded the company as the balance sheet “derisked” would be a free option.
Since the Fund first purchased these shares, competing adhesive supply has been
successfully absorbed (restoring market balance), increased butadiene costs were
successfully passed on to customers without a volume impact, and Kraton’s sales team
was successful in finding new customers for its Chemical Intermediates products. The
company also achieved its $65 million Arizona integration synergy target a full five
quarters ahead of plan and is on track with its separate $70 million cost savings plan.
And within the industry, Ingevity Corp. closed on the acquisition of Georgia Pacific’s
pine chemicals business, which served to highlight the value these types of assets are
worth in an M&A transaction (8.6x post-synergies), and should help to maintain a
rational competitive environment.
Our thesis appears to be playing out. From the closing of the Arizona acquisition in
Q1 2016 through 9/30/17, net debt was reduced by $187.3 million (despite incurring
$15 million in refinancing costs), and adjusted EBITDA grew by approximately $20
million. With a strong management team, a culture of continuous improvement,
further ability to consolidate the pine-based chemicals market, and a major new
polymers facility just entering commercial production, we believe shares will continue
to benefit from positive catalysts throughout 2018.
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Ambac Financial Group Inc. (AMBC US) was the leading detractor to Fund
performance in 2017 and has generally been a disappointment since we made our
initial investment shortly after the company’s emergence from bankruptcy in 2013.
We were attracted to this situation for the following reasons: (1) the stock was trading
below our calculation of the value of the run-off portfolio of municipal and other
insurance policies; (2) we believed there was significant potential value from various
litigations the company had initiated against a number of major Wall Street firms
dating back to the 2008 financial crisis; and (3) the company had a substantial tax loss
carryforward. Our position in Ambac was comprised of both common stock and
warrants. We exited the bulk of this investment during the fourth quarter largely due
to the devastating impact Hurricane Maria had on Puerto Rico. This event
exacerbated an already precarious debt situation and brought in a new level of
uncertainty and risk. We assessed the opportunity cost of remaining in the position
for an extended period and ultimately decided to re-deploy the capital to other
compelling situations. Sometimes they just do not work out as expected. We strive
to learn from both our winners and our losers.
Frontline Ltd. (FRO US) was the Fund’s second largest detractor to performance in
2017. The company is a tanker vessel owner and operator with a fleet of more than
60 vessels on the water with an aggregate capacity of approximately 11 million
deadweight tons. Frontline is controlled by John Fredriksen, an aggressive value
creator with a stellar track record.
Shares of Frontline declined 35% in 2017 and 24% alone during the fourth quarter,
as the company reported weaker than expected third quarter earnings. The weak
quarter was attributed to the company keeping a disciplined commercial approach
during a seasonally weak quarter by not accepting unreasonably low fixtures from
charterers resulting in extended waiting times. Management implicitly believes (as do
we) that the inflection point is near and therefore the company has decided to have a
higher exposure to crude spot rates.
We have taken advantage of weak periods throughout the year to add to our position
in what we believe is one of the best tanker operators with one of the lowest cash
breakeven levels and a strong balance sheet. We believe the market is currently too
pessimistic about the prolonged OPEC production cuts and the implications for
demand growth. Importantly, we believe the dynamics on the supply side are now
favorably underpinned by the substantial drop in new orders, slippage in deliveries and
the overall aging fleet and new regulations, which is leading to increased scrapping and
decreased supply.
The Fund uses derivatives in an attempt to hedge its currency and portfolio risk. The
Fund hedges most of its currency exposure through the use of foreign currency
exchange forward contracts (“FX forward contracts”). In 2017, the FX forward
contracts significantly detracted from Fund performance. The Fund also invests a
small portion of its assets in options to hedge portfolio risk. We view this as
“disability” insurance for times when global markets experience significant corrections.
In 2017, these options detracted from Fund performance.
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As of December 31, 2017, the Fund’s ten largest issuer positions were as follows:
Issuer
_____
Vivendi SA
Enzo Biochem, Inc.
Aurelius Equity Opportunities SE & Co. KGaA
MagnaChip Semiconductor Corporation
Bolloré SA
Scorpio Bulkers Inc.
Universal Entertainment Corp.
Kraton Corporation
Codere SA
NN Group NV

Country
_______
France
U.S.
Germany
South Korea
France
Monaco
Japan
U.S.
Spain
Netherlands

% Net
Assets
_____
5.15%
5.13%
4.70%
4.35%
4.09%
3.95%
3.79%
3.70%
3.48%
3.43%

At year-end 2017, the Fund’s cash position stood at approximately 3.5%.

Opinions expressed are those of Evermore Global Advisors and are subject to change, are not guaranteed
and should not be considered investment advice.
Past performance does not guarantee future results. Investment performance reflects fee waivers in effect.
In the absence of such waivers, total return would be reduced.
Earnings growth is not representative of the Fund’s future performance.
While the Fund is no load, management fees and other expenses still apply. Please refer to the prospectus
for further details.
Mutual fund investing involves risk. Principal loss is possible. Investments in foreign securities involve
greater volatility and political, economic and currency risks and differences in accounting methods.
Investing in smaller companies involves additional risks such as limited liquidity and greater volatility.
The Fund may make short sales of securities, which involve the risk that losses may exceed the original
amount invested in the securities. Investments in debt securities typically decrease in value when
interest rates rise. This risk is usually greater for longer-term debt securities. Investment in lowerrated, non-rated and distressed securities presents a greater risk of loss to principal and interest than
higher-rated securities. Due to the focused portfolio, the fund may have more volatility and more risk
than a fund that invests in a greater number of securities. Additional special risks relevant to the
fund involve derivatives and hedging. Please refer to the prospectus for further details.
Please refer to the Schedules of Investments for complete holdings information. Fund holdings and sector
allocations are subject to change at any time and are not recommendations to buy or sell any security.
The MSCI All-Country World Index (MSCI AWCI) is an unmanaged index comprised of 48 country
indices, including 23 developed and 25 emerging market country indices, and is calculated with dividends
reinvested after deduction of holding tax. The index is a trademark of Morgan Stanley Capital International
and is not available for direct investment.
The MSCI All-Country World ex-US Index (MSCI AWCI ex USA) is a free float-adjusted market
capitalization index that is designed to measure equity market performance in the global developed and
emerging markets, excluding the US. The Index consists of 45 developed and emerging market countries.
The Index is net of foreign withholding taxes on dividends.
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Hedge Fund Research, Inc. (HFR) utilizes a UCITSIII compliant methodology to construct the HFRX
Hedge Fund Indices. The methodology is based on defined and predetermined rules and objective criteria
to select and rebalance components to maximize representation of the Hedge Fund Universe. The HFR
Event-Driven (Total) Index is being used under license from Hedge Fund Research, Inc. which does not
approve or endorse Fund.
Morningstar World Stock Category – an international fund having more than 20% of stocks invested in
the United States.
It is not possible to invest directly in an index.
Past performance does not guarantee future results.
“Cash flow” measures the cash generating capability of a company by adding non-cash charges (e.g.
depreciation) and interest expense to pretax income. “EBIT” is the acronym for earnings before taxes and
interest. “EBITDA” is the acronym for earnings before interest, taxes, depreciation and amortization.
“Market Cap” is the market price of an entire company, calculated by multiplying the number of shares
outstanding by the price per share. “Intrinsic value” is the price a reasonable buyer would pay for all of a
company’s assets. Discount to intrinsic value is calculated by dividing the market price of a company’s stock
by its intrinsic value and then subtracting 1. “Net Debt” is a company’s long term debt less its cash and
equivalents. “Free cash flow” is earnings before depreciation, amortization, and non-cash charges minus
maintenance capital expenditures. “Enterprise Value/EBITDA” is a financial ratio that measures a company’s
return on investment and is commonly used to compare companies within an industry. “Correlation” is a
statistical measure of the degree to which the movements of two variables (stock/option/convertible prices
or returns) are related.
Must be preceded or accompanied by a prospectus.
The Evermore Global Value Fund is distributed by Quasar Distributors, LLC. Quasar Distributors, LLC
is affiliated with U.S. Bancorp Fund Services, LLC and U.S. Bank N.A.
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Evermore Global Value Fund
A Letter from the CEO

Dear Shareholder,
Despite a rocky macroeconomic start and two major
surprise geopolitical events – the Brexit vote and the
outcome of the U.S. presidential election – 2016 was an
excellent year for the Evermore Global Value Fund (the
“Fund”). Institutional Class shares of the Fund ended the
year up 17.94%. The Fund’s 2016 performance was once
Eric LeGoff
CEO, Evermore Funds Trust again very strong as compared to its peers. Based on total
returns, the Fund’s Institutional Class shares were in the top
3% of all 1,015 funds in the Morningstar World Stock Category for the one year
period ending December 31, 20161. Our investment team again had the opportunity
to spend some quality time in Europe in 2016, meeting with numerous corporate
management teams, as well as with members of David’s relationship network (e.g.,
individuals who control businesses and regional investment banking firms). The team
also had the opportunity to meet with many management teams from U.S. and nonU.S. companies back here at home.
Along with the Fund’s continued strong investment performance came some notable
developments in 2016. In August, Institutional Class shares of the Fund were added
to a prestigious California-based investment advisory firm’s Recommended List in the
Global Stock category. The Fund’s selection was the result of more than six years of
extensive due diligence on Evermore. In conjunction with the Fund’s addition to its
Recommended List, a Due Diligence Report on the Fund was issued (a copy of which
can be accessed on our website at www.evermoreglobal.com). In addition, the
Institutional Class shares of the Fund achieved a five-star Overall Morningstar rating
for the period ending December 31, 2016.2 The Fund ended 2016 with $392.3
million in assets, an increase of more than 28% from year-end 2015 assets.
David Marcus and I continue to be extremely appreciative of the efforts of our
employees, Board of Trustees, advisors, and service providers. As always, I would like
to thank the following service providers for their support over the past year: U.S.
Bancorp Fund Services, LLC (Fund administrator, accountant, transfer agent); U.S.
Bank N.A. (Fund custodian); Quasar Distributors LLC (Fund distributor); Lyndhurst
Investment Partners, LLC (third party marketing firm); Drinker Biddle & Reath LLP
(Fund counsel); Jay Haas of Cipperman Compliance Services, LLC (Chief
_____________
1 Morningstar World Stock category percent rankings for the Fund’s Institutional Class for the 1 year,
3 year, and 5 year periods ended December 31, 2016 were 3%, 5% and 9%, out of 1,015, 848, and
669 World Stock funds, respectively.
2 The Overall Morningstar rating is derived from a weighted average of the Fund’s three-year and
five-year Morningstar rating metrics, based on risk-adjusted returns out of 833 World Stock funds.
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Compliance Officer and compliance services provider); Gary M. Gardner (counsel to
the Fund’s independent trustees); Ernst & Young (Fund auditor); Olmec Systems,
Inc. (technology support provider); Tiller, LLC (marketing communications provider);
JCPR, Inc. (public relations and marketing provider); Eze Castle Software (order
management system provider); Advent Software (portfolio management software
provider); and Bloomberg (market data provider).
And finally, the entire Evermore team would like to thank you, our shareholders, for
the continued support and confidence you have shown us. We wish you all the best
for a healthy, happy and prosperous 2017.
Sincerely,

Eric LeGoff
CEO, Evermore Funds Trust
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Evermore Global Value Fund
A Letter from the Portfolio Manager

“The stock market is the story of cycles and of the human
behavior that is responsible for overreactions in both
directions.” – Seth Klarman
Dear Shareholder,
The Fund had another good year of performance in 2016.
Institutional Class shares of the Fund were up 17.94%. We
saw gains across the portfolio, regions and industries. If this
David Marcus
past year were to have a slogan it would be “buy the crisis.”
Portfolio Manager
The year started off with a massive selloff as investors
globally started to fear a multitude of issues – rising interest rates, collapsing oil prices,
continuing crisis in Europe, accelerating China slowdown, to name a few. The Brexit
vote, Italian referendum, and surprise Trump presidential victory created short term
volatility across global markets. Each instance of fear and panic throughout the year
was peppered with the obligatory “this is the end” or “this time is different” syndrome.
We used every one of these periods as opportunities to add to existing positions at
cheaper prices and to initiate new positions that had finally come into our buying
zone. It is too easy to let the headlines get into your head. However, by staying focused
on cheap stocks with catalysts for value creation, we found an abundance of companies
to work on. For these reasons, 2016 turned out to be one of my favorite years in over
25 years of investing professionally.
We are not blind to what is happening around the world, but we understand that the
worlds’ problems are not linear events; that along the way, things happen, people react
in ways that computers do not always expect. This is why most forecasters get it wrong
most of the time. We always think about how the big picture might impact our
investments, but this is just one component of our investment approach and process.
We do not start with the big picture to determine where to invest. We always start at
the bottom and then work our way all the way up in order to understand how the big
picture might impact a certain company and the catalysts that we expect to occur.
The bottom line is that we are much more aware of the big picture (macro) than ever
before, but do not let it rule and lead our thinking.
We are in the era of the “Market Callers.” These are the investors, strategists and
especially hedge fund personalities that are incessantly making market calls. This
macro investing generally produces extreme outcomes in performance for hedge funds,
because it is very binary. They are either right or wrong. We have zero interest in this
type of approach and take advantage of the volatility created by these prognostications.
After starting the year with such a massive selloff in global markets, we ended the year
with the U.S. indexes trading at all-time highs, which was not generally the case in
international markets.
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The chart below shows 2016 investment performance for the Institutional Class shares
of the Fund (“EVGIX”), HFRX Event Driven Index (“HFRX ED”), MSCI All
Country World Index ex USA (“MSCI ACWI ex USA”), MSCI All Country World
Index (“MSCI ACWI”), and Morningstar World Stock Category Average3.
Evermore Global Value Fund – Institutional Class
Performance for the Year Ended December 31, 2016

The performance data quoted represents past performance and is no guarantee of future
results. Current performance may be lower or higher than the performance data quoted.
Investment return and principal value will fluctuate so that an investor’s shares, when
redeemed, may be worth more or less than their original cost. Performance data current
to the most recent month end may be obtained by calling 866-EVERMORE or
(866-383-7667). The Fund imposes a 2% redemption fee on shares held for 90 days or
less. Performance data quoted does not reflect the redemption fee. If reflected, total returns
would be reduced. In 2016, the Fund’s Institutional Class and Investor Class gross expense
ratios were 1.26% and 1.51%, respectively.
As a result of the market volatility, over the course of the year we had a higher level of
trading activity (e.g., initiating new positions, exiting positions, adding to positions
and trimming positions) than normal. That said, we are not traders…we are investors.
However, we concluded early on that by embracing the volatility in the markets and
investors’ perceptions, we would be able to acquire extremely attractively priced
investments at certain times and take advantage of any exuberance by selling certain
holdings at other times. In short, when it is a good day to be a buyer, it rarely is a good
day to be a seller. Conversely, when it is a good day to be a seller, it rarely is a good
day to be a buyer. Having a reasonable amount of “dry powder” (i.e. cash) is critical
for effectively taking advantage of buying opportunities when they are presented to us.
As such, we ended the year with 9.5% in cash, which gives us a nice war chest as we
kick off 2017.

_____________
3 The Morningstar World Stock Category Average is the average total return of the 1,015 funds in the
Morningstar World Stock Category for the one-year period ending December 31, 2016.
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As was the case in 2015, many of the fund’s portfolio positions had catalysts come to
fruition and make major contributions to the Fund’s performance in 2016. Below is
a quarterly review of 2016 highlighting some of the year’s notable developments for
the Fund’s portfolio:
Q1 2016
The first seven weeks of the first quarter was one of the most volatile periods of stock
market activity I have seen since 2008. However, the dramatic intraday swings
provided one of the best buying periods we have seen since we launched the Fund.
Although markets recovered over the remainder of the quarter, Institutional Class
shares of the Fund still ended the quarter down 3.83%. We initiated several new
positions during the quarter, including Scorpio Bulkers Inc., a $160 million market
cap dry bulk shipping company with headquarters in Monaco and New York. The
company had one of the youngest fleets of highly fuel efficient, mid-size vessels
comprised of 33 owned vessels and 15 new builds under construction. We had the
opportunity to participate in a $63 million equity raise (21 million shares at $3.00 per
share) in March. Management and insiders subscribed to $15 million, or 24%, of the
offering. In order to weather the historically low rates in the dry bulk market,
management took aggressive measures to strengthen Scorpio’s balance sheet by
renegotiating with its lenders for amortization holidays, lower coverage/minimum
liquidity levels and no covenant tests until 2017. In addition, the company sold
existing vessels and cancelled deliveries without recourse, thereby reducing future
capital expenditure obligations. We were drawn to this opportunity for a number of
reasons, including an excellent management team intensely focused on cost reduction
and the fact that we believed we were buying shares at about a 65% discount to our
intrinsic value estimate. The Fund purchased both the common equity and the 7.5%
9/15/19 senior bond. Our position in Scorpio turned out to be one of the Fund’s
biggest contributors to performance in 2016.
LSB Industries, after being the Fund’s largest detractor in Q4 2015, was the Fund’s
largest contributor in the first quarter thanks to a number of positive catalysts. First,
the company named a well-regarded Board member with significant industry
experience as permanent CEO. Second, LSB successfully restarted two of its four
chemical facilities, whose downtime had been depressing product volumes and
revenues while fueling market skepticism around plant reliability. Third, and most
importantly, the company achieved mechanical completion on its El Dorado ammonia
plant buildout and reiterated its commitment to the budget and timeline previously
outlined in 2015. LSB, which we wound up exiting in the second quarter at a
substantial profit, also turned out to be one of the Fund’s biggest contributors to
performance in 2016.
Q2 2016
After a few months of relative calm in the global markets, volatility surged back at the
end of the second quarter after UK citizens somewhat surprisingly voted to exit the
European Union (“EU”). Much like the panic and stress during the first seven weeks
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of the year, the first few days following the so-called “Brexit” wreaked havoc on global
markets. The end of the second quarter presented another opportunity to take
advantage of panic and stress to add to existing positions at compelling prices. Despite
the shock of Brexit, the Fund had a solid quarter of performance posting a 3.15% gain.
We initiated several new European positions during the quarter, including Siltronic
AG, a $477 million market capitalization German manufacturer of hyperpure silicon
wafers, a product found in essentially all electronic circuitry. The company, which was
free cash flow positive and had a pristine balance sheet, was valued at just 1.8x
Enterprise Value/EBITDA (trailing) and approximately one third of our estimate of
replacement cost. We thought Siltronic’s valuation was depressed for a number of
reasons, including fears over excess industry capacity, exposure to Chinese demand
for electronics, and lack of liquidity (after its June 2015 IPO, Siltronic was still 57.8%
owned by its former parent). We recognized that the global silicon wafer industry
was very concentrated whereby the top four players had a combined 80% market
share. With this level of concentration, we believed the industry was approaching
utilization rates tight enough to support increased pricing discipline, as continued
demand for wafers would likely be met with a continued dearth of capital spending
among Siltronic and its peers. While we thought this on its own could lead to the
stock significantly re-valuing, we believed shares were cheap enough that any number
of positive developments could serve as catalysts to value creation. For instance, we
believed that the industry exhibited potential for major industry consolidation in
which Siltronic could be involved. Any resultant pricing power stemming from
consolidation (and any direct cost savings, should Siltronic merge with another wafer
producer) would be transformative to the company. At more than a 40% discount to
our intrinsic value estimate, and with many ways to win, we believed shares in Siltronic
were extremely compelling. Ultimately, Siltronic was another one of the Fund’s biggest
contributors to performance in 2016.
Q3 2016
Despite the Brexit and U.S. election spectacle, global markets showed positive gains
during the third quarter; in fact, U.S. markets hit record highs. Institutional class
shares of the Fund recorded another strong quarter of performance – rising 6.82%.
Senior members of our investment team and I had the opportunity to spend two
weeks at the end of the third quarter in Europe, where we met with senior
management from over 30 companies (both Fund portfolio and other companies).
We met with Dirk Markus, CEO of Aurelius Equity Opportunities SE & Co.
KGaA, one of the Fund’s larger holdings. Mr. Markus had a well-informed and rather
optimistic view of opportunities in Europe by virtue of his company’s business
activities. Aurelius is a publicly traded German private equity firm that seeks to buy
non-core, non-performing assets often from large conglomerates and works on turning
the companies around. They do not typically pay much, if anything, for these assets.
In fact, they recently acquired the European operations of Office Depot, which has
approximately $2.25 billion of revenues, for nominal consideration. Mr. Markus
commented how the high level of restructuring activity in Europe is presenting
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Aurelius with many opportunities and how he sees this as a continuing trend over the
next several years. In fact, Markus believes that Brexit fears may create compelling
opportunities in the U.K., a region of Europe the Fund has not invested in over the
past few years.
We added a couple of new names to the portfolio in Q3, one of which was Codere
SA, a $786 million market cap gaming company headquartered in Spain with
operations in Europe and Latin America. Codere is a unique restructuring story that
has not been on the radar screens for most investors and analysts. During the last
three years, the company experienced the perfect storm. Starting in 2012, Codere’s
financial difficulties were largely attributable to the financial crisis that developed in
Argentina (Codere’s most profitable operation) following the nationalization of YPFRepsol, the two-year acceleration of gaming license renewals, the devaluation of the
Argentine peso and the implementation of capital controls, which resulted in large
unexpected cash needs and left the company’s cash trapped in the country. The
situation was exacerbated by regulatory changes (a smoking ban and tax hikes) which
affected the gaming industry in several countries. This series of events resulted in an
over-levered balance sheet that led to covenant breaches. Today, Codere has emerged
from its reorganization. In April 2016, the company reached an agreement with
bondholders, resulting in a 50% haircut to the old debt, a cash infusion and new
shares that were issued, which wiped out 98% of the old equity. The Company’s debt
load has been significantly reduced to a manageable level with no near-term maturities
(April and June 2021 maturities). Post restructuring, the new equity is mostly owned
by the old creditors, but the founding family continues to retain a meaningful 20%
stake. When we initiated our position, we believed the company was significantly
undervalued, trading at 6 times current year’s expected EBITDA. Based on our
calculations, we estimated the stock was trading at a 40-50% discount to our estimate
of its intrinsic value.
Q4 2016
The U.S. presidential election and Donald Trump’s surprise victory dominated the
news in the fourth quarter. After some initial volatility, the global markets responded
positively toward the election results and the Fund posted another quarter and year
of strong gains. Institutional Class shares of the Fund were up 11.30% and 17.94%,
respectively, for the three months and year ended December 31, 2016. The Fund
added several new positions in the fourth quarter, one of which was Kraton Corp., a
$900 million market cap United States based producer of polymers, adhesives, and
other specialty chemicals used across a diverse set of global end markets. The company
operates fourteen plants across the U.S., France, Germany, Finland, Sweden, Brazil,
Japan and Taiwan. We believed the stock was cheap primarily because of fears about
long term margin stability in a low oil price environment, and the company’s high
financial leverage resulting largely from the January 2016 debt-financed acquisition
of Arizona Chemicals; a takeover which gave them some digestion problems as seen
in reported earnings. We believe the stock is poised to appreciate significantly as the
company uses its sizeable free cash flow to bring its leverage from 4.5 times to 2.8
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times Net Debt/EBITDA4 over the next two years. By borrowing smartly,
management was able to effectively double the size of their business without diluting
shareholders. The debt has traded very well in the open market and we feel confident
that the company can meet their publicly communicated conservative cost saving
targets for integration. When we initiated our position in Kraton, the company was
trading at around a 55% discount to our estimate of its intrinsic value.
Enzo Biochem Inc.
I would be remiss if I did not say some words about the Fund’s position in Enzo
Biochem Inc., the Fund’s largest position at year-end, as well as the biggest contributor
to the Fund’s investment performance in 2016. Numerous catalysts continued to be
at work at this U.S. based clinical labs and diagnostics company. First, the company
won two additional patent litigation settlements totaling $30 million during the year.
Second, 2017 trial dates have been set for three additional patent infringement lawsuits
the company is prosecuting, which could accelerate future settlements. Third, the
company won approvals for proprietary AmpiProbe assays aimed at diagnosing
multiple women’s infectious health issues, as well as cardiac issues. Finally, the
company has continued its dramatic operational transformation, which yielded
compelling results last year.
Lessons Learned – The “Yeah, But” Syndrome
When we make an investment, we do so after an extensive review process through
which we formulate a thesis. We work to build flexibility into our thesis for timing
issues and to allow for modest disruptions along the path to value creation. We take
haircuts to numbers and multiples as we go along to have a conservative perspective
on what the stock is really worth. Building in these cushions helps provide a “margin
of safety.” But, ultimately, the catalysts and events that we expect to occur need to
actually happen. Simply put, if your thesis is not panning out, you should not come
up with a new thesis, because this is where you’ll generally get into trouble. I have
learned over the years, sometimes the hard way, that there are two words investors
should never use when talking about a stock that is not working: “Yeah, but…” It
does not matter what you say after you say “Yeah, but;” you are just making an excuse
to convince yourself to hold the stock even when company developments begin to
diverge from your original thesis. For example, assume your thesis was that a company
was going to sell its non-core assets, pay shareholders a bonus dividend, and initiate
a significant stock buyback. But, instead, after the company sells its non-core assets,
they announce they have decided to use the sale proceeds to make new investments.
This is where many investors might say “Yeah… but the stock is so cheap that even
though the company is not sticking to our original thesis, we will keep it.” And then,
in many cases, the company squanders the cash. We remain vigilant to avoid making
similar “Yeah, but” decisions.
_____________
4 “Net Debt” is a company’s long term debt less its cash and equivalents. “EBITDA” is the acronym
for earnings before interest, taxes, depreciation and amortization.
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Portfolio Characteristics as of December 31, 2016
The Fund ended the year with 35 issuer positions (not including hedges), the top 10
of which represented 41.6% of the Fund’s total net assets. As the Market Cap
Exposure, Geographic Region Exposure and Active Share5 charts below depict, the
Fund’s portfolio construction does not correlate to either the MSCI ACWI benchmark
or funds in the Morningstar World Stock category.

Source: Morningstar Direct; data as of 12/31/16
*Shown as a % of invested portfolio. Market capitalization and geographic region exposure are subject to
change.

Source: Morningstar Direct; data as of 12/31/16

_____________
5 The Active Share metric is used to measure the active management of mutual funds. Specifically, it
is the measure of a percentage of stock holdings in a portfolio that differ from the benchmark index
holdings, in this case the MSCI All-Country World Index. An Active Share of 100 or over indicates
no overlap with the benchmark index holdings.
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Below are our year-end strategy classification breakdowns6 for our portfolio holdings,
which we believe help present an informative picture of our concentrations.

Our Compounder bucket continued to grow over the course of 2016. Our definition
of a Compounder is a company that is generally family-owned, and perhaps a holding
company or conglomerate, and that has substantially compounded its net asset value
over many years, decades or generations. Typically, Compounders are led by dynamic
value creators (e.g., Vincent Bolloré and Dirk Markus), yet are trading at a discount.
Closing Thoughts
We move into the New Year with cautious optimism. While most of this letter has
referenced the Fund’s U.S. and European positions, we are also spending time looking
at opportunities in Asia and Latin America and are currently planning trips to those
regions during the first half of 2017. The Fund goes into the New Year with about
9.5% in cash and little exposure to companies with highly levered balance sheets.
Importantly, we believe our look-forward opportunity set continues to be excellent.
Considering all that is going on in the world, we believe that the best is yet to come
for opportunistic special situations investors. There will always be an election with
surprising results, mixed economic data, and sectors going through ups and downs.
Where extremes are seen, we believe a smart investor can locate specific opportunities
that transcend the macroeconomic noise and generate an attractive rate of return.

_____________
6 Strategy classification breakdowns are shown as a percentage of invested assets.
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Our strong investment performance over the past five years is attributable not only to
our investment team and selecting the right investment opportunities, but also to our
investment process. Our weekly research meetings, quarterly offsite meetings, daily
interactions and risk management processes are critical parts of this process. We
remain committed to making continuous improvements to our investment process so
that we can continue to provide our shareholders with attractive long-term investment
results. We thank you for your confidence and support and wish you all a healthy, safe,
happy and prosperous New Year.
Thank you once again for your ongoing partnership, confidence and support.
Sincerely,

David E. Marcus
Portfolio Manager
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Management’s Discussion of Fund Performance
The Fund had another strong year of performance in 2016. For the year ended
December 31, 2016, Institutional Class shares of the Evermore Global Value Fund (the
“Fund”) were up 17.94%, while the MSCI All Country World Index ex USA (“MSCI
ACWI ex USA”) as up 4.50%, the MSCI All Country World Index (“MSCI ACWI”)
was up 7.86% and the HFRX Event Driven Index (“HFRX ED”) was up 11.08%.
We saw gains across the portfolio, across regions and across industries. If this past year
were to have a slogan, it would be “buy the crisis.” The year started off with a massive
selloff as investors globally started to fear a multitude of issues – rises in interest rates,
collapse of oil prices, continued crisis in Europe, accelerated China slowdown, to
name a few. The Brexit vote, Italian referendum, and surprise Trump presidential
victory created short term volatility across global markets. Each instance of fear and
panic throughout the year was peppered with the obligatory “this is the end” or “this
time is different” syndrome. We used every one of these periods as opportunities to
add to existing positions at cheaper prices and to initiate new positions that had finally
come into our buying zone. It is too easy to let the headlines get into your head. By
staying focused on cheap stocks with catalysts for value creation, we found an
abundance of companies to work on.
Three of the top five contributors to Fund performance were U.S. positions; two were
European positions. Four of the top five detractors to Fund performance were
European positions; one was a U.S. position. The largest contributors and detractors
to the Fund performance for the year were:
Top Contributors

Top Detractors

Enzo Biochem Inc. (U.S.)
Siltronic AG (Germany)
LSB Industries Inc. (U.S.)
Scorpio Bulkers Inc. (Monaco)
Ambac Financial Group Inc. (U.S.)

Telecom Italia S.p.A. (Italy)
Bolloré SA (France)
Par Pacific Holdings Inc. (U.S.)
Sonae SGPS SA (Portugal)
ING Groep NV (Netherlands)

A short discussion on several of the contributors and detractors follows.
Enzo Biochem (ENZ US), a leading molecular diagnostics company and operator of
clinical labs in New York and New Jersey, was the Fund’s biggest contributor to
performance in 2016. Numerous catalysts came to fruition throughout the year. First,
the company won two additional patent litigation settlements totaling $30 million
during the year. Second, 2017 trial dates were set for three additional patent
infringement lawsuits the company is prosecuting, which could accelerate future
settlements. Third, the company won approvals for proprietary AmpiProbe assays
aimed at diagnosing multiple women’s infectious health issues, as well as cardiac issues.
Finally, the company has continued its dramatic operational transformation, which
yielded compelling results last year. The company has a pristine balance sheet and as
of October 31, 2016 had close to 24% of its market cap in cash.
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Siltronic AG, a German manufacturer of hyperpure silicon wafers, a product found
in essentially all electronic circuitry, was the Fund’s second largest contributor to
performance in 2016. We initiated our position in Siltronic during the second quarter
of 2016. The company, which was free cash flow positive and had a strong balance
sheet, was valued at just 1.8x Enterprise Value/EBITDA (trailing) and approximately
one third of our estimate of replacement cost. We thought Siltronic’s valuation was
depressed for a number of reasons, including fears over excess industry capacity,
exposure to Chinese demand for electronics, and lack of liquidity (after its June 2015
IPO, Siltronic was still 57.8% owned by its former parent). We recognized that the
global silicon wafer industry was very concentrated whereby the top four players had
a combined 80% market share. With this level of concentration, we believed the
industry was approaching utilization rates tight enough to support increased pricing
discipline, as continued demand for wafers would likely be met with a continued
dearth of capital spending among Siltronic and its peers. While we thought this on
its own could lead to the stock significantly re-valuing, we believed shares were cheap
enough that any number of positive developments could serve as catalysts to value
creation. For instance, we believed that the industry exhibited potential for major
industry consolidation in which Siltronic could be involved. Any resultant pricing
power stemming from consolidation (and any direct cost savings, should Siltronic
merge with another wafer producer) would be transformative to the company. At
more than a 40% discount to our intrinsic value estimate, and with many ways to
win, we believed shares in Siltronic were extremely compelling. Our thesis proved
correct and the catalysts we evaluated came to fruition much faster than we had
originally expected. As a result, we exited our Siltronic position in the fourth quarter
with a significant short term gain.
Telecom Italia S.p.A. was the largest detractor to Fund performance in 2016. During
the first six months of the year, many investors were worried about the tougher stance
that was being taken by the European regulators, especially in light of the O2 UK
(Telefonica)/3 UK (CK Hutchison Holdings) deal that was blocked by U.K.
regulators. In the end, CK Hutchison’s 3 Italia and VimpelCom’s Wind subsidiaries
received regulatory approval to merge, combining the two smallest players in Italy’s
market. However, the regulators stipulated that Xavier Niel’s Iliad would have to
enter as a fourth operator and therefore keep the total number of telecom providers
to four players. Despite the disappointing news flow during the year, we believe the
new CEO, Flavio Cattaneo, will implement an aggressive cost cutting plan, provide
details on its broadband strategy, and pursue other compelling strategic initiatives to
unlock value. The company is scheduled to provide details about its strategic plan in
early 2017. We added to our position throughout the year on days of weakness.
Bolloré SA was the second largest detractor to Fund performance in 2016. The overall
weakness in the stock price was largely due to a slower-than-expected growth trajectory
in the transport and logistics segment. While the organic growth rates are still healthy
in the ports and logistics assets in Africa, the global impact from contracting maritime
and air freight rates have been unavoidable for the company. In addition, the lack of
communication by the company has been a growing source of frustration for investors.
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During the year, Bolloré addressed this issue by putting in place a dedicated investor
relations department. Sell-side analysts are starting to wake up to the complex story
about the 195 year-old conglomerate based in France. Our bottom line is that Bolloré
has become cheaper, trading at more than a 50% discount to our estimate of intrinsic
value. We opportunistically added to our position during the year.
As you are probably aware, the Fund uses derivatives in an attempt to hedge its currency
exposure and portfolio risk. The Fund hedges most of its currency exposure through
the use of foreign currency exchange forward contracts (“FX forward contracts”). In
2016, these FX forward contracts contributed to Fund performance. The Fund also
invests a small portion of its assets in options to hedge portfolio risk. We view this as
“disability insurance” for times when global markets experience significant corrections.
In 2016, these options detracted from Fund performance.
Derivatives may amplify traditional investment risks through the creation of leverage
and may be less liquid than traditional securities. For a more complete discussion of
“Derivative Risk” see the Notes to Financial Statements.
As of December 31, 2016, the Fund’s ten largest issuer positions were as follows:
Issuer
_____
Enzo Biochem Inc.
Ambac Financial Group
Aurelius AG
Scorpio Bulkers Inc.
AINMT AS
NN Group NV
Codere SA
Telecom Italia S.p.A.
Bollore Investissement SA
Fidelity National Info Service

% Net
Assets
_____
5.86%
5.44%
4.14%
4.09%
3.96%
3.95%
3.75%
3.69%
3.49%
3.23%

At year-end 2016, the Fund’s cash position stood at approximately 9.5%.
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Opinions expressed are those of Evermore Global Advisors and are subject to change, are not guaranteed
and should not be considered investment advice.
Past performance does not guarantee future results. Investment performance reflects fee waivers in effect.
In the absence of such waivers, total return would be reduced.
Earnings growth is not representative of the Fund’s future performance.
While the Fund is no load, management fees and other expenses still apply. Please refer to the prospectus
for further details.
Mutual fund investing involves risk. Principal loss is possible. Investments in foreign securities involve
greater volatility and political, economic and currency risks and differences in accounting methods.
Investing in smaller companies involves additional risks such as limited liquidity and greater volatility.
The Fund may make short sales of securities, which involve the risk that losses may exceed the original
amount invested in the securities. Investments in debt securities typically decrease in value when
interest rates rise. This risk is usually greater for longer-term debt securities. Investment in lowerrated, non-rated and distressed securities presents a greater risk of loss to principal and interest than
higher-rated securities. Due to the focused portfolio, the fund may have more volatility and more risk
than a fund that invests in a greater number of securities. Additional special risks relevant to the
fund involve derivatives and hedging. Please refer to the prospectus for further details.
Please refer to the Schedules of Investments for complete holdings information. Fund holdings and sector
allocations are subject to change at any time and are not recommendations to buy or sell any security.
The MSCI All-Country World Index (MSCI AWCI) is an unmanaged index comprised of 48 country
indices, including 23 developed and 25 emerging market country indices, and is calculated with dividends
reinvested after deduction of holding tax. The index is a trademark of Morgan Stanley Capital International
and is not available for direct investment.
The MSCI All-Country World ex-US Index (MSCI AWCI ex USA) is a free float-adjusted market
capitalization index that is designed to measure equity market performance in the global developed and
emerging markets, excluding the US. The Index consists of 45 developed and emerging market countries.
The Index is net of foreign withholding taxes on dividends.
Hedge Fund Research, Inc. (HFR) utilizes a UCITSIII compliant methodology to construct the HFRX
Hedge Fund Indices. The methodology is based on defined and predetermined rules and objective criteria
to select and rebalance components to maximize representation of the Hedge Fund Universe. The HFR
Event-Driven (Total) Index is being used under license from Hedge Fund Research, Inc. which does not
approve or endorse Evermore Global Value Fund.
Morningstar World Stock Category – comprised of funds that typically invest the majority of their assets
in the U.S., Europe, and Japan with the remainder divided among the globe’s smaller markets. These funds
typically have more than 20% of their assets in U.S. securities.
It is not possible to invest directly in an index.
Morningstar Rankings represent a fund’s total-return percentile rank relative to all funds that have the same
Morningstar Category. The highest percentile rank is 1 and the lowest is 100. It is based on Morningstar
total return, which includes both income and capital gains or losses and is not adjusted for sales charges or
redemption fees. Morningstar ranked the Evermore Global Value Fund in the top 3%, 5% and 9% out of
1,015, 848, and 669 World Stock Funds, respectively, for the one, three, and five year periods ending
12/31/2016. Past performance does not guarantee future results.
“Cash flow” measures the cash generating capability of a company by adding non-cash charges (e.g.
depreciation) and interest expense to pretax income. “EBIT” is the acronym for earnings before taxes and
interest. “EBITDA” is the acronym for earnings before interest, taxes, depreciation and amortization.
“Market Cap” is the market price of an entire company, calculated by multiplying the number of shares
outstanding by the price per share. “Intrinsic value” is the price a reasonable buyer would pay for all of a
company’s assets. Discount to intrinsic value is calculated by dividing the market price of a company’s stock
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by its intrinsic value and then subtracting 1. “Net Debt” is a company’s long term debt less its cash and
equivalents. “Free cash flow” is earnings before depreciation, amortization, and non-cash charges minus
maintenance capital expenditures. “Enterprise Value/EBITDA” is a financial ratio that measures a company’s
return on investment and is commonly used to compare companies within an industry. “Correlation” is a
statistical measure of the degree to which the movements of two variables (stock/option/convertible prices
or returns) are related.
The Morningstar Rating™ for funds, or “star rating”, is calculated for managed products (including mutual
funds, variable annuity and variable life subaccounts, exchange-traded funds, closed-end funds, and separate
accounts) with at least a three-year history, without adjustment for sales loads. Exchange-traded funds and
open-ended mutual funds are considered a single population for comparative purposes. It is calculated
based on a Morningstar Risk-Adjusted Return measure that accounts for variation in a managed product’s
monthly excess performance, placing more emphasis on downward variations and rewarding consistent
performance. The top 10% of products in each product category receive 5 stars, the next 22.5% receive
4 stars, the next 35% receive 3 stars, the next 22.5% receive 2 stars, and the bottom 10% receive 1 star. The
Overall Morningstar Rating™ for a managed product is derived from a weighted average of the
performance figures associated with its three-, five-, and 10-year (if applicable) Morningstar Rating™
metrics. The weights are: 100% three-year rating for 36-59 months of total returns, 60% five-year
rating/40% three-year rating for 60-119 months of total returns, and 50% 10-year rating/30% five-year
rating/20% three-year rating for 120 or more months of total returns. While the 10-year overall star rating
formula seems to give the most weight to the 10-year period, the most recent three-year period actually has
the greatest impact because it is included in all three rating periods. The Evermore Global Value Fund
(EVGIX) received a five-star Overall Morningstar Rating as of 12/31/2016 out of 833 World Stock Funds.
The Fund had a 5-star rating for the 3-year period out of 833 World Stock Funds and 5-star rating for the
5-year period out of 663 World Stock Funds.
© 2016 Morningstar, Inc. All Rights Reserved. The information contained herein: (1) is proprietary to
Morningstar and/or its content providers; (2) may not be copied or distributed; and (3) is not warranted
to be accurate, complete or timely. Neither Morningstar nor its content providers are responsible for any
damages or losses arising from any use of this information. Past performance is no guarantee of future
results.
Must be preceded or accompanied by a prospectus.
The Evermore Global Value Fund is distributed by Quasar Distributors, LLC. Quasar Distributors, LLC
is affiliated with U.S. Bancorp Fund Services, LLC and U.S. Bank N.A.
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Evermore Global Value Fund
A Letter from the CEO

Dear Shareholder,
Although 2015 had its challenges, the Fund’s performance
ended the year up 8.18% for the Institutional Class. The
Fund’s 2015 performance was strong as compared to its
peers, ending the year in the top 3% of all Morningstar
World Stock Category funds for the one year period1. Our
investment team had a very busy 2015, meeting with
Eric LeGoff
management
teams from over 200 companies. We believe
CEO, Evermore Funds Trust
we go into 2016 with a very well-positioned portfolio and
that the convergence of the micro environment (e.g., cheap valuations, restructurings,
asset sales, spin-offs, M&A, etc.) and the macro environment (low interest rates, low
energy prices, geopolitical strife, weak currencies, quantitative easing, etc.) has created
a compelling environment for special situations investing, especially in Europe.
On the corporate front, I am pleased to report that the Fund’s assets at year-end had
grown to $305.6 million, an increase of almost 30% over year-end 2014 assets. We
welcomed Bart Tesoriero as our new CFO. Bart replaced Sal DiFranco who was our
CFO since the firm’s inception. We are very pleased that Sal will stay involved with
Evermore as our Vice President of Special Projects. One of our major marketing
initiatives in 2015 was to rebuild our website to offer existing and prospective investors
an improved experience and an enhanced discussion of our investment philosophy
and process. We launched our newly designed website at year-end. I invite you to
explore our new site (www.evermoreglobal.com) at your convenience.
David Marcus and I continue to be extremely appreciative of the efforts of our
employees, Board of Trustees, advisors, and service providers. I would like to thank
the following service providers for their support over the past year: U.S. Bancorp
Fund Services, LLC (Fund administrator, accountant, transfer agent); U.S. Bank N.A.
(Fund custodian); Quasar Distributors LLC (Fund distributor); Lyndhurst Investment
Partners, LLC (third party marketing firm); Drinker Biddle & Reath LLP (Fund
counsel); John Canning of Cipperman Compliance Services, LLC (Chief Compliance
Officer and compliance services provider); Gary M. Gardner (counsel to the Fund’s
independent trustees); Ernst & Young (Fund auditor); Olmec Systems, Inc.
(technology support provider); Tiller, LLC (marketing communications provider);
JCPR, Inc. (public relations and marketing provider); Eze Software Group (order
management system provider); Advent Software (portfolio management software
provider); and Bloomberg (market data provider).
_____________
1 Morningstar World Stock category percent rankings for the Fund’s Institutional Class for the 1 year,
3 year, and 5 year periods ended December 31, 2015 were 3%, 10% and 86%, out of 1,208, 984 and,
781 World Stock funds, respectively.
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And finally, the entire Evermore team would like to thank you, our shareholders, for
the continued support and confidence you have shown us. We wish you all the best
for a happy, healthy and prosperous 2016.
Sincerely,

Eric LeGoff
CEO, Evermore Funds Trust
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Evermore Global Value Fund
A Letter from the Portfolio Manager

“Buy when everyone else is selling and hold until
everyone else is buying. That’s not just a catchy slogan.
It’s the very essence of successful investing.” –J. Paul Getty
Dear Shareholder,
Despite considerable market volatility, a collapse in
commodity prices, and several major terrorist attacks that
rocked the world, 2015 was a good year for the Fund.
David Marcus
Throughout the year, the Fund’s portfolio saw many catalysts
Portfolio Manager
come to fruition that significantly benefited performance, as
compared to 2014, which was a bit light on catalyst activity. We also saw a convergence
of micro (bottom-up) and macro (top down) developments during the year that we
believe helped drive value creation in 2015, but has also set the stage for further value
creation in 2016 and beyond. Some of these macro developments include weakening
currencies, continued low interest rates, declining energy prices, and introduction of
an aggressive European Central Bank (“ECB”) quantitative easing (“QE”) program.
For the year ended December 31, 2015, Institutional Class shares of the Evermore
Global Value Fund (the “Fund”) were up 8.18% while the MSCI All Country World
Index (“MSCI ACWI”) was down 2.36%, and the HFRX Event Driven Index
(“HFRX ED”) was down 6.94%. The chart below shows quarter by quarter and total
2015 investment performance for the Fund, MSCI ACWI and HFRX ED.

The performance data quoted represents past performance and is no guarantee of future results.
Current performance may be lower or higher than the performance data quoted. Investment
return and principal value will fluctuate so that an investor’s shares, when redeemed, may be
worth more or less than their original cost. Performance data current to the most recent month
end may be obtained by calling 866-EVERMORE or (866-383-7667). The Fund imposes
a 2% redemption fee on shares held for 30 days or less. Performance data quoted does not
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reflect the redemption fee. If reflected, total returns would be reduced. From the prospectus
dated April 30, 2015, the gross expense ratio for the Fund’s Class I shares (now known as
“Institutional Shares”) was 1.50%. The most recent expense ratio information can be found
on page 35 of this report.
Our biggest contributor to performance in the first quarter of 2015 was Vista Outdoor
Inc., which was the spinoff from the Alliant Techsystems Inc. and Orbital Sciences Corp.
merger in February 2015. We established the position by purchasing shares of Alliant
and shorting shares of Orbital. Our Vista Outdoor position illustrated the value of our
flexible and opportunistic approach to investing. If we were restricted from taking short
positions in securities, we would not have been able to “create” Vista so cheaply. Finding
severely mispriced securities with actionable catalysts is a challenge. Thus, having as
many tools in our toolbox to help uncover such situations is invaluable to our efforts.
Despite the fact that the Greek debt crisis and an extremely volatile Chinese stock
market dominated the headlines and negatively impacted markets around the world
in the second quarter, the Fund posted a small positive return in the quarter.
Markets were extremely volatile and down significantly during the third quarter,
mainly as a result of concerns about China’s growth and its impact on future earnings
of companies around the globe. It was another period during which investors panicked
and sold securities indiscriminately, with no regard to valuation. As always, we sought
to take advantage of the volatility and associated investor anxiety. We had many
opportunities to “nibble” and add to positions at compelling valuations throughout
the quarter. However, the Fund gave back in the third quarter much of the gains
achieved in the first half of the year.
Global markets experienced markedly less volatility during the fourth quarter as
compared to Q3 and posted solid gains, despite two major terrorist attacks that shook
the world. The Fund showed strong performance in the quarter as catalysts in a number
of our portfolio holdings led to significant value creation. Our investment in Enzo
Biochem was our largest contributor to performance during the quarter, as its proprietary
detection product, AmpiProbe, was granted New York State approval. AmpiProbe will
help to reduce molecular testing costs and address the critical needs of clinical laboratories
which are facing increasing pressures from declining reimbursement rates.
Members of my investment team and I made several trips to various parts of Europe
in 2015 where we met with dozens of companies and management teams. Our major
takeaways from these trips were two-fold – (1) that business is improving, albeit slowly
and not across all divisions and (2) that the pace of strategic changes across European
companies is increasing.
On my last trip to Europe, I had the opportunity to sit down with Vincent Bolloré,
chairman of two of the Fund’s largest holdings – Vivendi SA and Bolloré SA. As I
have mentioned in a number of my prior letters, I have known Mr. Bolloré for over 20
years and believe he is one of the greatest value creators I have ever come across. During
our meeting, he expressed that he also is seeing tremendous opportunity across Europe.
As an example, by virtue of Vivendi’s sale this past June of Brazilian broadband group
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Global Village Telecom (“GVT”) to Spanish carrier Telefonica, Vivendi received an
8.3 percent stake in Telecom Italia as part-payment. After doing some additional due
diligence on Telecom Italia, Mr. Bolloré decided to increase Vivendi’s stake in the
company to almost 20% in October. Please note that the Fund had established a
position in Telecom Italia prior to Vivendi’s ownership in the company. Furthermore,
Mr. Bolloré is driven by finding undervalued asset rich situations that have been
undermanaged for extended periods of time. His aversion to interacting directly with
the investment community has created a misperception of his goals with these
companies. I have been investing in Bolloré-related investments for over 26 years and
firmly believe he will successfully transform Vivendi, accelerate the restructuring at
Telecom Italia and continue to increase the intrinsic value of Bolloré SA.
Although we have been finding most of our investment opportunities in Europe, we
continue to find compelling special situations in the U.S. and Asia, some of which I
will discuss in the portfolio review below.
Portfolio Review
The Fund ended the year with 41 issuer positions (not including hedges), the top 10
of which represented 43.5% of the Fund’s total net assets. As the Market Cap
Exposure, Geographic Region Exposure and Active Share2 charts below depict, the
Fund’s portfolio construction does not correlate to either the MSCI ACWI benchmark
or funds in the Morningstar World Stock category.

Source: Morningstar Direct; data as of 12/31/15
* Shown as a % of invested portfolio. Market capitalization and geographic region exposure are subject to
change.

_____________
2 The Active Share metric is used to measure the active management of mutual funds. Specifically, it is
the measure of a percentage of stock holdings in a portfolio that differ from the benchmark index
holdings, in this case the MSCI All-Country World Index. An Active Share of 100 or over indicates no
overlap with the benchmark index holdings.
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Source: Morningstar Direct; data as of 12/31/15

Below are our year-end strategy classification breakdowns3 for our portfolio holdings,
which we believe also help present an informative picture of our concentrations.

We were able to add meaningfully to our Compounder bucket over the course of 2015.
Our definition of a Compounder is a company that is generally family-owned, and
perhaps a holding company or conglomerate, and that has substantially compounded
its net asset value over many years, decades or generations. Typically, Compounders
are led by dynamic value creators (e.g., Vincent Bolloré), yet are trading at a discount.
As I mentioned earlier, a lot of catalysts came to fruition in the Fund’s portfolio in
2015. Some of the highlights included Sky Deutschland AG (Germany), which was
acquired by Sky Broadcasting and became part of Rupert Murdoch’s media empire;
DeLclima S.p.A. (Italy), which was acquired by Mitsubishi Electric; Deutsche Office
AG (Germany), which was acquired by rival German office real estate investment
trust, Alstria; Orbital ATK Inc. (U.S.), which as discussed above, completed its
merger and then spinoff of Vista Outdoor Inc.; Green Brick Partners, Inc. (U.S.),
which completed its financial and operational restructuring from its predecessor
business, bio fuels, into a homebuilder); and Enzo Biochem Inc. (U.S.), which won
multiple lawsuits and successfully refocused its business.
_____________
3 Strategy classification breakdowns are shown as a percentage of invested assets.
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Although we are not activist investors, we are engaged investors who are not hesitant
to get in the middle of activist situations, as well as provide advice and suggestions to
management teams. For example, in 2015, we not only participated in the initial
public offering (IPO) of AINMT, a Norway-based telecom and specialized broadband
company, we actually helped price the deal. AINMT management is comprised of
excellent operators, but ones who are not well versed on the nuances of the capital
markets. We were able to insert ourselves as a key investor in the company and push
management to price the IPO at a value well below the value of their network. The
listing was ultimately very successful and the stock has appreciated quickly. We were
also active in a number of other situations. We wrote a letter to the Board of Ambac
Financial Group in support of the appointment of Nader Tavakoli as permanent
CEO, and backed management of Enzo Biochem against an activist shareholder who
launched a proxy fight to replace Board members. In both of these cases, we got the
results we were looking for, which we believe will benefit all shareholders. Finally, we
played a pivotal role in an activist situation between a New York-based hedge fund and
France-based media giant Vivendi SA. The hedge fund publicly attacked Vivendi to
push them to distribute €9 billion ($9.78 billion) of its cash stockpile to shareholders.
We publicly supported Chairman Vincent Bolloré and got the two sides to speak.
They ultimately worked out a compromise where Vivendi announced it would
distribute €6.75 billion ($7.34 billion) to shareholders.
2015 was an active year for our investment team. We conducted over 200 meetings
with management teams. When searching for ideas, we look at many to find a few.
We said “No” to a lot of opportunities this year.
One of our new investments in 2015 was in Norway-based Marine Harvest ASA,
the world’s largest producer of Atlantic salmon. We believe Marine Harvest will use
any market disruptions (and its strong balance sheet) to its advantage through further
consolidation of a fragmented industry. We believe further acquisitions and a
proactive move toward vertical integration will collectively serve as catalysts to mute
the cyclical nature of the business and create structural cost advantages relative to
peers. In our opinion, Marine Harvest has a shareholder friendly, excellent
management team and counts Norwegian billionaire, John Fredriksen, as its largest
shareholder. At our basis, shares cost approximately 10 times our estimate of 2016
earnings and have a 6% dividend yield.
Another new investment was in Germany-based AURELIUS SE & Co. KGaA, which
operates in a business turnaround niche – they purchase businesses with problems, and
the businesses they purchase are almost always unprofitable divisions, or even just
parts of divisions, of large European companies. Further, they will only purchase
businesses when the problems are the kind they have the expertise to solve. In some
cases AURELIUS is “paid to purchase” (frequently some multiple of the problem
businesses’ annual loss), and AURELIUS makes money when they succeed with a
turnaround, and are able to sell the business profitably. We believe AURELIUS has
significant upside at current share price levels, given the “young age” of their
investment portfolio, their repeated deal intelligence, and their superlative industry
reputation (due in large part to their CEO and Founder, Dirk Markus).
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We also invested in Hapag-Lloyd AG, a €2.4 billion ($2.6 billion) market cap
container shipping company based in Germany. It is the fourth largest container
shipper in the world based on its capacity of 1 million TEUs (twenty-foot equivalent
units). It operates in 116 countries around the world with 175 container ships. We
participated in the IPO in November when the company came to the market at
depressed levels. We took advantage of the effective “busted IPO” situation, which
was first announced in early October and revised downward numerous times due to
weak market conditions. At the IPO price of €20.00 ($21.74) per share, we were
implicitly “creating” the company around 6 times trailing twelve months earnings
before interest, taxes, depreciation and amortization (“EBITDA”) assuming 50% of
the synergies and cost savings from the acquisition of Compañía Sudamericana de
Vapores (“CSAV”) would be realized (4.6 times EBITDA assuming the full synergies
and announced cost savings measures). That acquisition of CSAV, a Chilean shipping
competitor, was a transformative event. We believe management’s target of $400
million in synergies is achievable and on track, which was previously increased by
$100 million from the initial estimate. There is also an incremental $200 million in
cost savings to be realized relating to operating efficiencies and scale from its
modernized fleet. Anchor shareholders include CSAV (31%), City of Hamburg
(20%) and Kuehne Holding (20%), the personal investment vehicle for Klaus-Michael
Kuehne (the Chairman and substantial shareholder of Kuehne & Nagel, a publicly
listed freight forwarding company).
We made a considerable number of additional investments in European, U.S. and
Asian special situations, a number of which helped performance and a number of
which detracted to performance in 2015 (see Management Discussion of Fund
Performance). We believe we have deployed the Fund’s capital into some great
companies with quality leadership teams. These companies are generally guided by
solid plans for strategic transformation – they are accelerating their cost cutting efforts
and refocusing their businesses. We remain confident that catalysts in many of these
companies will come to fruition in 2016.
Closing Thoughts
While 2015 was a challenging year for global investors, from our perspective, it also
offered much opportunity. The high volatility we saw across global markets in 2015
appears to be the new norm for both active and passive investors. But, we believe
that volatility can offer patient, opportunistic investors compelling investment
opportunities. Going into 2016, I think not only is the Fund’s portfolio very wellpositioned, but also that the New Year will continue to bring us attractive
opportunities in Europe and other parts of the world.
We believe the convergence of the micro environment (a.k.a. “bottom up;” e.g., cheap
valuations, restructurings, asset sales, spin-offs, M&A, management changes,
shareholder activism, etc.) and the macro environment (a.k.a. “top down;” e.g., low
interest rates, low energy prices, geopolitical strife, weak currencies, quantitative easing,
etc.) has created a compelling environment for special situations investing.
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The fact that there are very vocal investors in the spotlight who are warning yet again
about another looming global economic slowdown does not diminish our perspective
on what we are seeing and what we own. What we own is a cheap portfolio with lots
of potential catalysts for value creation.
I must sound like a broken record, but I absolutely believe that the time for global
special situations (i.e. deep value plus catalysts) investing is now. Investments based
on value without catalysts have always had the potential to suffer real value erosion,
where the cheap get cheaper. We strive to avoid these situations.
Today, I remain optimistic about the investment landscape in the face of mounting
fears, frustration, nervousness and, in many cases, investor and media hand-wringing.
Why? Simply put, I believe the era of the stock picker is here again. I know that
there are a lot of value investors out there whose patience has hurt them over the past
decade. I believe their time (and ours) has come. We saw it in our portfolio in 2015
and expect it to continue in 2016 and beyond.
Thank you once again for your ongoing partnership, confidence and support.
Sincerely,

David E. Marcus
Portfolio Manager
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Management’s Discussion of Fund Performance
For the year ended December 31, 2015, Institutional Class shares of the Evermore
Global Value Fund (the “Fund”) were up 8.18% while the MSCI All Country World
Index (“MSCI ACWI”) was down 2.36%, and the HFRX Event Driven Index
(“HFRX ED”) was down 6.94%.
Despite considerable market volatility, a collapse in commodity prices, and several
major terrorist attacks that rocked the world, 2015 was a good year for the Fund.
Throughout the year, the Fund’s portfolio saw many catalysts come to fruition that
significantly benefited performance, as compared to 2014, which was a bit light on
catalyst activity. A detailed review of the macro environment in 2015 and its impact
on global stock markets can be found in the portfolio manager’s letter to shareholders
at the beginning of this annual report.
Two of the top five contributors to Fund performance were U.S. positions; three were
European positions. Three of the top five detractors to Fund performance were
European positions; two were U.S. positions. The largest contributors and detractors
to the Fund performance for the year were:
Top Contributors

Top Detractors

DeLclima S.p.A. (Italy)

Fomento de Construcciones y Contratas (Spain)

Lifco AB – B Shares (Sweden)

Ambac Financial Group, Inc. (U.S.)

Enzo Biochem, Inc. (U.S.)

Schmolz + Bickenbach AG (Switzerland)

Orbital ATK (U.S.)

LSB Industries, Inc. (U.S.)

Maire Tecnimont S.p.A. (Italy)

PRISA (Spain)

A short discussion on several of the contributors and detractors follows.
We initiated our position in DeLclima S.p.A. in the first quarter of 2015. DeLclima
is an Italy based manufacturer of climate control equipment including ventilation, air
conditioning and refrigeration systems. It is the market leader in Europe with over
70% market share. The company also manufactures radiators for commercial and
industrial customers. The former parent company, De’Longhi, had been operating
two disparate segments since 2007 – household segment (its core consumer appliance
business) and professional segment (which is now DeLclima). With completely
different end markets and client bases, DeLclima was spun off to the existing
shareholders of De’Longhi in 2011. The chairman of De’Longhi was the majority
shareholder with a 75% stake in the company. Our investment thesis was that
DeLclima was a classic restructuring and breakup investment case. The core businesses
in indoor climate control and refrigeration (“ICCR”) are wonderful businesses where
DeLclima had significant market share. The radiator business, however, had been a
money loser for several years and had masked the value of the company. While the
radiator business got to breakeven and would likely have modest profits going forward,
we expected it to be sold, which would allow management to focus on the high
growth, high market share businesses. The stock was trading at a 50% discount to our
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estimate of its intrinsic value and implied 5.6 times our estimate of EBITDA (a 50%
discount to comparable ICCR peers). In addition, DeLclima had a strong balance
sheet with net cash, which represented about 4.5% of the current market cap. In the
third quarter, we got a nice surprise when the company announced that the majority
shareholder accepted an all cash takeover offer from Mitsubishi Electric at 82% above
the prior day’s closing price. We sold our DeLclima position for a substantial short
term gain shortly thereafter.
Our investment in Lifco AB, which we initiated in late 2014, performed extremely
well last year. Lifco is a Sweden-based conglomerate with businesses primarily in
dental consumables and prosthetics and remote-controlled demolition machines and
tools. This group was cobbled together by Carl Bennett, who we believe has been an
extremely talented Swedish value creator over the last 25 years. We believe we are
getting a high growth company at a modest valuation. Even at the current price, we
believe that Lifco is not yet fully understood by the market, especially the benefits of
the on-going operational improvements and potential for asset sales over time. Lifco
generates extremely strong cash flows and high cash conversion as a result of efficient
working capital management and low capex requirements. We view our investment
in Lifco as a strong compounder that pays a 1.4% dividend.
Our investment in Enzo Biochem, Inc., which we initiated in the first quarter of
2015, also performed well last year. With a $205 million market cap, it is the leading
molecular diagnostics company and operator of state-of-the-art clinical labs in New
York and New Jersey. There were two notable developments for the company during
the fourth quarter. First, Enzo’s proprietary detection product, AmpiProbe was
granted New York State approval. AmpiProbe will help to substantially reduce
molecular testing costs and will help to address the critical needs of clinical laboratories
which are facing increasing pressures from declining reimbursement rates. Second, a
dissident activist shareholder attempted to wage a proxy contest to elect two of its
own nominees to Enzo’s board. After speaking with management and the activist
shareholder, we concluded that Enzo’s current management and board are working
diligently to maximize shareholder value as reflected by recent patent infringement
settlements, strong margin improvement in the clinical labs segment, and the approval
of their new product. Even with the strong performance in share price, we believe
Enzo is still trading at a significant discount to its intrinsic value.
Despite reporting its first quarter of profitability in 10 quarters and being awarded a
large contract to build a Panama City subway line in May, Fomento de
Construcionnes y Contratas, the Spain based concessions and construction
conglomerate, was our largest detractor to performance in 2015. The company
completed a major financial restructuring in late 2014 that reduced its debt by 20%
and refinanced the remainder at more favorable terms. Net Debt/EBITDA went from
8.3 times at the end of 2013 to 5.6 times at the end of 2014. Although the company
remains highly levered, the debt was restructured so 72% of the maturities were
pushed to 2018 and beyond. As part of this restructuring, Carlos Slim, the Mexican
billionaire and value creator, acquired a 25.6% stake in the company. We believe that
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Slim’s involvement, along with continued non-core asset sales, additional focus on
operational improvements, and improving business fundamentals, position the
company’s common equity well to reach our intrinsic value target.
Ambac Financial Group, a $628 million market cap U.S.-based insurer, saw its stock
decline significantly in 2015. Ambac, once the largest U.S. insurer of municipal
bonds, filed for bankruptcy during the financial crisis. It emerged from bankruptcy
in May 2013, but investors showed little interest due to its complicated financials and
unresolved litigations. The stock has gotten hurt based on the company’s exposure to
Puerto Rico. Irrespective of the potential insurance liabilities related to Puerto Rico,
we believe there are two principal conduits to significant value creation: (1) cash flow
generation from the legacy pre-2008 segments that are in run-off and (2) litigation
assets. In addition, the company has $5 billion in tax loss carryforwards.
Another large detractor to performance last year was LSB Industries, Inc. The
company is a U.S.-based producer of fertilizer and industrial chemicals. It also
manufactures climate control equipment for both commercial and residential
applications. We initiated a position in the third quarter after the company
announced a significant cost overrun for a major chemical plant expansion, which
sent shares approximately 35% lower. Unfortunately, in November the company
announced a second cost overrun for the same project. As a result, the company was
forced to raise equity and debt financing with less than ideal terms. Shares in LSB fell
on the news and remain under pressure. Our estimate of the company’s net asset
value when we initiated the position has been significantly impacted by the second cost
overrun and ensuing shareholder dilution. However, we believe the market is
incorrectly pricing the stock as a result of exaggerated skepticism around the company’s
ability to complete the plant expansion project. At recent prices, we estimate shares
carry a discount significantly larger than 50%. We decided to increase the position
during the fourth quarter. We believe that the new plant expansion, once completed
and online, will transform the company’s earnings power. This, in turn, should allow
the company to quickly shore up its balance sheet and leave the company wellpositioned to spinoff or sell various assets.
As of December 31, 2015, the Fund’s ten largest issuer positions were as follows:
Issuer
Vivendi SA
NN Group NV
Bolloré SA
Lifco AB - B Shares
Enzo Biochem Inc.
Telecom Italia S.p.A.
AURELIUS SE
CFE
Marine Harvest ASA
Hapag-Lloyd AG

% Net Assets
5.11%
5.08%
4.67%
4.64%
4.64%
4.47%
3.81%
3.74%
3.71%
3.60%

At year-end 2015, the Fund’s cash position stood at approximately 4.9%.
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Opinions expressed are those of Evermore Global Advisors and are subject to change, are not guaranteed
and should not be considered investment advice.
Past performance does not guarantee future results. Investment performance reflects fee waivers in effect.
In the absence of such waivers, total return would be reduced.
While the Fund is no load, management fees and other expenses still apply. Please refer to the prospectus
for further details.
Mutual fund investing involves risk. Principal loss is possible. Investments in foreign securities involve
greater volatility and political, economic and currency risks and differences in accounting methods.
Investing in smaller companies involves additional risks such as limited liquidity and greater volatility.
The Fund may make short sales of securities, which involve the risk that losses may exceed the original
amount invested in the securities. Investments in debt securities typically decrease in value when
interest rates rise. This risk is usually greater for longer-term debt securities. Investment in lowerrated, non-rated and distressed securities presents a greater risk of loss to principal and interest than
higher-rated securities. Due to the focused portfolio, the fund may have more volatility and more risk
than a fund that invests in a greater number of securities. Additional special risks relevant to the
fund involve derivatives and hedging. Please refer to the prospectus for further details.
Please refer to the Schedules of Investments for complete holdings information. Fund holdings and sector
allocations are subject to change at any time and are not recommendations to buy or sell any security.
The MSCI All-Country World Index (MSCI AWCI) is an unmanaged index comprised of 48 country
indices, including 23 developed and 25 emerging market country indices, and is calculated with dividends
reinvested after deduction of holding tax. The index is a trademark of Morgan Stanley Capital International
and is not available for direct investment.
Hedge Fund Research, Inc. (HFR) utilizes a UCITSIII compliant methodology to construct the HFRX
Hedge Fund Indices. The methodology is based on defined and predetermined rules and objective criteria
to select and rebalance components to maximize representation of the Hedge Fund Universe. The HFR
Event-Driven (Total) Index is being used under license from Hedge Fund Research, Inc. which does not
approve or endorse Evermore Global Value Fund.
Morningstar World Stock Category – an international fund having more than 20% of stocks invested in
the United States.
It is not possible to invest directly in an index.
Morningstar Rankings represent a fund’s total-return percentile rank relative to all funds that have the same
Morningstar Category. The highest percentile rank is 1 and the lowest is 100. It is based on Morningstar
total return, which includes both income and capital gains or losses and is not adjusted for sales charges or
redemption fees. Morningstar ranked the Evermore Global Value Fund in the top 3%, 10% and 86% our
of 1,208, 984, and 781 World Stock Funds for the one, three, and five year periods ending 12/31/2015.
Cash flow measures the cash generating capability of a company by adding non-cash charges (e.g.
depreciation) and interest expense to pretax income. “EBIT” is the acronym for earnings before taxes and
interest. “EBITDA” is the acronym for earnings before interest, taxes, depreciation and amortization. Market
Cap is the market price of an entire company, calculated by multiplying the number of shares outstanding
by the price per share. Intrinsic value is the price a reasonable buyer would pay for all of a company’s assets.
Discount to intrinsic value is calculated by dividing the market price of a company’s stock by its intrinsic
value and then subtracting 1. Net Debt is a company’s long term debt less its cash and equivalents.
Please note that the following exchange rates were used to convert the foreign currencies discussed in this
document (as of 12/31/2015): Euro (1.0868).
Must be preceded or accompanied by a prospectus.
The Evermore Global Value Fund is distributed by Quasar Distributors, LLC. Quasar Distributors, LLC
is affiliated with U.S. Bancorp Fund Services, LLC and U.S. Bank N.A.
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Evermore Global Value Fund
A Letter from the CEO

Dear Shareholder,
The Evermore Global Value Fund (the “Fund”) had a
difficult year from an investment performance standpoint,
as geopolitical, macroeconomic and pandemic events,
including the Ukrainian-Russia crisis, slowing European
Gross Domestic Product (“GDP”) growth, EBOLA fears,
and
declining oil prices, adversely impacted a number of
Eric LeGoff
our
special
situations investments. On a positive note,
CEO, Evermore Funds Trust
Fund assets again grew substantially last year, increasing by
about 52% to $235.5 million, and bringing assets of Evermore Global Advisors, the
Fund’s investment adviser, to about $358 million at year-end 2014. This growth is a
testament to the hard work of our entire organization.
We approach 2015 with measured optimism, as we see a market environment that
offers its own set of catalysts that we believe will help create value across our holdings.
For example, low oil prices will help our industrial companies lower their operating
expenses; a declining Euro will help our European companies that are major exporters
compete more effectively in the global marketplace; and we believe the European
Central Bank’s (“ECB’s”) recent announcement of a gargantuan $1.3 trillion
quantitative easing program could have the same positive dramatic effects on European
companies and their stock prices as it had in the U.S. Beyond the macroeconomic
environment in Europe, we see continued growth in merger and acquisition, spin-off
and activist activity across the region, which should provide us with many interesting
opportunities on which to focus.
In the spring of 2014, Evermore welcomed Matthew Epstein to its investment team as
a senior research analyst. Matt previously worked for a large, New Jersey based asset
management firm where he gained many years of special situations and private equity
investing experience. Matt has quickly become a contributing member of the team.
David Marcus and I continue to be extremely appreciative of the efforts of our
employees, Board of Trustees, advisors, and service providers. I would like to thank
the following service providers for their support over the past year: U.S. Bancorp
Fund Services, LLC (Fund administrator, accountant, transfer agent); U.S. Bank N.A.
(Fund custodian); Quasar Distributors LLC (Fund distributor); Drinker Biddle &
Reath LLP (Fund counsel); John Canning of Cipperman Compliance Services, LLC
(Chief Compliance Officer and compliance services provider); Gary M. Gardner
(counsel to the Fund’s independent trustees); Ernst & Young (Fund auditor); Olmec
Systems, Inc. (technology support provider); Tiller, LLC (marketing communications
provider); JCPR, Inc. (public relations and marketing provider); Eze Castle Software
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(order management system provider); Advent Software (portfolio management
software provider); and Bloomberg (market data provider).
And finally, the entire Evermore team would like to thank you, our shareholders, for
the continued support and confidence you have shown us. We wish you all the best
for a happy, healthy and prosperous 2015.
Sincerely,

Eric LeGoff
CEO, Evermore Funds Trust
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Evermore Global Value Fund
A Letter from the Portfolio Manager

“Long ago, Ben Graham taught me that ‘Price is what
you pay; value is what you get.’ Whether we’re talking
about socks or stocks, I like buying quality merchandise
when it is marked down.” – Warren Buffett
Dear Shareholder,

David Marcus
Portfolio Manager

For the year ended December 31, 2014, Class I shares of the
Evermore Global Value Fund (the “Fund”) were down
6.58% while the MSCI All Country World Index (“MSCI
ACWI”) was up 4.16%, and the HFRX Event Driven
Index (“HFRX ED”) was down 4.06%.

Year-end 2014 marked the five year anniversary of the Fund and a period over which
international, and especially European, markets were marked by varying levels of
crisis and significant volatility. European value and event driven special situations
have struggled to gain a strong footing. U.S. markets, conversely, showed reasonably
steady gains over the period. The fact that the Fund’s portfolio has been heavily
concentrated in European investments over this time has certainly had an adverse
impact on the Fund’s investment performance. Here is a review of the Fund’s
performance versus our benchmarks:
Average Annual Total Returns as of December 31, 2014
Since
Inception
1 Year
3 Year
5 Year
1/1/10
Fund (EVGIX) -6.58%
11.57%
3.21%
3.21%
MSCI ACWI
4.16%
14.10%
9.20%
9.20%
HFRX ED
-4.06%
5.00%
2.30%
2.30%
The performance data quoted represents past performance and is no guarantee of future
results. Current performance may be lower or higher than the performance data quoted.
Investment return and principal value will fluctuate so that an investor’s shares, when
redeemed, may be worth more or less than their original cost. Performance data current
to the most recent month end may be obtained by calling 866-EVERMORE or
(866-383-7667). The Fund imposes a 2% redemption fee on shares held for 30 days or
less. Performance data quoted does not reflect the redemption fee. If reflected, total returns
would be reduced. The Fund’s gross expense ratio is 1.59%.

5

2014 was a disappointing follow-up to what was a very good 2013. The year started
off fine with a continuation of the same positive situations that we had seen in 2013
– an acceleration in restructurings, refocusing by companies, breakups, spinoffs,
management changes, and an increase in merger and acquisition (“M&A”) activity.
There was optimism and a cautious sense of recovery. The view was that Europe,
having come out of recession in 2013, would see a major pick-up in GDP growth
and that, along with other positive developments, would result in meaningful releases
of value in select European companies.
So, what happened?
Russia invaded Crimea/Ukraine. Panic set in quickly. Consumer sentiment fell off a
cliff. Sanctions were levied and the economic impact of reduced trade with
Russia/Ukraine began to show. People questioned whether Russia might not stop with
the invasion of Ukraine. The long expected quantitative easing (“QE”) program from
the European Central Bank (“ECB”) did not materialize as expected. Ebola fears that
started in Africa began to spread around the world. The positive sentiment we had
coming into 2014 quickly vaporized and became fearful and negative. Overall, the
perception shifted to a perspective that the long talked about recovery in Europe would
now be pushed out and it would continue to be a tomorrow story, not a today story.
We fundamentally disagree with this perspective on both the macro and micro level.
We believe that 2014 was a period marked by investor stress and uncertainty, but that
today there are many European companies which are less expensive than they have
been in years with better prospects that investors have not fully focused on. Our
recent trips to Europe and conversations with European business operators and owners
have corroborated our thoughts.
It is important to note that we have not made a decision to “allocate” a large percent
of the Fund’s assets to Europe – we are agnostic to geography. Rather, we make
allocations to those investment opportunities that are most compelling from a
valuation and catalyst standpoint on a company specific basis. We happen to have a
large exposure to European special situations because, in our opinion, that is where the
best opportunities exist today.
Some of the special situations we own have been reporting year over year top line
growth in excess of 15% in their best segments. These increases are off of already
meaningfully reduced baselines of revenues, so they are telling us that they believe (1)
they have seen a bottom, and (2) there is surely a long way to go back up.
We are compelled to own select companies that are restructuring and making the right
strategic moves in a time of low growth and cyclical downturns. These companies have
been streamlining operations to focus on the businesses that have the ability to
generate the strongest cash flows, making the necessary cuts to improve operational
inefficiencies, and selling non-essential/losing businesses. What is left behind are more
pure play companies that sell at sizable discounts to cash flow and/or book value.
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So, while widespread consistent top-line growth is unsteady and has generally fallen
the last five years, these smartly run businesses have remained profitable on their
bottom lines due to the cuts they have, and are continuing, to make. When
incremental top line growth begins to come back more broadly, we expect our
companies will show increased cash flows coming through that exceed investors’
current expectations. This potential upside in profitability and earnings power will be
a much deserved positive outcome of their savvy and focused cost cutting efforts.
Considering the macro environment, we ask ourselves, what could stimulate top line
growth and a return of investor and consumer confidence? We believe the answer lies
in a mix of a weakening Euro, sharply falling oil and energy prices, near zero interest
rates, and the recently announced €1.1 trillion ($1.33 trillion) ECB quantitative easing
(QE) program.
Armed with a long-term perspective, these are just a few reasons to suggest that now
is an excellent time to be sifting through the muck of European uncertainty. We
remain highly confident in the quality of our portfolio holdings, the value in their
underlying assets, and believe that going into the New Year our portfolio is positioned
with the potential to deliver real value creation.
Portfolio Construction and Activity
The Fund ended the year with 32 equity (issuer) positions, the top 10 of which
represented 46.5% of the Fund’s total net assets. Below please find year-end market
cap, geographic region, and strategy breakdowns of the Fund’s portfolio as of
December 31, 2014.1

_______________
1 Market cap, geographic region and strategy breakdown are show as a percentage of invested capital in

equity positions only.
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Portfolio Review
Spin-off activity was again on the rise in 2014, growing globally from 37 in 2013 to
60 in 20142. We continue to focus on spin-offs, which often are extremely attractive
situations, as they are generally not well understood parts of larger companies that
can come to the market extremely mispriced.
The Fund participated in a number of spin-offs in 2013, including ING U.S. (now VOYA
Financial), which was spun-off from ING Groep NV (also a Fund holding since 2013).
In June 2014, ING Groep spun-off another one of its business segments – NN Group
NV – via an initial public offering. NN Group is the largest insurance provider in the
Netherlands. We participated in the IPO, which was priced at what we believed was an
extremely low valuation – under 0.6 times book value. In a very short time, book value
has grown to about €45 ($54.45) per share. The company expects to pay between 40 and
50 percent of operating cash flow to shareholders. The underlying insurance businesses
are strong. The biggest risk to the stock continues to be litigation from legacy annuity
products. We believe the stock is cheap even after factoring in a significant settlement.
The Fund also invested in an interesting arbitrage situation during the year. Alliant
Techsystems Inc., primarily a U.S. based defense company, is also the parent of an
outdoor and leisure business called Vista Outdoor (“Vista”). The long position the
Fund has in Alliant is part of an arbitrage trade to create a Vista spinoff very cheaply,
as Alliant and another U.S. based defense business, Orbital Sciences Corp., are
scheduled to merge in 2015 and simultaneously spinoff Vista. We have no interest in
the defense businesses, but believe Vista is extremely compelling. Today, we can
“create” the new Vista by buying Alliant and shorting Orbital and get to “own” it now
before it trades on a stand-alone basis. At the time of purchase, Vista was being valued
at barely 6 times EBITDA and 9 times earnings. My experience is that investors will
generally start focusing on these types of spin-offs once they are on their own and we
would expect to see Vista valued closer to where its peers trade, which is about 50%
higher. We believe this is one of those unique situations where the opportunity is not
in the new merged company, but is actually in the lesser known and misunderstood
division that is getting spun-off as a new standalone public company.
The Fund also invested in several interesting restructuring special situations, including
Fomento de Construcionnes y Contratas SA (“FCC”) (one of the leading detractors
to Fund performance for the year) and Green Brick Partners, Inc. (“Green Brick”)
(the leading contributor to Fund performance for the year).
We initiated our position in FCC, a Spain based construction and concession
conglomerate, in early 2014. The company is in the midst of a transformative
financial and operational restructuring. An acquisition spree in the mid-2000s left the
company in an over-leveraged, under-earning state by the end of the decade. In
addition to its core businesses of water services, waste collection, and construction,
FCC accumulated a portfolio of non-core businesses including cement production,
real estate ownership and development, and furniture rental, to name a few. In 2013,
_______________
2 Spinoff Research, January 2015 issue.
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the controlling shareholder, Esther Koplowitz, brought in Juan Béjar as CEO to sell
assets, pay down debt, and refocus the company. We have met Mr. Béjar on several
occasions and believe he is one of the best CEOs in Europe with the skills to
successfully restructure both financially and operationally. In 2014, Mr. Béjar began
selling non-core assets, and consummated a €1 billion ($1.21 billion) rights issue,
€765 million ($925.7 million) of which was used to pay down €900 million ($1.09
billion) of debt. As part of the financial restructuring, Carlos Slim, the Mexican
billionaire, became a 25.6% owner of the company and Esther Koplowitz went from
being a majority investor to a minority investor – a very positive result.
Using a sum of the parts analysis where we look at comparable business transactions
and other publicly traded companies’ valuations, we estimate that FCC is worth around
€24.00 ($29.04) per share versus €11.75 ($14.22) per share as of year-end. Today,
FCC is trading at less than 5 times the depressed cash flows of their best businesses,
water and waste treatment, where peers typically trade between 8 and 11 times cash
flow. Green Brick is a very interesting situation. The predecessor company was called
BioFuels Energy, which was a defunct alternative energy business. David Einhorn from
Greenlight Capital took control and recapitalized the business into a large home builder
in Atlanta and parts of Texas. We were able to buy this company in the third quarter
pre-conversion after documents were filed with the SEC, but still little understood by
the market. At the time we initiated our position in the stock, we were creating the
new business at less than 7 times earnings with excellent management, and main
shareholders that include Greenlight and Dan Loeb’s Third Point, which collectively
own 67%. We took advantage of the inherent mispricing by the market of the warrants
that were issued to shareholders to create our position extremely cheap.
The Fund’s largest detractor to performance for the year was Sevan Drilling AS.
Sevan, a deep water drilling company, suffered a fate similar to most oil exploration
companies and sold off meaningfully. Severe downward pressure on the price of oil,
along with problems on one of their rigs during the year, caused the stock to decline
over 78% in the year. At year end, the stock was trading at less than 2 times earnings
and less than 25% of replacement value for its assets. The company has restructured
its credit facilities and is running at a higher level of efficiency than at any time in the
history of the company. As a result, the Fund continues to hold this position.
Unfortunately, due to the volatility of the commodity price, today, investors have little
interest in Sevan or other oil related businesses.
Another of the Fund’s top detractors to performance in 2014 was Genworth Financial
Inc., the U.S. based multiline insurance company. We decided to exit this position in
the fourth quarter at a loss after owning the position for several years. The original
thesis centered on the reorganization of their Mortgage Insurance business. Our view
was that the stock was trading at a substantial discount to book value and that they
would be able to ring fence the mortgage insurance problem, which they were in fact
able to do. The stock performed well until late in 2014 when it emerged that the Long
Term Care business was having significant issues and might require the company to do
a capital raise. This was not part of our original thesis and, as a result, we determined
that it was time to move on in spite of the significant discount to book value.
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Closing Thoughts
In this environment, there are a lot of cheap stocks to be had outside the United States,
but you cannot own them all and expect to generate an outsized return. I firmly
believe that the key to creating value is found in identifying those certain catalysts
that are likely to accrete shareholder value in the years to come. Understanding the
nature, potential impact and time frame of such catalysts is the road map to successful
special situations investing.
We spend a great deal of time trying to understand management’s appraisal of their
business and proposed path. Ultimately, we believe that management is the most
important catalyst to value creation and we strive to place our investment capital
alongside some of the best operators the world, and especially Europe, have to offer.
In 2014, we made several trips to Europe. Based on these visits, in my opinion, the
news headlines have not accurately reflected the underlying improvements in
businesses across a variety of sectors that have been years in the making. Beyond
improving business fundamentals, we enter 2015 with some significant tailwinds
behind European companies – low oil prices, low interest rates, low valuations,
increasing M&A and spin-off activity, and a huge ECB mandated quantitative easing
program. In our view, these developments represent an inflection point for the
prospects of many European companies.
We are nomadic and roam to where we believe the best investment opportunities exist.
When we believe they have played out, we move on. We continue to believe that out
of crisis comes opportunity. In our opinion, the situation that has evolved out of the
crisis in Europe has set the stage for a multiyear opportunity for special situations in
the region. The key is to be extremely selective.
And, while many investors are nervous about the U.S. markets, we continue to find
selective cases where there are compelling breakup, spinoff, and activist situations in
which to invest.
As such, I believe that the special situations in which we have invested, and the
opportunities we continue to find, have the potential to provide our Fund shareholders
with attractive long term investment returns.
Thank you once again for your ongoing partnership, confidence and support.
Sincerely,

David E. Marcus
Portfolio Manager
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Management’s Discussion of Fund Performance
For the year ended December 31, 2014, Class I shares of the Evermore Global Value
Fund (the “Fund”) were down 6.58% while the MSCI All Country World Index
(“MSCI ACWI”) was up 4.16%, and the HFRX Event Driven Index (“HFRX ED”)
was down 4.06%.
2014 was a disappointing follow-up to what was a very good 2013. The year started
off fine with a continuation of the same positive situations that we had seen in 2013
– an acceleration in restructurings, refocusing by companies, breakups, spinoffs,
management changes, and an increase in M&A activity. There was optimism and a
cautious sense of recovery. The view was that Europe, having come out of recession
in 2013, would see a major pick-up in GDP growth and that, along with other positive
developments, would result in meaningful releases of value in select European
companies. However, we believe a series of events had a major negative impact on our
performance, especially in the second and third quarters of the year.
Russia invaded Crimea/Ukraine. Panic set in quickly. Consumer sentiment fell off a
cliff. Sanctions were levied and the economic impact of reduced trade with
Russia/Ukraine began to show. People questioned whether Russia might not stop with
the invasion of Ukraine. The long expected quantitative easing (“QE”) program from
the European Central Bank (“ECB”) did not materialize as expected. Ebola fears that
started in Africa began to spread around the world. The positive sentiment we had
coming into 2014 quickly vaporized and became fearful and negative, and investor
perception shifted to a perspective that the long talked about recovery in Europe would
now be pushed out and it would continue to be a tomorrow story, not a today story.
Three of the top five contributors to Fund performance were U.S. positions; two were
European positions. Four of the top five detractors to Fund performance were
European positions; one was a U.S. position. The largest contributors and detractors
to the Fund performance for the year were:
For the Year Ended 12/31/14
Top 5 Contributors to Performance

Top 5 Detractors to Performance

Green Brick Partners, Inc.

Sevan Drilling ASA

Compagnie d’Enterprises CFE SA

Genworth Financial Inc.

Voya Financial, Inc.

Fomento de Construcionnes y Contratas SA

Gramercy Property Trust Inc.

Sky Deutschland AG

Ei Towers S.p.A.

Bolloré SA

A short discussion on several of the contributors and detractors listed above can be
found in the Portfolio Manager’s letter to shareholders located at the beginning of
this annual report.
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As of December 31, 2014, the Fund’s ten largest issuer positions were as follows:
Evermore Global Value Fund
Top 10 Positions
Issuer Position
Ambac Financial Group, Inc.
Vivendi SA
Alliant Techsystems, Inc.3
NN Group NV
Green Brick Partners, Inc.
Sky Deutschland AG
Fomento de Construcionnes y Contratas SA
ING Groep NV
Voya Financial, Inc.
American International Group, Inc.

% of Net Assets
6.6%
6.2%
6.0%
5.0%
5.0%
4.8%
4.5%
4.4%
3.9%
3.7%

At year-end 2014, the Fund’s cash position stood at 0.6%.

_______________
3 Alliant Techsystems plans to merge with Orbital Sciences (a short position in the Fund as of 12/31/14)

and simultaneously will spin-off Vista Outdoor, a leisure equipment and products company, in the first
quarter of 2015.
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Opinions expressed are subject to change at any time, are not guaranteed and should not be considered
investment advice.
Past performance does not guarantee future results. Investment performance reflects fee waivers in
effect. In the absence of such waivers, total return would be reduced.
Mutual fund investing involves risk. Principal loss is possible. Investments in foreign securities
involve greater volatility and political, economic and currency risks and differences in accounting
methods. These risks are greater for emerging markets. Investing in smaller companies involves
additional risks such as limited liquidity and greater volatility than larger companies. The Fund may
make short sales of securities, which involves the risk that losses may exceed the original amount
invested. Investments in debt securities typically decrease in value when interest rates rise. This risk
is usually greater for longer-term debt securities. Investment in lower-rated, non-rated and distressed
securities presents a greater risk of loss to principal and interest than higher-rated securities.
Investments in special situations may involve greater risks when compared to other investments if
expected developments do not occur. Additional special risks relevant to our Fund involve derivatives
and hedging. Please refer to the prospectus for further details.
Please refer to the Schedules of Investments for complete holdings information. Fund holdings and sector
allocations are subject to change at any time and are not recommendations to buy or sell any security.
The MSCI All-Country World Index is an unmanaged index comprised of 48 country indices, including
23 developed and 25 emerging market country indices, and is calculated with dividends reinvested after
deduction of holding tax. The index is a trademark of Morgan Stanley Capital International and is not
available for direct investment.
Hedge Fund Research, Inc. (HFR) utilizes a UCITSIII compliant methodology to construct the HFRX
Hedge Fund Indices. The methodology is based on defined and predetermined rules and objective criteria
to select and rebalance components to maximize representation of the Hedge Fund Universe. The HFRX
Event Driven Index is being used under license from Hedge Fund Research, Inc. which does not approve
or endorse the Evermore Global Value Fund.
It is not possible to invest directly in an index.
Cash flow measures the cash generating capability of a company by adding non-cash charges (e.g.
depreciation) and interest expense to pretax income. “EBIT” is the acronym for earnings before taxes and
interest. “EBITDA” is the acronym for earnings before interest, taxes, depreciation and amortization.
“Book Value” is calculated by subtracting a company’s liabilities from its assets. “Price to Book Value” is a
ratio used to compare a stock’s market value to its book value. It is calculated by dividing the current closing
price of the stock by the latest quarter’s book value per share.
Must be preceded or accompanied by a prospectus.
The Evermore Global Value Fund is distributed by Quasar Distributors, LLC. Quasar Distributors, LLC
is affiliated with U.S. Bancorp Fund Services, LLC and U.S. Bank N.A.
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Evermore Global Value Fund
A Letter from the CEO

Dear Shareholder,
I am pleased to report that 2013 was a very good year for
the Fund and its shareholders, as the fund recorded strong
investment returns and asset growth. Fund assets grew by
about 90% to $155 million at year end. In 2013, global
markets found the stability that was lacking in the prior
three years. Specifically, European markets recorded strong
Eric LeGoff
CEO, Evermore Funds Trust gains as concerns about the Euro and Eurozone debt
problems dissipated and there were even some early signs of
economic recovery, albeit modest. U.S. markets also performed well in an
environment of lower unemployment and continued low interest rates.
On the portfolio front, the Fund increased its concentration in European holdings to
approximately 56% by year-end 2013, as the research team continued to find in this
region the most interesting special situations investment opportunities that met our
strict criteria for investment. Interestingly, some of the Fund’s leading performers last
year were European securities that the Fund has owned for several years and had
significantly underperformed in prior years, demonstrating the importance of
conviction and a long-term approach to investing. We believe that Europe continues
to offer superior investment opportunities even in a no- to slow- growth environment.
Evermore Global Advisors, the Fund’s investment adviser, saw total assets under
management nearly triple from $104 million at year-end 2012 to $307 million at
year-end 2013. This growth is a testament to the hard work of our research/trading
team, which delivered strong investment performance, as well as our sales and
operations teams. Although we believe we have the employee and operational
infrastructures in place today to accommodate the management of significant
additional assets, we plan to add two new professionals to the research/trading team
and one person to the operations team in 2014.
David Marcus and I continue to be extremely appreciative of the efforts of our
employees, Board of Trustees, advisors, and service providers. I would like to thank
the following service providers for their support over the past year: U.S. Bancorp
Fund Services, LLC (Fund administrator, accountant, transfer agent), U.S. Bank N.A.
(Fund custodian), Quasar Distributors LLC (Fund distributor), Drinker Biddle &
Reath LLP (Fund counsel), Gino Malaspina of Cipperman Compliance Services, LLC
(Chief Compliance Officer and compliance services), Gary M. Gardner (counsel to
the Fund’s independent trustees), Ernst & Young LLP (Fund auditor), Tiller, LLC
(marketing communications), JCPR, Inc. (public relations and marketing), Eze Castle
Software (order management system provider), Advent Software (portfolio
management software provider), and Bloomberg (market data provider).
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And finally, the entire Evermore team would like to thank you, our shareholders, for
the continued support and confidence you have shown us. We wish you all the best
for a happy, healthy and prosperous 2014.
Sincerely,

Eric LeGoff
CEO, Evermore Funds Trust
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Evermore Global Value Fund
A Letter from the Portfolio Manager

“The individual investor should act consistently as an
investor and not as a speculator.” – Ben Graham
Dear Shareholder,
I am happy to report that 2013 was a very good year for
the Evermore Global Value Fund. For the year ended
December 31, 2013, the Fund’s Class I shares were up
38.37% as compared to 22.80% for the MSCI All Country
David Marcus
World Index (MSCI ACWI), the Fund’s benchmark index.
Portfolio Manager
We are always driven to ideas one at a time from the bottom
up. Though, when we step back and look at the portfolio an interesting picture is
painted. We ended the year with a substantially higher percentage of the Fund’s
portfolio in both European and Asian holdings and a reduced percentage in U.S.
holdings (see chart below).
Region
Europe
US/Canada
Asia

Geographic Exposure as a % of Net Assets
December 31, 2012
December 31, 2013
46.9%
56.5%
38.4%
25.3%
7.6%
9.8%

We saw a continuous flow of special situations announcements including spin-offs,
asset sales, restructurings, new management teams, shareholder activism, break-ups
and liquidations.
After the Crisis, Opportunity.
We strongly believe that we are still in the early innings of opportunities in Europe.
In fact, we think that the opportunity set today is as good, or better, than it was one
year ago.
If European leaders were contestants on the television show Survivor, the winner
would be German Chancellor Angela Merkel. She has survived the purge of the
Eurozone regimes that were in power when the Greek crisis started in 2010 and the
ensuing carnage that unfolded. In our view, which we have held since the crisis began,
Merkel has been the “puppet master” in keeping the EU together. Her unique
approach and leadership style have allowed for Greece to take huge haircuts on its
debt, as well as be bailed out, and allowed for Ireland, Spain and Portugal to have
enough breathing room to begin the process of getting their houses in order.
While it appears that Europe is over the hump of the crisis, by no means do we believe
distress in the European markets is close to being over. The clean-up and recovery
process will likely take years, which is actually good news for special situations
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investors. In fact, we assume zero growth when we look at opportunities. When
growth finally comes back, it could be a boon to stock valuations, as companies that
have right-sized their operations and cost structures could see an explosion in earnings.
We believe that the slow growth environment could last longer than many had
previously expected. As a result, companies are embarking on additional levels of
streamlining and transformation – selling or shutting down non-core businesses,
closing plants, embracing new technologies to improve productivity – in more
aggressive ways than we have previously seen. Two examples of this transformation
activity are Osram Licht AG and ING Groep NV.
Osram Licht AG (a Fund portfolio holding), the second largest lighting business in
the world, is an example of a company that is the result of the ongoing transformation
of its parent company, global industrial giant Siemens AG (itself a holding for us a few
years ago). It was one of the biggest spin-offs in 2013. Siemens decided several years
ago that this business no longer fit with the new tighter and more focused business it
was striving to become. Siemens tried to sell Osram, but did not get the price they
wanted. In the meantime, they aggressively focused on new LED technology for
lighting that is now becoming the standard. Ultimately, Siemens decided to dividend
out Osram to their shareholders. While Osram was at the forefront of the new
technology, its parent company did not want to deal with the burden of layoffs
required to complete the transition. In today’s technology age, new factories and
systems require substantially fewer people to run them. In the case of Osram, this
meant at least 8,000 layoffs.
Osram began trading in July of 2013. Our perspective was that the old business was
still generating significant cash flows, which would fund the layoffs and closure of old
facilities. We further believed that management was well incentivized to “own” this
restructuring and get it done as fast as possible. Since Osram was just a division within
a much larger conglomerate, the market had no prior history of this company as a
stand-alone public business. Essentially, our view was that the stock was cheap, trading
at 11x Enterprise Value/EBIT, misunderstood by the market and the window to own
it at an extremely attractive level would likely be short as investors began to understand
the company better.
The example of Osram is not an isolated case. The fact is that during 2013 we saw
an acceleration of these “new” companies coming to the market.
We also participated in the shedding of non-core assets in the distribution of ING
US, which was the U.S. division of ING Bank of The Netherlands (ING Groep NV,
which is also a Fund holding). In that case, the parent company decided to IPO the
U.S. unit. Conceptually, this was a similar situation to Osram in the following way;
the parent company was a motivated seller, as it had committed to selling the U.S. unit
as part of its bailout from the Dutch government (which was backstopped by the EU).
The fact that this was a European company selling a U.S. business, ING US was well
below the radar. And without any previous history as a public company, the sell side
had little knowledge or understanding of the business fundamentals. The IPO was
poorly received as evidenced by the pricing range, which was cut from between $22.50
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and $24.00 per share to $19.50 when the deal was launched. At $19.50 per share, the
stock was being valued at just under 40% of book value. By year-end, the market
had started to discover ING US, which was positively reflected in its stock price.
Osram and ING US are great examples of how unknown, under-researched and
mispriced spin-offs and IPOs can potentially be great investments. And, a great segue
into a discussion about how we think about the phases of special situations investments.
The Lifecycle of a Special Situations Investment
We believe that broadly speaking there are three phases to the types of special situations
to which we are attracted.
Phase I: Dazed and Confused
This phase includes the following characteristics:
•
•
•
•
•
•
•

Severely mispriced opportunity
Little or no track record as a public company
Company still finding its shareholder base
Generally is a spin-off/cast-off or a post-bankruptcy “orphan”
Not well understood
Below the radar
What we perceive as a significant “margin of safety” (i.e. discount to our
valuation estimates).

In this phase, we see situations that have little or no trading history, which is likely the
result of these new companies having been divisions of much larger companies. These
divisions were probably given little focus or attention, as at some point they were
likely labeled “non-core” by their respective parent companies. Having not been
public companies, they have no sell side coverage, new investors are trying to
understand their businesses, and if they are small divisions coming out of large
companies, we typically see existing investors (in the case of spinoffs to shareholders)
dump the stocks. In the Osram Licht AG example given earlier, we saw a situation
where the spinoff was less than 4% of the market cap of the parent company. Yet,
because the parent company was so large, even this small percentage represented a
€3.2 billion ($4.4 billion) market cap. As these types of companies begin to trade,
their stocks may start to get their “sea legs” as investors discover and better understand
them. Perhaps the sell-side will discover the new company at some point and will
initiate coverage. The window of extreme undervalue can close fairly rapidly as
investors begin to revalue these stocks. But interestingly, as an investor looking for
these types of ideas, we generally have a good amount of time to do our work, as these
spin-offs are required to make regulatory filings and often require shareholder votes
well in advance of the spin-off date.
We have been finding these opportunities more and more in recent months, but less
frequently than we typically find situations in Phase II, which is primarily the
restructuring phase.
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Phase II: Evolving Transition/Execution
This phase includes the following characteristics:
• Mispriced opportunity
• Restructuring underway, the benefits of which are not properly reflected in the
stock price
• Catalysts include:
o Asset sales/spinoffs
o Operational improvements
o Cost-cutting
o Asset consolidation
o Streamlining operations
o Stock buybacks
• Management execution is critical
o Need to understand management’s capabilities and incentives
• Undervalued and what we perceive as a significant “margin of safety”
Investments in this phase are in our sweet spot, as we are able to utilize our business
operating experience to better evaluate the viability of the restructuring plan and
management’s ability to execute on such plan. There are many more undervalued
companies going through restructurings or other strategic change than there are Phase
I companies that may be mispriced because they are misunderstood. The biggest risk
we see in this phase is execution risk. The key is for the company and its management
to deliver. We spend a significant amount of time working to understand
management’s background, track record, and ability and incentives to deliver the
promised changes, which could unlock value for shareholders.
Phase III: All Clear
This phase includes the following characteristics:
•
•
•
•
•
•

Cleaned up operating company
Well-managed
Focused business
Slightly undervalued or fairly valued
Need real growth of revenues and earnings
Little to no perceived “margin of safety”

The “All Clear” phase is where we generally move on. In our view, the catalysts for
value creation have largely played out and the company is in good shape – now the
key for its future is to sell more products or services in any given period versus a
previous period. Generally speaking, these situations are no longer value plays, but
growth investments. We are more interested in the situations that are cheap with
significant catalysts for value creation.
In summary, our focus area is on opportunities in both Phases I and II. We are usually
sellers in Phase III. There are generally more situations in Phase II than Phase I. The
Phase I opportunities offer even more value as they are not just cheap stocks, but the
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lack of knowledge of these securities in the marketplace typically creates an added
level of mispricing.
Portfolio Highlights and Lowlights
Overall, our portfolio holdings performed well over the course of 2013. Some of the
best performing positions included Sky Deutschland AG (Germany), Prisa (Spain),
Bolloré SA (France), Genworth Financial Inc. (U.S.) and American International Group
Inc. (U.S.). Below is a short discussion of several of these top performing names.
We first purchased Sky Deutschland AG in early 2012 in the midst of the European
debt crisis and during the early stages of its restructuring. The stock was undervalued
– its enterprise value per subscriber was less than half of many of its peer pay
TV comps – and it had a market leading position in Germany with strong new
management. Management delivered on its aggressive transformation plan to create
modestly better results compared with negative to flat expectations and brought the
company back to consistent operating profits in 2013. As I have previously stated, it
is possible that Rupert Murdoch’s 21st Century Fox, which currently owns 54.5% of
the company, may bid for the remainder of the company at some point in the not too
distant future.
Prisa shares rallied significantly during the second half of the year, as it became apparent
that the company was not going to file for bankruptcy. The key data point to support
this argument was news flow describing negotiations between the company and its
creditors that detailed plans for a debt extension and asset sale plan that should give the
company a new life line. As more details of the debt restructuring emerged, it became
more apparent to us that Prisa is not only benefiting from less onerous terms on their
debt, but their underlying businesses are beginning to bottom out and in some cases
are showing slight improvements. Using a sum of the parts/breakup analysis, we believe
Prisa shares are worth anywhere between €0.75 – €1.10 ($1.02 – $1.50), which
represents between a 47% and 64% discount to where the stock closed last year.
Our Genworth Financial position continued to perform well in 2013, largely as a
result of the company’s announcement that it would ring fence its mortgage insurance
business. In addition, Genworth sold off several non-core assets at favorable
valuations. Although the stock has performed extremely well over the past two years,
at year-end it was still trading at a 50% discount to the average price to book value of
its peers.
Although the year was overall very positive for the Fund’s portfolio, there were of
course a number of detractors to performance, including Sanofi contingent value
rights, two fixed income positions (ATP Oil and Gas and Frontline bonds), as well as
a number of our Asian holdings (Universal Entertainment Group and Sony Corp.).
We exited the ATP and Frontline bond positions in early 2013 after our investment
theses did not materialize. Below are short summaries on several of these detractors.
Our position in Sanofi Contingent Value Rights (CVRs) was a disappointment in
2013. Although the position was small, it detracted from performance as the stock
was down 80% on the news that the multiple sclerosis drug Lemtrada would not be
9

approved for sale in United States. Our research determined that this outcome could
be a possibility, although we thought the chances for approval were meaningfully in
our favor as other major regions of the world had approved this drug. Despite this
setback, it is possible that holders of these CVRs may still receive cash payments that
amount to $2 per right if certain sales goals are reached in Canada, Australia, and a
handful of European markets where the drug has already been approved.
Sony is the first of two Japanese investments that we made in 2013. Once the premier
electronics equipment manufacturer, this conglomerate has become a large behemoth
that has gone through failed clean-up attempts. In addition to making televisions
and other electronics, the company owns a host of media businesses including TV
show production, along with music and entertainment assets which we believe are
valuable but overshadowed by poor performance in the electronics segment.
Sony is similar to another investment of ours, Vivendi, where past management eroded
shareholder value and failed to fix its faltering business. Like Vivendi, Sony is
undergoing strategic changes at the hands of new management. The new CEO, Kaz
Hirai has an aggressive, “westernized” approach that we believe is necessary for real
change in this once great company that was a source of innovation. Mr. Hirai has been
with Sony working in various capacities since the 1980s. Since taking the reins in
April 2012, he has taken a fresh look from the top down choosing to refocus on core
businesses, reorganize other business segments, implement cost cuts, dispose of noncore assets and implement greater reporting transparency.
After years of poor price performance, the stock is undervalued to a level that became
interesting to us. We believe Sony is trading at a 35% discount under our base case
using conservative assumptions. When we subtract all non-entertainment assets from
Sony’s current enterprise value, we implicitly “create” the entertainment segment at
under 3x Enterprise Value/EBITDA, a 70% discount to comparable peers. Sony has
a strong balance sheet (net cash) and currently has JPY 1.2 trillion ($11.8 billion) of
deferred tax assets.
Universal Entertainment is our second Japanese investment this year. It is a leading
developer and manufacturer of pachinko gaming machines for Japanese gaming
parlors. The company also holds a casino license in the Philippines. Universal’s
founder and CEO, Kazuo Okada, is a self-made billionaire who helped U.S. casino
magnate, Steve Wynn, launch Wynn Resorts in 2000, and later expand to Macau. In
February last year, Universal’s 20% stake in Wynn Resorts was forcibly redeemed
against a $1.9 billion promissory note, which implied a 30% discount to market value
at the time. Since then, a contentious legal battle ensued between Mr. Wynn and Mr.
Okada with each side accusing the other of improper payments. Mr. Okada was
removed from the board at Wynn Resorts, which further caused Universal’s stock price
to decline.
We believe Universal is significantly undervalued, trading in excess of a 50% discount
under our base case. By owning this stock today, we are effectively getting the core
pachinko and Philippine casino businesses for “free,” where net cash on the balance
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sheet and present value of the Wynn promissory note combined account for more
than the current market cap. Universal owns one of four gaming licenses in the
Philippines which we view as a bonus. We believe a favorable judgment or reversal on
Universal’s Wynn stake will lead to substantial upside. Today, Wynn is trading at
around $195 per share compared to $77 per share at the time of the redemption
against the note.
Closing Thoughts
Even though global markets generally rose sharply last year, we continue to see
attractive special situations across the globe, especially in Europe. We are seeing
acceleration in asset sales and spin-offs and believe there may be opportunities in the
coming months and years in banks across Europe as they continue to sell assets and
clean up their balance sheets. We still believe we are in the early innings in Europe.
Many of the opportunities we have found and continue to find have been in the small
and mid-cap space, where companies tend to be under-researched and misunderstood
by investors. These types of situations continue to be our areas of greatest attention.
We strive to find investments not only where transformative events are underway, but
where we have the confidence that management can deliver on its plans and promises.
Thus, we remain actively engaged with management in our current and prospective
portfolio companies. We continue to only invest in those situations where we have
the highest level of conviction and our view of the risk/reward is skewed in our favor.
The conviction we have in our investment process also remains steadfast and continues
to guide our efforts to capitalize on some of the most compelling opportunities we’ve
seen in a generation.
We once again thank you for your continued confidence and support.
Sincerely,

David E. Marcus
Portfolio Manager
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Management’s Discussion of Fund Performance
For the year ended December 31, 2013, Class I shares of the Evermore Global Value
Fund were up 38.37%. The Fund’s benchmark index, the MSCI All-Country World
Index, was up 22.80% over the same period. We were extremely pleased with the
Fund’s performance, and especially pleased that so many of the Fund’s positions
contributed to this performance. From a geographic standpoint, our high
concentration in European special situations throughout 2013 made the largest
contributions to the Fund’s overall performance followed by the contribution from our
U.S. holdings. The only geographic region in which the Fund’s positions did not
perform well in 2013 was Asia. We believe this was the result of most of our Asian
positions being in the early stages of transformation. In addition, we had a couple
Asian positions whose investment thesis did not pan out and we decided to sell them
and move on to other opportunities.
Three of the top five contributors to Fund performance were European positions; two
were U.S. positions. It was nice to see the Fund’s Prisa position, which had been a
major detractor to the Fund’s investment performance in 2011 and 2012, wind up
being a top 3 contributor to performance in 2013. Prisa B ADR’s stock price
appreciated over 163% last year. Another interesting fact was that 3 of the Fund’s top
5 performers in 2013 (Bolloré SA, Prisa and Genworth Financial) came from positions
the Fund has held since 2010, the Fund’s first year of operations. Coincidentally, our
two biggest contributors to performance in 2012 – Sky Deutschland AG and Bolloré
SA – were again the two biggest contributors to performance in 2013.
The largest contributors and detractors to the Fund performance for the year were:
Contributors

Detractors

Sky Deutschland AG (Germany)

Sanofi CVR (France)

Bolloré SA (France)

Universal Entertainment Corp. (Japan)

Prisa (Spain)1

ATP Oil & Gas Bonds (U.S.)

Genworth Financial Inc. (U.S.)

Frontline Ltd. Bonds (Norway)

American International Group Inc. (U.S.)

Sony Corp. (Japan)

A short discussion on several of the contributors and detractors listed above can be
found in the Portfolio Manager’s letter to shareholders located at the beginning of
this annual report.

_________
1

Reflects the combined contributions from the Fund’s positions in Prisa B ADR, Prisa A ADR, Prisa
ordinary shares, and Prisa warrants.
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As of December 31, 2013, the Fund’s ten largest holdings were as follows:
Company
Vivendi SA
Ambac Financial Group, Inc.
Bolloré SA
Prisa
OPAP SA
ING Groep NV
UNIQA Insurance Group AG
Sky Deutschland AG
American International Group Inc.
Retail Holdings NV

Country
France
U.S.
France
Spain
Greece
Netherlands
Austria
U.S.
U.S.
Hong Kong

% of Net Assets
5.1%
4.8%
4.4%
4.1%
4.0%
4.0%
3.9%
3.8%
3.8%
3.6%

At year-end 2013, the Fund’s cash position stood at 8.3%.
Opinions expressed are subject to change at any time, are not guaranteed and should not be considered
investment advice.
Past performance does not guarantee future results. Investment performance reflects fee waivers in
effect. In the absence of such waivers, total return would be reduced.
Mutual fund investing involves risk. Principal loss is possible. Investments in foreign securities
involve greater volatility and political, economic and currency risks and differences in accounting
methods. These risks are greater for emerging markets. Investing in smaller companies involves
additional risks such as limited liquidity and greater volatility than larger companies. The Fund
may make short sales of securities, which involves the risk that losses may exceed the original amount
invested. Investments in debt securities typically decrease in value when interest rates rise. This risk
is usually grater for longer-term debt securities. Investment in lower-rated, non-rated and distressed
securities presents a greater risk of loss to principal and interest than higher-rated securities.
Investments in special situations may involve greater risks when compared to other investments if
expected developments do not occur. Additional special risks relevant to our Funds involve derivatives
and hedging. Please refer to the prospectus for further details.
Please refer to the Schedules of Investments for complete holdings information. Fund holdings and sector
allocations are subject to change at any time and are not recommendations to buy or sell any security.
The MSCI All-Country World Index is an unmanaged index comprised of 48 country indices, including
23 developed and 25 emerging market country indices, and is calculated with dividends reinvested after
deduction of holding tax. The index is a trademark of Morgan Stanley Capital International and is not
available for direct investment.
Cash flow measures the cash generating capability of a company by adding non-cash charges (e.g.
depreciation) and interest expense to pretax income.
“Enterprise Value” is calculated by adding a company’s equity market capitalization (stock price multiplied by
shares outstanding), debt, minority interest and preferred shares and subtracting its cash. “EBIT” is the
acronym for earnings before taxes and interest. “Book Value” is calculated by subtracting a company’s liabilities
from its assets. “Price to Book Value” is a ratio used to compare a stock’s market value to its book value. It is
calculated by dividing the current closing price of the stock by the latest quarter’s book value per share.
Must be preceded or accompanied by a prospectus.
The Evermore Global Value Fund is distributed by Quasar Distributors, LLC. Quasar Distributors, LLC
is affiliated with U.S. Bancorp Fund Services, LLC and U.S. Bank N.A.

13

Evermore Global Value Fund
A Letter from the CEO
Dear Shareholder,
Last year saw far less volatility in the global markets than
the preceding two years, as regions and nations around the
globe began to seriously tackle their fiscal issues. This was
especially true in Europe, a region in which the Fund
continued to invest a significant portion of its assets. On
September 6, 2012, Mario Draghi, president of the
European Central Bank, announced details of a bond
buying plan that would ease the European debt crisis and
Eric LeGoff
provide
a “fully effective backstop.” A short time later, in
CEO, Evermore Funds Trust
the U.S., the Federal Reserve announced a continued low
interest rate goal along with $40 billion per month of mortgage backed securities
(MBS) purchases until the economy turns around. These initiatives were the
underpinning of a strong bounce in markets in Europe and the U.S. over the
remainder of the year.
2012 was also a solid year for the Evermore Global Value Fund, as the Fund saw assets
grow by more than 140% to $80.3 million. I am extremely pleased to announce the
addition of Beijing He to the Evermore team. Beijing will serve as Operations
Manager, a role to which she brings many years of global operations experience having
spent 8 years at Goldman Sachs and Goldman Sachs Asset Management in a variety
of senior operations roles. I would also like to inform you that as of January 1, 2013
we welcomed Gary M. Gardner as counsel to the independent trustees and Gino
Malaspina of Cipperman Compliance Services, LLC as the Fund’s Chief Compliance
Officer.
David Marcus and I continue to be extremely appreciative of the efforts of our
employees, Board of Trustees and advisors. As I stated in my past two annual
shareholder letters, having the right partners is critical to the success of our business.
I would like to thank the following service providers for their support over the past
year: U.S. Bancorp Fund Services, LLC (Fund administrator, accountant, transfer
agent), U.S. Bank N.A. (Fund custodian), Quasar Distributors LLC (Fund
distributor), Drinker Biddle & Reath LLP (Fund counsel), Cipperman & Company
(counsel to the Fund’s independent trustees), Ernst & Young LLP (Fund auditor),
Alaric Compliance Services, LLC, Tiller, LLC (marketing communications), JCPR,
Inc. (public relations and marketing), Eze Castle Software (order management system
provider), Advent Software (portfolio management software provider), Bloomberg
(market data provider), and all of our executing brokers.
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And finally, the entire Evermore team would like to thank you, our shareholders, for
the continued support and confidence you have shown us. We wish you all the best
for a happy, healthy and prosperous 2013.
Sincerely,

Eric LeGoff
CEO, Evermore Funds Trust
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Evermore Global Value Fund
A Letter from the Portfolio Manager
“The future is never clear. You pay a high price in the
stock market for a cheery consensus. Uncertainty is the
friend of the buyer of long term values.”
– Warren Buffett
Dear Shareholder,
For the one year period ending December 31, 2012, Class I
shares of the Evermore Global Value Fund were up 7.55%.
The MSCI All-Country World Index was up 16.13% over the
same period. Although we don’t focus on the benchmark it is
David Marcus
our goal to beat it over the long term. Given the special
Portfolio Manager
situations nature of our investment approach, our investments
generally work on their own time frames. The key for us is to remain focused on finding
those undervalued, under-researched, misunderstood special situation opportunities
that will provide investors with significant returns over the long-term.
At year-end, European investments represented close to 47% of the Fund’s net assets.
Europe is where we continued to find what we believe were the best opportunities.
Our U.S. and Canadian investments represented about 36% of the Fund’s net assets.
The percentage of the Fund’s net assets invested in Asia increased to about 8% of net
assets at year-end, as we found a number of catalyst-driven special situations in familycontrolled conglomerates and holding companies. We are seeing a real increase in
family-controlled businesses in the region bidding to take their companies private,
taking advantage of the depressed prices of the assets that they, as majority
shareholders, probably know better than others.
The year ended on a positive note with markets up globally, especially here in the U.S.
where markets were closing in on all-time highs. Despite the rally in the equity markets,
investors remain concerned about the growth prospects in China and other parts of
Asia, and that the ongoing European financial crisis will lead to Europe muddling along,
or worse, falling into a deep depression. The U.S. economic outlook also offers a mixed
bag – the U.S. housing market is picking up, banks are cleaning up their balance sheets,
consumer sentiment is slowly improving, but unemployment remains high and
uncertainty abounds regarding government taxing and spending policies.
The European crisis, now in its third year, finally saw some tangible movement to
resolution in 2012, as the European Central Bank (ECB) announced it would
backstop the banks in an effort to push troubled economies forward. While important
structural reforms are in the early days of being organized and implemented, the
movement forward is a sea change from the first two years of the crisis when there was
little to no consensus on steps necessary to address the region’s problems. We believe
the cleanup of the European banking sector will offer investors compelling investment
opportunities, as we think banks will shed assets, including stakes in other public
companies, at substantial discounts.
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In spite of these persistent macro problems, the year saw nice gains in Europe (and
other parts of the world) as investor fears began to dissipate. The current thinking is
less about the EU breaking up imminently and more about how to effectively deal
with specific problems directly.
A Review of Our Investment Approach
We are opportunistic stock pickers first and foremost, seeking to take advantage of
stocks that are not just cheap, but that have significant catalysts for value creation. In
performing our research and analysis of a potential public company investment, we
take a private equity approach, meaning we think and invest like owners, as if we were
going to buy the entire company, and spend much time getting to know and
understand management to determine whether they are capable of creating value.
We always take a bottom up approach on every investment on which we focus. This
approach allows us to distill the investment research and analysis to a small number
of variables that may create or destroy value for a given security.
Investors ask if and how the macro environment plays a role in our investment process.
Although our approach is always bottom up, we consider the macro issues surrounding
an investment (i) in relation to how they could help or hurt the investment thesis and
(ii) when determining how to size an investment.
Our mandate allows us to go anywhere in the capital structure and anywhere in the
world, but we are not obligated to go anywhere. We go where we believe the best
opportunities, on a risk adjusted basis, exist. It comes down to having a tight filter
through which all ideas must pass. Our work is not done after an investment has
been made – it is a continuous process, as companies and catalysts evolve over time.
In addition to diversifying our portfolio among sectors, industries, regions, and market
capitalizations, we classify, diversify and monitor our holdings by “strategy.” Our
strategy classifications include:
Restructuring. These investments are in companies where there are operational or
financial changes underway that don’t appear to be reflected in the market prices of
the securities. Changes may include cost cutting, closing and consolidating facilities,
headcount reduction, asset sales, stock buybacks, new management, etc. Current
investments that fall into this strategy include Prisa, a Spain-based media conglomerate
which is going through an extensive financial restructuring and an aggressive
operational transformation; Orkla, a Norway-based industrial and foods conglomerate
that is refocusing the company to its branded goods and food related business and
shedding all other operations; AIG, once the largest market cap insurance company
in the world, now completing its transformation away from being a U.S. Government
bailed out business with new aggressive management and a refocusing of both its
balance sheet and operations.
Liquidation. Many investors head for the exits when they hear the word “liquidation,”
but we often find mispricing in the securities of companies where their goals are to
liquidate all operations and distribute the proceeds to shareholders. Many investors are
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generally focused on companies that are growing and discard these securities without
regard to their underlying value creating substantial discounts to intrinsic value in
certain cases. Current liquidations in the portfolio include Capmark (CPMK), a U.S.
based commercial mortgage business previously known as GMAC, which is selling off
its real estate assets and loans with a plan to liquidate itself out of business in the
medium term; Retail Holdings (RHDGF), a U.S. traded owner of 850 retail appliance
stores (formerly Singer Sewing Machine Company) in markets including Sri Lanka,
Bangladesh, Pakistan, India and Thailand. Although Retail Holdings has a business
that is growing significantly, management is focused on liquidating the business as the
holding company structure is no longer needed.
Breakup/Spinoff. These situations involve companies that are de-conglomerating or
shedding business units with little or no overlap with their other business units. We
owned a number of companies in 2012 that fell into this category. Cookson plc
(CKSN LN), a U.K.-based conglomerate, concluded in the fourth quarter of 2012
that its performance chemicals and coatings business did not have synergies with its
industrial ceramics business. As a result, in late 2012, the company broke into two
new companies – Alent plc (ALNT LN), the performance chemicals business, and
Vesuvius plc (VSVS LN), the ceramics coatings business. Interestingly, even though
the company made it clear that it would break up at year-end 2012, the stock sat at
600 Gbp/share. Just a few weeks later, after the companies were separately traded, the
combined value of the two shares was close to 720 Gbp/share. Generally, after a
spinoff is completed, each new entity finds its own shareholders who revalue the
company as a stand-alone business. As Alent plc started trading at the end of
December 2012, we saw virtually all of its board members buying stock, indicating
their confidence in the company. Another breakup case from 2012 was Impregilo
S.p.A. (IPM IM), which is an Italy-based construction and concessions business. One
of the company’s largest assets was a 29% stake in a publicly traded Brazilian
concessions company. The value of this stake was, at times, up to 100% of Impregilo’s
market cap. In late 2012, the company sold this investment and is using the proceeds
to pay down debt and return capital to shareholders. Through this process, the value
of their underlying construction business was repriced in the market.
Compounder. This strategy includes companies that have a history of value creation
over long periods of time. These businesses have unique characteristics that may
deliver shareholder value via cash flow generation and active management of their
operations or collection of assets. Examples of compounders in the portfolio included
Bollore (BOL FP), Ackermans & van Haaren (ACKB BB), and Pulse Seismic (PSD
CN). Bollore and Ackermans are both over one hundred years old and have
compounded shareholder equity in the high teens over the past twenty years. Pulse
Seismic is a Calgary-based seismic data provider which leases its information to oil and
gas drillers who are drilling wells in western Canada. Pulse’s model has produced
outsized, yet lumpy, cash flows because after their initial acquisition cost of the data,
there is little expenditure needed to maintain it. Furthermore, when they undertake
surveys to generate new data, the cost is often subsidized by the oil and gas company
that will ultimately do the drilling, yet the data ownership reverts to Pulse.
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Our Affinity to Family Controlled Businesses
Family controlled companies are often complex entities, with many diverse, potentially
unrelated businesses, and therefore are not often covered by research analysts at
investment firms, as they typically only focus on companies in a specific industry.
Moreover, because the companies are family owned, investors often assume that the
owners have no interest in creating shareholder value. As a result, these companies
often trade at sizeable discounts to their intrinsic values.
We break down individuals and families that control businesses into two categories –
value creators and value destroyers. The value creators run their businesses to create
real value either for all shareholders or sometimes only for themselves, in which case
we may be able to ride their coattails as they work to increase the underlying value and
thus the stock price. On the other hand, the value destroyers are usually less than
competent, entrenched managers who are merely stewards of capital. These
controlling shareholders collect their dividends, do just enough to keep the businesses
moving forward, and have a goal of handing off the business to their children who can
likewise continue to collect dividends from an often declining business. These
stewards of capital are typically several generations removed from the actual creator of
the family’s wealth and have little interest or ability in creating real value for other
shareholders. We are focused on the first group, the value creators who are intensely
interested in evolutionary action, are deeply committed to the maintenance and
growth of the value that their families have carefully nurtured over generations, and
understand that their businesses are now threatened by global competition as never
before. These value creators may either manage the businesses on their own or with
the assistance of outside management expertise.
We believe the right family controlled businesses can offer extraordinary investment
opportunities, particularly in Europe and Asia. These stocks are not always easy to find
or understand with necessary clarity. However, with deep analysis and patience, the
rewards for investors can be great.
Investment in this arena does, however, take more than just a chat with an investor
relations functionary. To an even greater degree than in other value situations, an
investor assessing a family owned enterprise must establish a lasting relationship with
those individuals who control the company. The investor must create bonds of mutual
trust and respect with these controlling interests – a process that can evolve over weeks,
months or literally years – and then assess whether management will deliver on its
goals and promises.
The Fund owned a number of family controlled businesses throughout 2012,
including Bolloré Group (BOL FP), Ackermans & van Haaren (ACKB BB), Exor
S.p.A. (EXO IM), and Guoco Group Ltd. (53 HK). Below is a short discussion about
Bolloré and Ackermans.
Bolloré is a France-based conglomerate involved in a variety of disparate businesses
including, freight forwarding, railway transportation, international logistics services,
operating ports and container terminals in Africa, forwarding goods by rail and roads,
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manufacturing polypropylene plastic films for capacitors and shrink-wrap films, and
making batteries for electric cars. It also owns a large equity portfolio including 30%
of Havas, the French advertising company. The company is controlled by Vincent
Bolloré, a consummate “value creator.” Shares of Bolloré continued to appreciate in the
fourth quarter, capping off a strong year of performance. The share appreciation was
a result of better than expected earnings in many of Bolloré’s underlying holdings and
the expectation that Vincent Bolloré will create substantial value as a newly appointed
member of Vivendi’s supervisory board. Please note that the Fund also owns shares of
Vivendi (VIV FP). Bolloré has invested about €1 billion in Vivendi with the ultimate
goal of breaking up the staid French conglomerate. Bolloré continues to aggressively
manage its investment portfolio of public and private businesses. The African assets,
especially the ports and logistics businesses, continued to generate significant cash flows
during the year. As of year-end, Bolloré traded at about 64% of our calculation of
intrinsic value in spite of the fact that the stock has more than doubled in the past 18
months and the underlying value appears to be growing.
Ackermans is a family controlled European conglomerate with interests in marine
engineering, private banking, real estate, and venture capital. The company is
controlled by descendants of the Ackerman and van Haaren families and managed by
a combination of family members and outsiders. Historically the company has actively
managed its assets very effectively by growing their best businesses and divesting other
units that are either underperforming or have become meaningfully overvalued. Over
the past 25 years the company has compounded their equity in the high teens per year.
Opportunities in Asia
As is the case in Europe, many of the largest conglomerates in Asia are familycontrolled. We have seen a variety of Asia-based holding companies and
conglomerates trading at significant discounts to our view of their intrinsic values
become the targets for takeover bids. During 2012, we initiated new positions in
three Asia based investments – Guoco Group (Hong Kong), Fraser & Neave (FNN
SP) (Singapore) and WBL Corp. (WBL SP) (Singapore). All three companies were
the targets of bids after we initiated our positions.
Guoco Group is 72% controlled by Quek Leng Chan. The stock was trading in a
range between the mid 60s and high 80s (HKD) for quite some time. We bought the
stock during the third quarter of 2012 at around 70 HKD/share. As we were building
the position, Mr. Quek announced he would launch a 88 HKD/share bid for the
28% of the shares outstanding he did not own. Our conservative estimate of Guoco’s
net asset value (NAV) was in excess of 110 HKD/share. The stock has traded in the
low to mid 90s since the bid was announced and we still see the potential for upside.
Mr. Quek was very clear that he concluded the market had not properly valued the
company and he would rather take it private to give himself more flexibility as an
investor. I have spoken with Mr. Quek since the mid 1990s and believe him to be a
very savvy and shrewd value investor in Asia.
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WBL Corp. is a Singapore-based holding company with assets including real estate
(both land and developments), auto dealerships, and stakes in several publicly traded
companies. It has operations across Asia, including China, Hong Kong, Singapore and
Malaysia. The two main shareholders have been at odds with each other about the
future of the company for several years. We are attracted to cheap stocks where the
main shareholders are at odds with each other, which can lead to breakups,
liquidations, bids or asset sales. We initiated a position in the stock during the third
quarter of 2012 as we concluded that the stock was trading at a discount of at least
35% to our sum of the parts valuation. At the same time, we saw the inevitability of
management changes as the various shareholders began flexing their muscles. One
shareholder group, led by Overseas-Chinese Banking Corp (OCBC), wanted to keep
running the company as is and take advantage of the growth opportunities throughout
Asia. The other group, led by Straits Trading, wanted to sell assets and focus on
shareholder value. While we were still building our position, Straits Trading launched
a bid for the company. They offered 3.41 SGD per share in cash or 1.07 shares of
Straits Trading. The stock was trading right around the cash bid price at the launch
of the offer. In our work on Straits Trading, we concluded that we would do nothing.
Since Straits wanted to buy out WBL with the intention of liquidating its assets, our
view was that getting shares of another conglomerate and WBL being about 40% of
the combined new company would accrete more value to the Straits shareholders than
the WBL holders. By holding our shares directly, we felt we would get the full benefit
of the Straits effort to liquidate the assets and therefore get the most value. In addition,
we concluded that the chance for a bidding war was very high. In January of 2013,
OCBC via its stake in United Engineering bid 4.00 SGD per share in cash for the
company. As a result, the stock traded up north of 4.60 SGD as shareholders await
the next round in this potential bidding war.
We are working on several other situations throughout the region where we see similar
characteristics as those outlined above. Historically, we have not found much to work
on in Asia as we found companies were predominately high growth, high expectation
and high valuation. Even those companies perceived as cheap were predicated on very
high growth assumptions with little cushion to protect investors. With these markets
maturing and investors taking a more global perspective, we are seeing special
situations where conglomerates appear to be falling through the cracks, even though
they have robust values and highly attractive businesses. We would expect to see an
increase in our Asia exposure over time as we work through these situations.
Closing Thoughts
The daily news headlines about crisis, stress, debt ceilings, bailouts, currency breakups
has been incessant for close to three years now. We always focus on special situations
to take advantage of the opportunities being presented. We endeavor to filter out the
noise and look at a company’s merits in each and every case. At times, it can become
frustrating with the pace at which catalysts take place and are recognized by the
market. But, our conviction in our investment process is rock solid and is what guides
and drives us forward. The crisis zones around the world have created and will
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continue to create real opportunities. The key is to take advantage of these
opportunities to the fullest extent possible.
We once again thank you for your continued confidence and support.
Sincerely,

David E. Marcus
Portfolio Manager
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Management’s Discussion of Fund Performance
For the year ended December 31, 2012, Class I shares of the Evermore Global Value
Fund were up 7.55%. The Fund’s benchmark index, the MSCI All-Country World
Index, was up 16.13% over the same period. Throughout the course of the year, the
Fund had about 45% of its net assets invested in European special situation
investments. In general, special situation investments work on their own time frames.
The Fund showed strong investment performance in the first quarter of 2012 that
was all but erased in the 2nd quarter as fear and panic once again impacted European
markets. The 3rd and 4th quarter saw stability come back to the European markets
as the European Central Bank offered tangible solutions to the sovereign debt crisis
for the first time in over 2 years. The Fund’s underperformance to its benchmark
index was largely due to its overweighting in European special situation investments
and, specifically, to the poor performance of its Prisa Preferred B ADR and Warrant,
ATP Oil & Gas bond, and ModusLink Global Solutions positions, which are
discussed below.
The largest contributors and detractors to the Fund performance for the year were:
Contributors

Detractors

Sky Deutschland (Germany)

Prisa Preferred B ADR (Spain)

Bolloré Group (France)

ATP Oil & Gas 11.875% 05/01/15 Bond (U.S.)

Pulse Seismic (Canada)

ModusLink Global Solutions Inc. (U.S.)

Retail Holdings NV (Hong Kong)
iStar Financial Inc. (U.S.)

Prisa Warrants (Spain)
Sevan Drilling AS (Norway)

Below please find a discussion on each of the above mentioned contributors and
detractors.
Contributors:
Sky Deutschland (SKYD GY)
Sky Deutschland, the largest pay TV business in Germany, continued its solid
performance in the fourth quarter. Management has implemented real changes that
have continued to inch the company closer to profitability, something that has eluded
the company for years. Furthermore, News Corp, the largest shareholder with 54.5%
of the company’s outstanding shares, won a ruling from the German tax authorities
that will allow them to preserve most of the Sky Deutschland’s €2.3 billion tax losses
should they seek to take full control of Sky Deutschland, which we believe is the
ultimate end game for them. Despite the strong returns realized by the stock in 2012,
its shares remained undervalued compared to its peers as measured on an enterprise
value per subscriber basis. We expect this gap to close in 2013. With a year-end
valuation of €1067/per subscriber, the stock appears significantly undervalued to
comparative companies with valuations ranging from €1615/per subscriber to
€2000+/per subscriber.
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Bolloré Group (BOL FP)
Shares of Bolloré continued to appreciate in the fourth quarter, capping off a strong
year of performance. The share appreciation was a result of better than expected
earnings in many of Bolloré’s underlying holdings and the expectation that Vincent
Bolloré will create substantial value as a newly appointed member of Vivendi’s
supervisory board. Bolloré has invested about €1 billion in Vivendi with the ultimate
goal of breaking up the staid French conglomerate. Bolloré continues to aggressively
manage its investment portfolio of public and private businesses. The African assets,
especially the ports and logistics businesses, continued to generate significant cash
flows during the year. As of year-end, Bolloré traded at about 64% of our calculation
of intrinsic value in spite of the fact that the stock has more than doubled in the past
18 months and the underlying value appears to be growing.
Pulse Seismic Inc. (PSD CN)
Pulse Seismic is a Calgary-based seismic data provider which leases its information to
oil and gas drillers who are drilling wells in western Canada. Pulse’s model has
produced outsized, yet lumpy, cash flows because after their initial acquisition cost of
the data, there is little expenditure needed to maintain it. Furthermore, when they
undertake surveys to generate new data, the cost is often subsidized by the oil and gas
company that will ultimately do the drilling, yet the data ownership reverts to Pulse.
Retail Holdings NV (RHDGF)
Retail Holdings is a $112 million holding company with a 56% stake in Singer Asia.
Singer Asia owns stakes of various sizes in Singer businesses located on or around the
Indian subcontinent. These businesses, which are publicly traded, mostly sell
household appliances and other electronics. In addition to these stakes, Retail
Holdings also holds a $21.6 million note from KKR & Co. L.P., the private equity
firm, which yields 12% and is due in 2017. The company paid out a 12.5% ($2.50
per share) distribution during the third quarter of 2012 and indicated that it would
seek to continue to pay out a significant portion of the cash that is being up-streamed
from the various Singer holdings. The company has reiterated its intention to
liquidate and distribute all proceeds to shareholders over time as it can
opportunistically sell off its assets. Shares of Retail Holdings closed 2012 at $21.75.
Based on our valuation, we believe that their remaining businesses could potentially
be liquidated over time for between $30 and $35 per share.
iStar Financial Inc. (SFI)
iStar Financial is an investment that is representative of how systematic mispricing
can occur even in today’s information driven markets. Real estate investment trust
securities are required by law to distribute 90% of their taxable income as dividends
in order to realize other beneficial tax treatment. Because of this regulation, the natural
shareholder constituency for REITs is owners who are looking for the income stream
provided by the consistent dividend payment. When a REIT runs into cash flow
issues and has to discontinue their dividend payment, as iStar did in 2008,
shareholders often sell without regard to value because they are no longer receiving
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current income. This is exactly what happened with iStar. Despite valuable, senior
secured assets on its balance sheet, investors sold the stock to a point where we believe
it was trading at a fraction of its liquidation value. This mispricing provided an
opportunity for us to own the underlying assets at an attractive value while also
providing an opportunity to capitalize on a turnaround of iStar’s operating results.
Over the past few years, iStar management, led by CEO and shareholder Jay
Sugarman, have successfully worked out their problem loans, refinanced their liabilities
and profitably developed properties they own. We look forward to the continued
solid management of the assets and the potential reinstatement of the dividend, which
we believe could be the catalyst that causes the stock price to converge with its
underlying value.
Detractors:
Prisa Preferred B ADR (PRIS/B) and Prisa Warrants (J0003 SM)
Prisa’s share price continued to decline in 2012, as the macro environment in Spain
further deteriorated and the company works to get out from under their large debt
load. Despite the weak advertising numbers in Spain, Prisa showed resiliency in their
pay TV and education businesses. Prisa’s turnaround has taken much longer than we
anticipated, but we continue to believe that CEO Fernando Abril and his newly
appointed CFO, Javier Lazaro, are talented managers who possess the skills necessary
to turn this company around, both financially and operationally.
ATP Oil & Gas 11.875% 5/1/15 Bond
Our position in ATP Oil & Gas second lien notes fell during 2012 when the company
voluntarily filed for Chapter 11 bankruptcy protection in August. In its filing, the
company cited the reason for filing for bankruptcy as a lack of liquidity to continue
to fund the two large drilling projects in which they were involved. In our original
analysis of the company and its capital structure, we concluded there was a chance that
the company could run into liquidity issues. We were comfortable with the
bankruptcy scenario for two reasons: (1) the reported values of the underlying oil and
gas various infrastructure assets the company owns and (2) the debt was trading at a
meaningful discount to face value. Since the filing, our bonds have continued to trade
significantly lower than our cost as the Debtor in Possession (DIP) lenders, second lien
lender, and other creditors work through the bankruptcy. This month, ATP will
auction off some of their shallow water oil and gas blocks and we will begin to have
a clearer picture of what the bonds’ ultimate recovery may be.
ModusLink (MLNK)
Moduslink shares experienced malaise in the fourth quarter as results of their strategic
review, accounting review, and search for a new CEO were kept under wraps by
management. We have been vocal in our criticism of management’s status quo and
believe that 2013 will bring about the change we have long called for at the company.
Despite the market’s indifference to this company, it continues to have a sizable net
cash position, a $2 billion tax loss asset, and three dissident shareholders pushing for
value creation.
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Sevan Drilling (SEVDR NO)
Sevan Drilling shares sold off in November after news that their second rig, Sevan
Brasil, experienced a problem with its blow-out preventer, and as a result it did not earn
full contract rates for 4 weeks. Scott Kerr, the company’s CEO, arranged for the rig
to work at a discounted rate while the blow-out preventer was being repaired, and got
the rig back up to earning a full rate in short order. We continue to believe the value
in Sevan’s drilling assets are materially undervalued and that the value will come out as
they fortify their balance sheet and contract out their next two rigs. At the year-end
share price, the rigs at Sevan are being valued at approximately $375 million per rig,
while the going rate for new rigs of this type is in excess of $600 million per rig.
As of December 31, 2012, the Fund’s ten largest holdings were as follows:
Company

Country

% of Net Assets

U.S.

4.5%

Germany

4.3%

Vivendi SA

France

4.0%

Sistema JSFC

Russia

3.7%

Bollore SA

France

3.5%

Sevan Drilling AS

Norway

3.4%

Ei Towers S.p.A.

Italy

3.3%

Genworth Financial, Inc.

U.S.

3.3%

General Growth Properties, Inc.

U.S.

3.1%

Belgium

2.9%

American International Group, Inc.
Sky Deutschland AG

Ackermans & van Haaren NV

At year-end 2012, the Fund’s cash position stood at 6.3%.
Opinions expressed are subject to change at any time, are not guaranteed and should not be considered
investment advice.
Past performance does not guarantee future results. Investment performance reflects fee waivers in
effect. In the absence of such waivers, total return would be reduced.
Mutual fund investing involves risk. Principal loss is possible. Investments in foreign securities
involve greater volatility and political, economic and currency risks and differences in accounting
methods. These risks are greater for emerging markets. Investing in smaller companies involves
additional risks such as limited liquidity and greater volatility than larger companies. The Fund
may make short sales of securities, which involves the risk that losses may exceed the original amount
invested. Investments in debt securities typically decrease in value when interest rates rise. This risk
is usually greater for longer-term debt securities. Investment in lower-rated, non-rated and distressed
securities presents a greater risk of loss to principal and interest than higher-rated securities.
Investments in special situations may involve greater risks when compared to other investments if
expected developments do not occur. Additional special risks relevant to our Funds involve derivatives
and hedging. Please refer to the prospectus for further details.
REITs and real estate securities involve risks such as declines in the value of real estate and increased
susceptibility to adverse economic or regulatory developments.
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Please refer to the Schedules of Investments for complete holdings information. Fund holdings and sector
allocations are subject to change at any time and are not recommendations to buy or sell any security.
The MSCI All-Country World Index is an unmanaged index comprised of 48 country indices, including
23 developed and 25 emerging market country indices, and is calculated with dividends reinvested after
deduction of holding tax. The index is a trademark of Morgan Stanley Capital International and is not
available for direct investment.
Cash flow measures the cash generating capability of a company by adding non-cash charges (e.g.
depreciation) and interest expense to pretax income. Free cash flow is revenue less operating expenses
including interest expense and maintenance capital spending. It is the discretionary cash that a company
has after all expenses and is available for purposes such as dividend payments, investing back into the
business or share repurchases.
Diversification does not assure a profit or loss in a declining market.
Must be preceded or accompanied by a prospectus.
The Evermore Global Value Fund is distributed by Quasar Distributors, LLC. Quasar Distributors, LLC
is affiliated with U.S. Bancorp Fund Services, LLC and U.S. Bank N.A.
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A Letter from the CEO
Dear Shareholder:
Last year proved to be quite challenging for global and
European investors, as the tragic events in Japan, Middle
East unrest, the European Debt Crisis, and the U.S. debt
ceiling debate coupled with an S&P downgrade collectively
caused unprecedented volatility in global markets in the
second and third quarters. The Evermore Funds were
adversely impacted by these events from a short-term
investment performance standpoint, especially as a result of
our high concentration of European (and Euro Crisis Zone)
special situation investments. Throughout this turbulent
period, our investment team continued to maintain its
conviction in our portfolio holdings and took advantage of depressed valuations to
add to existing positions and start new ones. The fourth quarter brought some
semblance of normalcy back to the global markets, as European leaders began
focusing more seriously to come up with solutions for the European debt crisis.
During the quarter, we saw a series of catalysts begin to unfold across our portfolio,
which validated our continued conviction in our holdings, and brought positive
investment performance results.
Market events in 2011 led us to the difficult decision to close the Evermore
European Value Fund and focus our mutual fund efforts on the flagship Evermore
Global Value Fund. The European Value Fund liquidated as of January 31, 2012. As
such, the discussion in David Marcus’ Portfolio Manager Letter will focus on the
Evermore Global Value Fund, which in 2011 also happened to own every position
that was held in the Evermore European Value Fund.
Despite the market turmoil in 2011, as I look back at our second year in business, I
see an organization with a stronger team and great partners. We are very pleased to
have Nathan Gantcher join us as Chairman of our Fund Board of Trustees. Mr.
Gantcher has tremendous Board and corporate governance experience having served
as vice chairman of CIBC Oppenheimer and as a member of many public and
private company boards. On the investment team front, we brought in a new
research analyst, Thomas O, who has both private equity and deep value investing
experience primarily in the U.S. and Asia. On the sales and distribution front, Adam
Ermanis joined us as Institutional Sales Director. Adam has spent 10 years in a
variety of senior sales roles at two large deep value, special situations focused asset
management firms.
We continue to be extremely appreciative of the efforts of our employees, Board of
Trustees and advisors. As I stated in last year’s letter, having the right partners is also
key to the success of our business. I would like to thank the following service
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providers for their support over the past year: U.S. Bank Fund Services, LLC (Fund
administrator, accountant, transfer agent), U.S. Bank N.A. (Fund custodian),
Quasar Distributors LLC (Fund distributor), Drinker Biddle & Reath LLP (Fund
counsel), Cipperman & Company (counsel to the Fund’s independent Trustees),
Ernst & Young LLP (Fund auditor), Alaric Compliance Services, LLC, Tiller, LLC
(marketing communications), JCPR, Inc. (public relations and marketing), Eze
Castle Software (order management system provider), Advent Software (portfolio
management software provider), and all of our executing brokers.
And finally, the entire Evermore team would like to thank you, our shareholders, for
the continued support and confidence you have shown us. We wish you all the best
for a great 2012.
Sincerely,

Eric LeGoff
CEO, Evermore Funds Trust
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A Letter from the Portfolio Manager
A pessimist sees the difficulty in every opportunity; an optimist
sees the opportunity in every difficulty.
-Winston Churchill
Dear Shareholder:
Fund performance in 2011 was disappointing. The Evermore Global Value Fund’s Institutional Shares ended down
19.82% for the one year period ended December 31, 2011.
The year started off well for the Fund with significant gains
across the portfolio during the first quarter. However, panic
across the world, and especially in Europe, during the
second and third quarters significantly impacted our largest holdings. This was the
case even though there was little company specific news on our names.
Unfortunately, fear and panic was not contained to Europe alone—there was much
concern and uncertainty concerning U.S. economic growth, the slowing of the
Chinese economy, the crisis in the Mid-East, etc. We continue to stay laser focused
and sift through all the news, the noise, and the stress to find those opportunities that
are below the radar, misunderstood, mispriced and offer the potential for substantial
rewards relative to the risk inherent in these investments.
Last year was a year where real value was actually created in a variety of the Funds’
holdings. Because of the market turmoil, this value was not reflected in those
holdings respective stock prices. Sevan Drilling’s first deepwater rig started
production and the construction of their second rig progressed according to plan.
Retail Holdings continued its ongoing liquidation with a significant cash
distribution. Old Mutual plc and Orkla both accelerated their transformations and
are refocusing on core operations. Our largest holding, Grupo Prisa spent the bulk
of the year rightsizing operations and working to restructure its levered balance sheet.
This is just a sampling of what was taking place within our portfolio. We firmly
believe these transformative moves are value accretive to the intrinsic value of these
securities, yet regardless of catalysts at work, most of them were down significantly
in the second and third quarters. Investors were in sheer panic mode and it seemed
that any news in our names was perceived as bad news.
However, after two quarters that were marked by fear and panic in the global
markets, the fourth quarter began to show some signs of relief. Investors started
taking their heads out of the sand and catalysts began to be recognized by the market.
We continue to own many of the securities in the portfolio that we originally bought
during 2010, our first year in business. As I have said in the past, we are long term
investors and our investments often take time to come to fruition. While we are not
happy having to report being down as much as we were during the year, we are very
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happy that we took advantage of the carnage and panic to average down our cost in
certain existing positions and initiate new positions where the indiscriminate selling
created compelling buying opportunities. Can a 50 cent dollar go to 40 or even 30
cents on the dollar? Of course it can, and in 2011 it did in many cases. But, our
strategy focuses on buying cheap stocks with catalysts and, in the long run, we are
true believers that these catalysts should cause these securities to trade closer to their
intrinsic values.
European leaders inched closer to getting their acts together to address the European
debt crisis, and although things remain far from resolved, the market has gotten
somewhat more comfortable that Europe is on a path towards an acceptable
resolution.
In our Q3 update, we discussed how cheap the European markets had gotten. Below
we have updated data points for 4 European markets through 12/31/11 to show that
Europe remains extremely cheap in a historical context. We remind you that we do
not buy markets, we buy companies. However, when entire markets sell off and trade
at depressed levels we find more of our type of mispriced securities.
25.0x

23.0x

Spain 12 month forward P/E
Spain average 12 month forward P/E (1993-present)
Spain average forward P/E (2001-present)

21.0x

19.0x

17.0x

15.0x
13.2

13.0x

11.5

11.0x

9.0x
8.8
7.1

7.0x

Spain
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40.0x
35.0x

Italy 12 month forward P/E
Italy average 12 month forward P/E (1993-present)
Italy average forward P/E (2001-present)

30.0x
25.0x
20.0x
16.6

15.0x

12.5
10.0x

7.9
6.7

5.0x

Italy
France 12 month forward
France average 12 month forward
(1993 to present)
France average forward (2001 to present)

France
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31.0x
Germany 12 month forward P/E
Germany average 12 month forward P/E (1993-present)
26.0x

Germany average forward P/E (2001-present)

21.0x

16.0x

16.0

12.5
11.0x
8.3

8.9

6.0x

Germany
Source: MSCI, IBES, Datastream, Morgan Stanley Research

Let’s now review several of our key positions where catalysts were at work during
2011:
Grupo Prisa (Bloomberg Symbols: PRIS/B and J0003 SM). Prisa is a Spanish
media conglomerate with pay TV, newspaper, radio stations, and education businesses in Spanish speaking countries around the world. We continue to own Prisa B
Preferred shares, which trade on the NYSE, and Prisa warrants, which trade on the
Madrid Stock Exchange. The Prisa B shares are scheduled to pay an annual dividend
of between $0.90 and $1.00 for the next three years. At its year-end share price, that
represented almost a 20% annual yield. In June of 2014, these shares mandatorily
convert to an ordinary share. The Prisa warrants give us the option to buy Prisa
ordinary shares at 2 Euros per share until June of 2014.
The equity is trading between 4 and 5 times depressed cash flows, mostly because of
the company’s exposure to Spain, its focus on media businesses, and its debt load. At
the end of 2011, the company pushed out the maturity of most of its bank debt from
2012 to 2014/2015. This provides an important first step to lowering the debt load via
noncore asset sales and organic cash flows, and replacing bank debt with public debt.
The Polanco family, which owns 20% of the company, and two other investors/
board members collectively, recently injected €150 million of equity in the company
at €2 per share, which is 150% higher than the current stock price. Practically, this
action helped close the refinancing, but it also signaled long term confidence in the
business from Prisa’s most vested, informed, long term investors. Finally, a professional CFO (who is the CEO in waiting) was hired in 2011 and he is focusing on
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aggressively managing the existing businesses and optimizing their portfolio of assets.
In 2011, the company laid off 18% of its workforce, which were the first layoffs in
the company’s history.
Sevan Drilling ASA (Bloomberg Symbol: SEVDR NO). Sevan Drilling is a Norwegian oil drilling company. This special situation was created because of a botched
IPO of Sevan Drilling by its former parent company, Sevan Marine. At its current
trading level, the market is implying a value for the company’s existing rig fleet,
which is brand new and includes two additional rigs that are being built, at $500
million per rig. As a point of reference, in 2011, Transocean (RIG) bought very
similar assets from Aker Drilling at close to $700 million per rig. New building rig
prices are in the mid $600 million per rig range.
In December 2011, Seadrill (Bloomberg Symbol: SDRL), a company controlled
by John Fredrikson, the richest man in Norway who controls a vast empire of oil &
gas transport and drilling businesses, bought a 28% stake in Sevan Drilling. New
board members and a management team heavily incentivized by a robust options
package have been put in place, making the sale of the company to Seadrill or
another bidder in the next eighteen months likely.
EI Towers S.p.A. (Bloomberg Symbol: EIT IM). EI Towers is an Italian company
that owns and operates broadcast and telecommunications towers in Italy. Our
original position, Digital Multimedia Technologies (Bloomberg Symbol: DMT IM),
merged in December with the tower infrastructure business of MediaSet, forming
the largest tower infrastructure company in Italy. The merger ratio was determined
by pricing the DMT equity at €28 per share. Assuming minimal synergies from the
merger (which could end up being substantial), the current price of EI Towers values
the combined company at a very attractive valuation. Additional catalysts that we
believe should unlock value in the coming years include stripping out overlapping
costs from the legacy companies and the entrance of new competitors to the Italian
television market, which should meaningfully increase the size of the customer base.
Orkla ASA (Bloomberg Symbol: ORK NO). Orkla is a Norwegian conglomerate
with consumer goods, energy, aluminum and financial businesses. Based on our
conservative sum of the parts valuation, Orkla trades at a 35% discount to its
intrinsic value. The company is undertaking an initiative to divest noncore assets and
focus their business as a branded consumer company. Currently, they are the
incumbent market leader for consumer goods in the Nordic region and other select
markets including Russia, Austria, and India. In November, the company announced
the sale of its Bakers business to another Norwegian company. Orkla has been paying
shareholders special dividends as assets are sold. In addition, investors have been paid
to wait for this transformation to take place in the form of a 5% annual dividend
that has been funded from ongoing operations.
ModusLink Global Solutions (Bloomberg Symbol: MLNK). ModusLink is an
undermanaged, overcapitalized logistics company that is the subject of an activist
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campaign that is aimed at replacing management and pursuing strategic alternatives
for the company. The company currently has a market cap of $250 million, about
$120 million in excess cash, over $2 billion of net operating loss carry forwards, and
trades at an EV/EBITDA multiple of about 6 times. We believe that this company
will likely be sold, or broken up in parts, within 18 months. There are a group of
activists vying for control of this company so the status quo remaining is very
unlikely. Last year, the company was approached with a bid in the $9 range (stock
currently trades at about $5.65). While we don’t think we will see a bid in that range,
we think a transaction between $7 and $8 per share could be possible.
Frontline 4.5% 2014 Convertible Bond. Our position in the 2014 Frontline convertible bond provides a 9% current yield and a 30% yield to maturity while being
covered by a fairly robust, liquid asset base. In late 2011, Frontline restructured itself
by selling certain vessels and new building commitments and reworking leases on
existing tankers. The result was a substantially lower fixed cost base for the
convertible bond holders. In our estimation, there is ample asset coverage in terms
of tanker values, even in weaker than current markets, to help hedge our investment.
The most likely catalyst that will cause this bond to trade to par is the accretion
toward maturity. Beyond that, we hold a free option that the operating environment
for tankers improves, in which case the bond should trade higher before 2014. In the
meantime, we will collect our yield and grind up to par.
SeaCo Ltd. (Bloomberg Symbol: SEAOF). SeaCo owned a large container fleet. In
December 2011, the company announced that it closed the sale of its container
leasing business to China’s HNA Group Company Ltd. and Hong Kong’s Bravia
Capital for approximately $528 million. That equated to approximately $0.64 per
share. SeaCo announced that it would pay out $0.65 per share in early 2012 and
additional amounts in eighteen months as the company completes it liquidation. We
decided to exit the position in December when the stock traded above the first
payout level. There may be further opportunities to participate in the final wind
down of SeaCo over the next eighteen months.
And it comes from saying no to 1,000 things to make sure we don’t get on
the wrong track or try to do too much. We’re always thinking about new
markets we could enter, but it’s only by saying no that you can concentrate
on the things that are really important.
-Steve Jobs
A Look Ahead
We do not take the crisis in Europe lightly – it is real and the outcome is yet to be
determined. That said, we strongly believe that some of the best opportunities
globally can be found in Europe and here in the U.S. This is why European and U.S.
securities represent the largest regional concentrations in our portfolio. We live a
nomadic lifestyle as investors. Our investment style allows us to go anywhere, but we
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don’t have to. We move to where we see value and opportunity and when that plays
out we move to new areas.
We believe it is important to say “NO” often. As Steve Jobs said in the quote above,
we believe it is important to be focused. This comes not by looking at everything in the
global stock universe. Rather, it comes by looking for the attributes that must be
present for an investment to be considered for the Fund. “NO” is the first thought.
Investments must prove that “YES” is the right answer. Something that is just “OK” is
never good enough. We must be convinced that real value and the ability to unlock it
are inherent in the opportunity. Period. No excuses. No falling in love with positions.
As we head into 2012, we remain excited about our portfolio, but also very mindful
of the Eurozone crisis and its potential impact on global markets. So, how do we
prepare ourselves for troubled times yet seek to prosper if things are not so bad? By
continuing to strictly adhere to our investment approach, which includes:
– Buying stocks and other securities with what we feel is a significant “margin of
safety”
– Focusing on special situations where there are catalysts present, so we are not
relying on the broader market moves for value creation
– Maintaining reasonable cash levels to try to take advantage of opportunistic
situations where positions we own (or are evaluating) sell off for reasons that we
believe are short term or market driven but, do not cut the intrinsic value of the
underlying investment
– Maintaining currency, market and/or security hedges
Our commitment to you is that we will continue to be true to our approach through
good and bad times. We believe this approach should translate to superior long-term
investment returns for our shareholders. We once again thank you for your
continued confidence and support.
Sincerely,

David Marcus
Portfolio Manager
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Management’s Discussion of Fund Performance
As was discussed in the CEO and Portfolio Manager letters to shareholders, 2011
was a difficult year for the Evermore Global Value Fund and Evermore European
Value Fund (the “Evermore Funds” or “Funds”). The year started strong for both
Funds, but as crisis after crisis arose across the globe in the second and third quarters,
many of the Fund’s portfolio holdings got battered. The fourth quarter brought a
significant reduction in market volatility as European leaders got more serious about
providing long term solutions to the European debt crisis. The Funds’ investment
performance also moved in a positive direction in the fourth quarter, as a number of
catalysts began to unfold across the portfolios.
Disappointing investment performance in 2011 can be largely attributed to the fact
that both of the Funds had a high level of concentration in European securities, and
especially in Spain and Italy, which were at the heart of the Eurozone crisis. We
continue to maintain a high level of conviction in these European holdings, as well
as our holdings in other regions.
Evermore Global Value Fund
For the year ended December 31, 2011, the Evermore Global Value Fund’s Class I
shares were down 19.82%. The MSCI All-Country World Index was down 7.35%
during the same period. The biggest detractors to performance in 2011 were Prisa
Warrants, Prisa Class B Convertible Preferred ADR, Sino Forest, Balda AG, and
Eniro AB. The biggest contributors to performance for the year were: SeaCo Ltd.,
Retail Holdings NV, Prisa Class A ADR, Charter Communications Inc., and
Swedish Match AB.
As a result of the volatility in the markets in the second and third quarters of 2011,
we added to our market and security hedges by shorting and buying put options on
a number of European banks and industrial companies in the third quarter, which
contributed to performance during this extremely volatile period.
As of December 31, 2011, our largest five positions were Prisa Class B Convertible
Preferred ADR, Justice Holdings Ltd., American International Group 5/22/2038,
8.625% Bond, ModusLink Global Solutions Inc., and EI Towers S.p.A. The Fund’s
cash position stood at 9.2%, which included other assets in excess of liabilities.
Evermore European Value Fund
The Evermore Funds’ Board of Trustees approved a plan of liquidation for the
Evermore European Value Fund on December 16, 2011. As a result, the Fund began
an orderly disposition of its holdings during the following week and the Fund was left
with just a few positions as of year-end. For the year ended December 31, 2011, the
Evermore European Value Fund’s Class I shares were down 24.45%. The MSCI Daily
Total Return Net Europe Local Index was down 11.06% during the same period.
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The biggest detractors to performance in 2011 were Prisa Class B Convertible
Preferred ADR, Eniro AB, Balda AG, RHJ International, and Prisa Warrants. The
biggest contributors to performance for the year were: Prisa Class A ADR, Siemens
AG, Swedish Match AB, Sevan Drilling ASA, and Schibsted ASA.
As a result of the volatility in the markets in the second and third quarters of 2011,
we added to our market and security hedges by shorting and buying put options on
a number of European banks and industrial companies in the third quarter, which
contributed to performance during this extremely volatile period.
Opinions expressed are subject to change at any time, are not guaranteed and should
not be considered investment advice.
Past performance does not guarantee future results. Investment performance
reflects fee waivers in effect. In the absence of such waivers, total return would be
reduced.
Mutual fund investing involves risk. Principal loss is possible. The Funds invest
in foreign securities which involve greater volatility and political, economic and
currency risks and differences in accounting methods. Investing in smaller
companies involves additional risks such as limited liquidity and greater
volatility. The Funds may make short sales of securities, which involves the risk
that losses may exceed the original amount invested. Investments in debt
securities typically decrease in value when interest rates rise. This risk is usually
grater for longer-term debt securities. Investment in lower-rated, non-rated and
distressed securities presents a greater risk of loss to principal and interest than
higher-rated securities. Additional special risks relevant to our Funds involve
derivatives and hedging. Please refer to the prospectus for further details.
The Evermore European Value Fund concentrates its investments in a single
region, which may subject it to greater risk and volatility than a broadly
diversified fund.
Please refer to the Schedules of Investments for complete holdings information.
Fund holdings and sector allocations are subject to change at any time and are not
recommendations to buy or sell any security.
The MSCI All-Country World Index is an unmanaged index comprised of 48
country indices, including 23 developed and 25 emerging market country indices,
and is calculated with dividends reinvested after deduction of holding tax. The index
is a trademark of Morgan Stanley Capital International and is not available for direct
investment. The MSCI Daily Total Return Net Europe Local Index is a free float
adjusted market capitalization weighted index comprised of 16 European developed
market indices and reinvests dividends after deduction of withholding tax on the
days securities are quoted ex-dividend. The index is a trademark of Morgan Stanley
Capital International and is not available for direct investment.
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Cash flow measures the cash generating capability of a company by adding non-cash
charges (e.g. depreciation) and interest expense to pretax income. Free cash flow is
revenue less operating expenses including interest expense and maintenance capital
spending. It is the discretionary cash that a company has after all expenses and is
available for purposes such as dividend payments, investing back into the business or
share repurchases.
Forward P/E is a measure of price-to earnings ratio (P/E) using forecasted earnings
for the P/E calculation. While the earnings used are just an estimate and are not as
reliable as current earnings data, there is still benefit in estimated P/E analysis. The
forecasted earnings used in the formula can either be for the next 12 months or for
the next full-year fiscal period.
EV/EBITDA (Enterprise Value/EBITDA) is a valuation multiple used in finance
and investment to measure the value of a company. This important multiple is often
used in conjunction with, or as an alternative to, the P/E ratio (Price/Earnings ratio)
to determine the fair market value of a company.
Must be preceded or accompanied by a prospectus.
The Evermore Funds are distributed by Quasar Distributors, LLC.
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Evermore Funds

A Letter from the CEO
To Our Shareholders:
As we look back at our first full year in business, we are
extremely appreciative of the efforts of the Evermore team,
our Board of Trustees, our advisors, and our partners, and
are grateful for the commitment of our investors. Our
investment team spent the year constructing our Funds’
portfolios to position them for long-term success. Our
operations team focused on putting a technology and
operational infrastructure in place to manage the
continued growth of our business while ensuring
Eric LeGoff
compliance and mitigating risk. Our sales team did a
CEO, Evermore Funds Trust great job in getting our story out to the investing public
and in making sure that the Funds were available on the
right platforms so investors could easily invest. We ended 2010 with our Funds
available on 30 distribution platforms.
Our Funds’ Board of Trustees consists of an incredibly talented group of
individuals, all of whom have deep roots in the financial services industry. William
L. Richter, our chairman, is co-founder and a senior managing director of Cerberus
Capital Management, L.P., a large private equity fund. Stephen Apkon is the
founder and executive director of The Jacob Burns Film Center, a nonprofit,
membership film organization that opened in 2001. Mr. Apkon formerly was an
investment banker at Goldman Sachs & Co. and a principal at Odyssey Partners,
L.P., a buyout firm. Eugene Bebout is CFO of Herbert L. Jamison & Co., LLC, a
large insurance agency and was formerly a partner at BDO Seidman LLP, a national
public accounting firm. This group of experienced and talented independent
trustees keeps us ever-focused on our mission of providing our shareholders with
superior, risk-adjusted returns over time.
In addition to assembling a great team of employees and Board of Trustees, we were
very fortunate to have asset management industry veterans, A. Michael Lipper and
Michael F. Price, join and participate on our advisory board. Their perspective and
advice before, during and after the launch of our mutual funds have been
invaluable. We look forward to continuing to tap into their incredible knowledge
and experience in the coming years.
Picking the right partners is critical to the success of any business. We approach
selection of our business partners with the same focus on vetting and value that we
bring to investing. Our partners have helped us tremendously during our first year
of operations, and it is important to acknowledge their contributions. We thank
U.S. Bancorp Fund Services, Howard & Majewski, Alaric Compliance Services,
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Tiller, LLC, Wechsler Ross, Hewes Communications, Eze Castle Software, Advent
Software, Morningstar, our brokers who execute our trades, and the many others
who have provided us with great support and guidance over the last year.
And finally, we would also like to thank you, our shareholders, for the support and
confidence you have shown us in our early days. We look forward to a long and
rewarding relationship.
Sincerely,

Eric LeGoff
CEO, Evermore Funds Trust
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Evermore Global Investor Letter for the Year Ended
December 31, 2010
To Our Shareholders:

David Marcus
Lead Portfolio Manager

Jae Chung
Co-Portfolio Manager

On January 1, 2010, the
Evermore Global Value and
Evermore European Value Funds
went live. This was the
culmination of the many months
of effort by the exceptionally
talented, dedicated and hardworking team of individuals that
we have assembled at Evermore
Global Advisors, LLC, the adviser
to the Funds.

We believe that investing is a long term endeavor. As such, we felt it was important
to take our time investing our shareholders’ capital, with a relentless focus on the
long-term. In the short-run, this approach produced modest investment returns in
2010 relative to their respective benchmarks. But, we believe that by sticking to
our principles and taking the time to find and invest in only those companies that
meet our standards and approach, we have constructed a portfolio of deep valueoriented investments with significant catalysts for value creation.
Evermore builds its portfolios bottom-up, one company at a time. In our
experience, a macro crisis like we experienced in the middle of last year, will usually
create an exceptional environment for bottom-up stock pickers.
As 2010 drew to a close and market observers turned their attention to 2011, many
were projecting an ongoing – though not particularly robust – recovery for the
global economy. As was true of 2010, 2011 seems to promise an environment in
which investors cannot count on a vibrant global economy to provide a boost across
all markets. In this kind of market, the most careful targeting of investment
opportunity on a global basis will remain paramount.
For Evermore, this past year was a time for “planting seeds.” We ended the year
with 38 investments in the Global Value Fund and 24 investments in the European
Value Fund. Our approach of focusing on situations where catalysts exist for
strategic change brought us a whole host of investment opportunities across the
globe. These range from media companies like Grupo Prisa in Spain and
Schibsted in Norway to industrial conglomerates like Siemens in Germany, Fiat in
Italy and Motorola here in the U.S. The portfolios include old line holding
companies with vast holdings in a cross section of businesses and regions like Orkla
in Norway, Bollore in France and AP Moller - Maersk in Denmark. In addition,
we found interesting companies at various stages of liquidation—Retail Holdings
in the Netherlands and SeaCo Ltd. in the U.K.

5

We’d like to take this opportunity to discuss several of these holdings.
Grupo Prisa (www.prisa.com). Grupo Prisa (Prisa) is amongst the largest,
diversified entertainment and education groups in Europe, with a significant
market presence in Spain and Portugal and among the fastest growing Hispanic
community in the U.S. At year-end, Prisa was the largest position in each of the
Funds with our ownership of the Prisa ADR and the Prisa Class B ADR. This
investment is extremely attractive to us as it is deeply undervalued and embodies so
many of the catalysts we look for in an investment – namely management changes,
operational and financial restructurings, asset sales, and employee reductions. This
investment is also attractive we feel, because it offered us a two-stage investment
opportunity—the first in a special purpose acquisition company (“SPAC”) called
Liberty Acquisition Holdings Corp. (Liberty), which ultimately merged with Prisa
in late November of last year; and the second in post-merger securities of Prisa.
In the first stage, the Funds purchased a combination of Liberty common stock and
warrants. There was an especially large arbitrage in the Liberty warrants, which we
purchased at an average price of $1.30 and $1.23 in the Global Value Fund and
European Value Fund, respectively, in 2010. On the day the deal closed, we
exchanged the warrants for a package of cash and Prisa securities worth
approximately $1.80 at year-end. In addition, we exchanged our Liberty common
stock, which we acquired at an average cost of $10.29 and $10.35 in the Global
Value Fund and European Value Fund, respectively, for a package of cash and
securities worth approximately $10.67 at year-end.
As a practice, we are not SPAC investors. However, three key factors attracted us to
Liberty. First, there was an interesting arbitrage opportunity. Second, Liberty was
started and controlled by two well-known value creators—Martin Franklin,
Chairman and CEO of Jarden Corp. and international financier, Nicolas
Berggruen. Third, Liberty was a cheaper way of becoming Prisa shareholders. We
believe Prisa is dramatically undervalued based on its low price to earnings and
price to cash flow multiples at the bottom of the cycle for media companies. We
believe in the restructuring opportunities and that we will continue to see
significant value creation at Prisa over the coming years.
Schibsted ASA (www.schibsted.com). Schibsted is a large Norway-based media
conglomerate with businesses in 26 countries. Since 2008, the company has
undergone a major restructuring of its operations. The company continues to resize
and refocus its operations for the new realities of media businesses globally. In
addition, Schibsted is seeing a modest pickup in revenues, which will likely bring a
renewed focus on the company from investors. With the continuing restructuring
and improvement in operating results, we expect further significant value creation
over time. In 2010, the company’s stock was up 32.2%.
Siemens AG (www.siemens.com). Like Schibsted, Siemens has been involved in a
massive restructuring over the past couple of years. One benefit of the 2008 global
financial crisis was that huge, complacent companies like Siemens began to take a
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different perspective on their business. Quite suddenly, a company that had never
considered rationalizing its businesses by reducing headcount started looking to cut
costs by laying off employees and moving operations to less expensive markets.
Siemens also named its first non-German CEO in the company’s history. As a
result of cost-cutting measures over the past couple of years, Siemens is extremely
well-positioned to benefit from the continuing global economic recovery. In 2010,
the company’s stock was up 44.3%.
FIAT SpA (www.fiat.com). At the end of December each Fund made an
investment in Fiat SpA, which is controlled by Italy’s Agnelli family. The company’s
shareholders had approved a plan in September to split the company into two – Fiat
SpA (the auto company) and Fiat Industrial SpA (the industrial company) – a split
that occurred on January 1, 2011. Sergio Marchionne, the CEO of both the
former and current Fiat SpA, has publicly announced his intentions to initiate a
public offering of the Chrysler unit in the second half of 2011. We believe that this
split will unlock tremendous value for shareholders in the next 12 to 18 months.
Motorola, Inc. (www.motorola.com). Motorola, Inc. is another break-up
situation in which the Evermore Global Value Fund invested in 2010. The
company split into two on January 4, 2011—Motorola Mobility, Inc., which
consists of mobile device and home businesses, and Motorola Solutions, Inc., which
consists of enterprise mobility solutions and wireless networks businesses. When
we originally purchased Motorola, we saw an opportunity to tap the approximately
$7 billion revenue mobile phone business essentially for “free.” Although this
business was not profitable at the time of our investment, we believed that it would
reach near-term profitability based on its Droid family of smartphones which are
based on the Android operating platform. We remain bullish on the Motorola
Mobility, Inc. business and believe it should earn a strong operating margin over
time, as smartphones come to represent a more significant part of overall mobile
phone revenues.
Orkla ASA (www.orkla.com). Orkla ASA is another position that has also started
reaping rewards from emergent catalysts. Orkla, a large Norwegian conglomerate
and one of Evermore Global Value Fund’s top 10 holdings as of year-end, recently
signed a definitive agreement to sell its Elkem unit for $2 billion as part of its
corporate restructuring. We expect this $9.4 billion market cap company to
continue its dramatic transformation over the next 18 months.
Bollore SA (www.bollore.com). Bollore is a great example of a family-controlled
conglomerate in which the individual that controls the business is not merely a
steward of capital, but a creator of value. Bollore SA was founded in 1822 and is
currently managed by Vincent Bollore and his nephew, Cedric de Bailliencourt.
The company owns a myriad of successful businesses, mainly across Europe and
Africa, including freight forwarding and international logistics, transportation and
logistics in Africa, fuel distribution, plastic films, media, etc. Bollore also offers a
good example of Evermore’s approach of “sneaking into” emerging markets, such as
Africa. The company’s stock was up 38.2% in 2010.
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A.P. Moller – Maersk A/S (www.maersk.com). Historically, investors have viewed
Maersk’s stock as a proxy for global trade; as global trade slowed during 2007-2010,
Maersk shares sold off. Our view is that the company is much more than an owner
and operator of container ships – in reality, they are a global conglomerate with
significant oil reserves, ports around the world, logistics businesses, and of course,
container and product shipping assets. Additionally, they are slowly divesting nonindustrial assets, a move that will slowly reveal Maersk’s value to the market.
Retail Holdings NV (www.retailholdings.com). Formerly known as Singer, N.V.,
Retail Holdings engages in the retail distribution of a wide variety of home
appliances, primarily in Asia. The company is in the process of liquidation, which
we estimate might take another 18 to 24 months to complete. We originally began
buying our position in Retail Holdings in the Evermore Global Value Fund in
September at $10.28. We believe that the company has a liquidation value of
between $25 and $30 per share. The stock closed at $16.10 on December 31, 2010.
SeaCo Ltd. (www.seacoltd.com). SeaCo is another interesting liquidation
scenario in which the Evermore Global Value Fund has invested. SeaCo is a
shipping container investment and leasing company, newly formed in February
2009 to hold the existing container leasing investments of Sea Containers Group
following its U.S. Chapter 11 re-organization in 2008. SeaCo’s main assets include
a 50% joint venture interest in GE SeaCo (one of the world’s largest container
leasing companies) as well as an investment in its own container fleet, which is
managed on behalf of SeaCo by GE SeaCo. The time frame for this liquidation is
much shorter than for Retail Holdings and we believe should be completed within
the next six months.
We believe our fundamental investing approach continues to be well aligned with
these times. At Evermore Global Advisors, we seek to identify companies trading at
what we believe are significant discounts to their intrinsic values – and within
which catalysts exist with high potential to unlock this value.
The Evermore strategy demands focus, deliberation and patience, as these catalysts
can often take months or years to unfold, earn the recognition of investors, and
translate into investment value. Our portfolios in 2010 provided several strong
examples of such catalysts in action, demonstrating the power as well as the
potential of our strategy. We believe our Funds are extremely well positioned to
realize the substantial value inherent in our portfolio companies over the near and
longer term.
We thank you for the trust you have placed in Evermore Global Advisors, LLC.
Sincerely,

David Marcus
Lead Portfolio Manager
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Jae Chung
Co-Portfolio Manager

Management’s Discussion of Fund Performance
2010 was a year full of opportunities, challenges and crisis situations around the
world—in other words, a typical year. Global economies continued their modest
recoveries from the pandemic that spread as a result of the financial crisis in the U.S.
from late 2007 through early 2009. In 2010, we saw a new crisis in Europe, starting
in Greece. As the new Greek government of Prime Minister Papandreou came into
power, it discovered that most of the economic data that the predecessor government
had been disseminating to the markets had been misleading. The public realized
that Greece could not come close to hitting the 3% budget deficit goal required as
part of European Union (“EU”) membership, setting off a firestorm of panic selling
across Europe that eventually affected markets globally. As is typical with these
situations, the selling was without regard to valuation. Investors wanted out at any
price. This, in our experience, creates terrific buying opportunities. History has
proven that investors who were willing to step forward and buy while others were in
panic mode have fared extremely well in subsequent periods.
As the crisis in Europe deepened, fears of defaults in other markets began to take
hold. Investors worried that Spain and Portugal could be the next markets to turn
and, soon after, focus shifted to the financial problems in Italy and Ireland.
Ultimately, Ireland was the next market to undergo intense scrutiny and feverish
selling. The EU, led by Germany and France, created a massive bailout fund to help
protect the Euro and all EU members. The Euro, which only one year earlier was
viewed as the new reserve currency for the world, quickly collapsed along with the
European equity and bond markets and the dollar retained its stature as the currency
of choice in crisis times. All of this happened before the third quarter ended.
During 2010’s final four months, the Euro rallied to close down 7% compared with
being down approximately 17% at the depths of the crisis. Investors started to
understand one of the most fundamental realities of the Continent – namely, that
Europe is not a country, but rather a series of countries, each with its own distinctive
economy, culture, companies and opportunities. As an illustration, in 2010 the
Greek market (Athex Composite Share Price Index) was down 35.6%, but the
Swedish market (OMX Stockholm 30 Index) was up 21.4%.
Markets across the globe were generally up for 2010 with solid corporate earnings
reassuring investors that economies were recovering, albeit slowly.
Evermore Global Value Fund
The Evermore Global Value Fund Class A shares (at net asset value), returned
5.00% for the year ended December 31, 2010. The MSCI All-Country World
Index returned 12.67% during the same period.
As a result of the volatility in the markets in the spring of 2010, we added to our
positions in VIX call options, which, in addition to our cash position, we use as a

9

market hedge. Unfortunately, when markets rally as they did in the 3rd and 4th
quarters of 2010, these market hedges can hurt performance. We view these market
hedges as disability insurance that can pay off not when there are small down moves
in the markets, but when there are crisis down moves (5% to 10%) in the markets.
The biggest contributors to Fund performance last year were General Growth
Properties, Inc. (U.S.), CIT Group, Inc. (U.S.), Schibsted ASA (Norway), Swedish
Match AB (Sweden), PPR SA (France) and Bollore SA (France).
Besides our market hedges, our largest detractors from performance in 2010 were
Cable & Wireless Communications plc (U.K.), Cable & Wireless Worldwide plc
(U.K.), CIR spa (Italy), Promotora de Informaciones SA (Spain) and VimpelCom
Ltd. (Russia).
As of December 31, 2010, our largest five positions were Grupo Prisa – Class B –
ADR , American International Group, 5/22/2038, 8.625% Bond, SeaCo Ltd.,
Grupo Prisa – ADR, and Airgas, Inc. The Fund’s cash and equivalents position
stood at 4.1%, which is lower than the Fund’s typical cash position of 10% to 20%
of net assets.
Evermore European Value Fund
The Evermore European Value Fund Class A shares (at net asset value), returned
0.20% for the year ended December 31, 2010. The MSCI Daily Total Return Net
Europe Local Index returned 6.83% during the same period.
As a result of the volatility in the markets in the spring of 2010, we added to our
positions in VIX call options, which, in addition to our cash position, we use as a
market hedge. Unfortunately, when markets rally as they did in the 3rd and 4th
quarters of 2010, these market hedges can hurt performance. We view these market
hedges as disability insurance that can pay off not when there are small down moves
in the markets, but when there are crisis down moves (5% to 10%) in the markets.
The biggest contributors to Fund performance last year were Siemens AG
(Germany), Swedish Match AB (Sweden), Schibsted ASA (Norway), PPR SA
(France) and Bollore SA (France).
Besides our market hedges, our largest detractors from performance in 2010 were
Cable & Wireless Communications plc (U.K.), Cable & Wireless Worldwide plc
(U.K.), Promotora de Informaciones SA (Spain), CIR spa (Italy) and VimpelCom
Ltd. (Russia).
As of December 31, 2010, our largest five positions were Grupo Prisa – Class B –
ADR, Bollore SA, LBG Capital No. 2 PLC, 12/21/2019, 15.000% Bond, Siemens
AG, and Schibsted ASA. The Fund’s cash and equivalents position stood at 13.3%,
which is within the range of the Fund’s typical cash position of 10% to 20% of net
assets.
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Opinions expressed are subject to change at any time, are not guaranteed and should not be considered
investment advice.
Past performance does not guarantee future results. Short-term performance, in particular, is not
a good indication of the Funds’ future performance, and an investment should not be made based
solely on returns. Investment performance reflects fee waivers in effect. In the absence of such waivers,
total return would be reduced.
Mutual fund investing involves risk. Principal loss is possible. The Funds invest in foreign
securities which involve greater volatility and political, economic and currency risks and
differences in accounting methods. Investing in smaller companies involves additional risks such
as limited liquidity and greater volatility. The Funds may make short sales of securities, which
involves the risk that losses may exceed the original amount invested. Investments in debt
securities typically decrease in value when interest rates rise. This risk is usually greater for longerterm debt securities. Investment in lower-rated, non-rated and distressed securities presents a
greater risk of loss to principal and interest than higher-rated securities. Additional special risks
relevant to our Funds involve derivatives and hedging. Please refer to the prospectus for further
details.
The Evermore European Value Fund concentrates its investments in a single region, which may
subject it to greater risk and volatility than a broadly diversified fund.
Please refer to the Schedules of Investments for complete holdings information. Fund holdings and
sector allocations are subject to change at any time and are not recommendations to buy or sell any
security.
The price to earnings ratio is the measure of price paid for a share of stock relative to the annual profit
per share that is earned by the company. The price to cash flow multiple is used by investors to evaluate
the investment attractiveness, from a value standpoint, of a company’s stock. This metric compares the
stock’s market price to the amount of cash flow the company generates on a per-share basis.
References to other funds should not be interpreted as an offer of these securities.
The MSCI All-Country World Index is an unmanaged index comprised of 48 country indices, including
23 developed and 25 emerging market country indices, and is calculated with dividends reinvested after
deduction of holding tax. The index is a trademark of Morgan Stanley Capital International and is not
available for direct investment. The MSCI Daily Total Return Net Europe Local Index is a free floatadjusted market capitalization weighted index comprised of 16 European developed market indices and
reinvests dividends after deduction of withholding tax on the days securities are quoted ex-dividend.
The index is a trademark of Morgan Stanley Capital International and is not available for direct
investment.
The Athex Composite Share Price Index is a cap weighted index of Greek stocks listed on the Athens
Stock Exchange. The OMX Stockholm 30 Index is a cap weighted index of the 30 stocks that have the
largest volume of trading on the Stockholm Stock Exchange. The indices are not available for direct
investment.
Must be preceded or accompanied by a prospectus.
The Evermore Funds are distributed by Quasar Distributors, LLC.
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